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Bronze Incense Burner and Pair of Candlesticks Displayed at the Metropolitan Museum of Art. 
(See Text on Page 73) 
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\ | FROM the dawn of history each passing century () | 
\ / has felt the influence of the art of ancient Egypt. | 
\ / The vigorous beauty of the Luxor Pattern will appeal 
\ f just as much a generation hence as it does today, 





when all the world is thrilled by the treasures found 


. 
XQ / in the Valley of the Kings, near the town of Luxor. 


The Luxor Pattern, like all Alvin Long-Life Plate, 
is extra-heavily plated. It has the fashionable plati- 

















iF: your jeweler should not 











happen to have the Luxor, num finish. See this striking design at your jeweler’s 

George W ashington, or Molly . d | . i r i] P le: fl ° - : | 

Stark patterns, send us his and let us mail to you a leaflet picturing other Luxor 

name and we will mail you pieces. We will also send you, without charge, our | 
the articles direct on receipt Se ; ~ os \ } 
of price: 6 Teaspoons, $3.75; booklet, “Setting the Table Correctly,” by Oscar of 

6 Dessert Spoons, $7.25; 6 , ; 

eg Te gg ale “Sg the Waldorf-Astoria. Just drop us a line. 


sert Knives (hollow handle s), 

$11.25; 3utte < e . > “4 7 

—S—.e ALVIN SILVER COMPANY 
20 MAIDEN LANE, NEW YORK 
Also Makers cf Alvin Solid Silver 
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Lone Uy Life Si ilver Plate 
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Silver Service Ordered by Napoleon Exhibited at Boston 
Museum of Fine Arts 














THAT Napoleon was a connoisseur in the 
art of the silversmith as well as a mili- 
tary genius was indicated to Boston people 
during the exhibition for five days in the 
Museum of Fine Arts of a magnificent 
service of 919 pieces of table ware executed 
as a result of his orders shortly before his 
final downfall. The service, which contains 
$100,000 worth of silver bullion, attracted 
much attention in Boston, especially among 











by Napoleon, but fell into the hands of his 
enemies, the Bourbons, who used it at their 
banquets, Louis XVIIIth causing his armo- 
rial bearings to be stamped on each of the 
919 pieces. 

Special interest attaches to the story that 
Napoleon ordered the costly set to win back 
the waning love of his second wife, the 
beautiful Marie of Austria, who, however, 
like the husband she coldly refused to ac- 











SOUP TUREEN OF NAPOLEON’S SILVER SERVICE NOW IN THE BCSTON MUSEUM OF FINE ARTS 


the jewelcrs, because of superb modeling and 
lavish decorations which together with the 
historic associations make the value of the 
set almost incalculable. 

That the Corsican who rose to power 
from the rough life of the army barracks 
should show such unusual skill and good 
taste in selecting the artistic in silver is 
but another proof of the great versatility 
of the genius that picked army officers with 
unerring judgment. 

Ordered and executed during the fateful 
Hundred Days between March 19 and June 
22, 1815, when Napoleon escaped from Elba, 
failed in his bold coup and was finally ban- 
ished to Helena, the service was never used 


company in exile, was denied the pleasure 
of using it, 

Not only knives, forks, spoons and other 
articles of silver common in the ordinary 
home are found in the set, but tureens, 
salvers, serving trays and other large pieces 
all of the most handsome design and elegant 
proportion are included—everything in fact 
that could be used at the most elaborate 
gastronomic functions prescribed by the eti- 
auette of the magnificent, punctilious French 
court of a century ago. Among the more 
elaborate pieces is a carved candle-stick with 
four branches. All of these pieces were 
studied with utmost care and interest by 
Boston metal designers and art students. 





The set was designed by Biennais, the 
metalsmith, and Cahier, his collaborator. 
The pieces designed by Biennais bear his 
unique stamp, a monkey sitting on the letter 
B, which he adopted because he lived in the 
Rue Saint Honore at Au Singe Violet, “The 
Violet Monkey.” In addition the Biennais 
pieces also bear marks guaranteeing their 
authenticity as follows: 

Cock upright and the head of an old man 














ONE OF THE BEAUTIFUL. CANDELABRA 


(manufactured under the law of the Second 
Brumaire, Year IV, Nov. 10, 1797). 

Helmeted head, bearded face with god- 
dess Minerva (manufactured under the law 
of the Second Prairial, Year XII, May 13, 
1803). 

Ceres Oval, stamp of the censorship (man- 
ufactured under the law of the Second Prai- 
rial, Year XII, May 31, 1803). 

The marks. guaranteeing authenticity on 
the pieces by Cahier are Michael the Arch- 
angel, Ceres or a mask (manufactured un- 
der the royal decree of Oct. 22, 1817). 

Many other articles besides the silver 
service were designed by Biennais for Napo- 
leon, including chests and furnishings. 

Louis XVIIIth, who obtained the service 
when Napoleon failed to take possession of 










ft 
i} 
Y 
i} 










THE JEWELERS’ CIRCULAR November 7, 1923. 


ESTABLISHED 1868 


Stern Bros. & Co. 


68 NASSAU ST. 
NEW YORK CITY 


Cutters and Importers 


of 


DIAMONDS 


Complete Stock of Squares 
and 


Emerald Cut Diamonds 


DIAMOND CUTTING WORKS 
68 Hunters’ Point Ave., Long Island City 


AMSTERDAM CHICAGO LONDON 
16 Sarphatistraat 31 No. State St. 29 Ely Place 

















November 7, 1923. 


it because of his exile, was the patron of 
artists, poets and other writers, and in addi- 
tion to use at the more formal court func- 
tions, banquets were served on it at which 
most of the literary elite of the day were 
guests. At the royal establishments in Lux- 
embourg and the Chateau of Brunoy alike, 
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After passing through the hands of sev- 
eral other owners the princely service found 
its way to the United States, coming into 
possession of the Maison Cartier of New 
York, by whom it is loaned for the present 
series of exhibitions in various cities of 
America. 


In addition to Boston it has been 














CHAFING DISH OF THE NAPOLEON SILVER SERVICE 


the service was used and the King who de- 
lighted in receiving credit for literary at- 
tainments, was given much applause for his 
mots and verse from guests mellowed by 
wine that they drank deeply from the Napo- 
leonic goblets at King Louis’ expense. 
Next to own the princely silver was 
Count de Chambord, to whom it was as- 
signed upon the death of Louis. Chambord, 

















THE A. D. COFFEE POT 


called Henry Vth by the political faction 
that tried to elevate him to the throne, was 
the grandson of Charles Xth, but his royal 
claims received little consideration, and it 
is likely that he found little use for the 
silver other, perhaps, than to drink wine in 
which to drown his disappointment. He 
was forced to leave France, finding refuge 
in Austria where he lived at Frohsdorf. 


shown in Philadelphia and Pittsburgh al- 
ready. 

Thus the product of the artist craftsmen 
contemporary with the Napoleonic wars has 
survived many wars, many dynasties and 
many political convulsions and is being pre- 
served and studied with the greatest care 
long after the fevered lives of the men 
whose wealth and political power dominated 
the world for a day have turned to dust. 








Enamel “En Résille” 





66/ THERE are some forms of enameling 

which, though not upon metal, come 
strictly within the definition of enamel, and 
seem to be more nearly related to enameling 
on metal than to glass, porcelain, or what- 
ever may be the ground upon which it is 

















THE GRAVY BOAT 


done. There is no denying the title of 
enamel to the Japanese cloisonné upon 
porcelain. It dates, according to Bowes, no 
further back than 1869. In Indian 
Mogul work we get enamel in imitation of 
the rubies and emeralds which they inlaid 
into jade and crystal. This, however, is 
not enameling upon jade or crystal, but 
inlay of enamel into it. The enamel, that 
is to say, is contained in little pans of gold, 
first fired, and then cemented into cavities 
dug out for it in the stone. 

“Similarly the enamel upon ‘mother-o’- 
pearl,’ of which there are numerous exam- 
ples in the museum at Vienna, consists, of 


67 


course, only of little jewels of cloisonné 
upon gold or silver, riveted or otherwise 
attached. to its surface. Beautiful effects 
have been produced in that way; but it is 
not a very direct or workmanlike one. The 
negative, as it were, to this positive was 
a device sometimes employed in Flemish 


work, in which a design fretted in silver (it . 


might be ornament; it might be figures in 
low relief) was fixed over a plate of metal 
separately enamelled. The same kind of 
thing has been done in modern English 
silversmith’s work, and the result is some- 
iimes all that could: be wished. F 

“There is some relationship, if no obvious 
resemblance, between the Indian enamel in- 
lay of the Moguls and some work done by 
the French goldsmiths of the late XVI. and 
early XVII. centuries, in which small objects 
of glass (for the most part of dark opaque 
color—when it was clear and colorless it 
was called crystal) are decorated, more or 
less in the style of Etienne de Laune, with 
ornament in translucent and opaque colors, 
outlined with gold. M. Fontenay thinks it 
was executed very much in the same way. 
The rather roundabout process of execu- 
tion he describes is: fretting the ornament 
in gold, laying it face downwards, and pour- 
ing on it from the back a mass of molten 
glass, to be pressed well into the inter- 
stices, then grinding down and polishing the 
face, and digging troughs out of the gold, 
to be enameled in the usual manner. That 
would certainly account for the result, which 
it is interesting to compare with the method 
already suggested as having been used pos- 
sibly in some of the old Celtic bronze work. 
But a more plausible suggestion is, that the 
bed for the gold was cut out of the glass 
in its hard state. As to the gold (it is 
-plain, from its remaining in cavities from 
which the enamel has fallen out, that there 
was a layer of gold between the glass and 
the enamel), it may have been, as they 
say, an amalgam beaten solid and then 
scooped out; but a simpler process would 
have been to press thick gold foil into the 
hollows, and so make a lining for the enamel, 
the edge of which would be enough to 
give the fine gold outline which, I suppose, 
gives this work its French name, ‘émail en 
résille.’ There is no doubt that ornament 
was sometimes engraved on hard glass or 
enamel and filled in with gold. We have 
at the British Museum a little plaque deco- 
rated entirely in gold arabesque which could 
only have been done in this way. 

“The practice of fusing inlays of glass 
(or, as it might be called, enamel) into 
glass is as old as ancient Egypt. It is also 
within the competence of the enameler to 
inlay enamel with enamel; and, as was said, 
something of this sort may have been done 
in Irish work. Again, in the crown of 
Rudolf II., in the Treasury at Vienna, there 
is some white enamel with what looks like 
translucent champlevé upon it. Close ex- 
amination might reveal a fine gold cloison 
between the white and colors. If not, the 
pattern must have been engraved in the 
white, and the parts dug out filled in with 
translucent color. There is also at the 
Musée des Arts Décoratifs at Paris some 
XVIII. century trinketry in which are effects 
to be accounted for only by the supposition 
that the ground of translucent blue enamel 
has, after being fired, been minutely en- 
graved and filled in with green and red 
enamel.”—Lewis F. Day. 
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A Curious Legal Twist About Partnership Property* 











By Elton J. Buckley 














I HAVE talked from time to time about the 
peculiar law of partnership; how unfairly 
it seems at times to work, how complicated 
it is, and how important that every member 
of a partnership, as well as everybody deal- 
ing with one member of a partnership, should 
know something about partnership law. 
Some very hard bumps have come from not 
knowing partnership law. Men who actual- 
ly weren’t partners, but who carelessly al- 
lowed themselves to appear as such, have 
been held as partners, with consequent loss ; 
partners who were not aware of the extent 
to which their fellow partners could legally 
bind them, have been let in for expenditures 
which they didn’t authorize and didn’t want ; 
retiring partners who generously gratified the 
remaining partners’ wish that the firm name 
remain the same, have found themselves le- 
gally liable for the debts of the firm after 
they retired just as they were before, and so 
it goes. I could cite thousands of cases in 
which somebody has come to grief because 
of ignorance of the law of partnership. 

I have just finished reading a case which 
shows a curious twist of partnership law. 
Possibly it will fit some of the readers of 
these articles. Let me say at the outset that 
when a partnership owns property, real or 
personal, the law considers it is being held 
separate and distinct from the property 
which the members hold as individuals. If 
the firm fails it will all eventually go into 
one pot, but short of failure the distinction 
is this: Property held by a partnership, as 
partnership property, is first liable for the 
partnership debts, and can’t be touched for 
the individual debts of the members of the 
partnership until all the firm’s debts are paid. 
When the partnership debts are all paid, the 
balance of the partnership property, if any, 
is available for the individual members’ 
debts. 

This rule works out sometimes in a very 
curious way. In the case I referred to, a 
certain business man owned some valuable 
personal property and real estate, which he 
pledged as security for a personal loan. He 
and his wife joined in a deed of trust to the 
lender. This deed of trust, which was to 
all intents and purposes a mortgage, was re- 
corded, and the lender considered himself 
absolutely secure. 

At the time this loan was floated the busi- 
ness man who had borrowed the money had 
formed a partnership with another and con- 
tributed, as part of his contribution to capi- 
tal, the very property which he later bor- 
rowed against. In that way it had become 
partnership property and primarily liable for 
the debts of the newly organized firm. The 
case doesn’t disclose whether the whole 
scheme was cooked up, but a little later the 
firm borrowed some money and gave this 
Same property as collateral, executing a 
deed of trust to the lender in this case also. 
Thus there were two deeds of trust, or mort- 
gages, against the same property, covering 
two loans, the one given by the partnership 


"Copyright, October, 1923, by Elton J. Buckley. 


being eight months later than the other. 
Both were recorded. 

The partnership didn’t pay interest on its 
loan and the lender got after the property. 
At this juncture the man who made the first 


loan asked for an injunction on the ground: 


that here were two loans and two deeds of 
trust on the same property and as his was 
the first it took precedence, especially as it 
was recorded, which was notice to the whole 
world of its existence. Offhand, you would 
think there could scarcely be any question 
about it, would you?—the first loan and the 
first pledging of the property had the first 
place. 

The court, however, decided the other 
way. The bill for injunction was thrown 
out. The court said that the loan made by 
the partnership took precedence, because the 
property had become partnership property 
when the owner of it formed the partner- 
ship, that it was partnership property at the 
time he pledged it for an individual loan of 
his own; that because it was partnership 
property it was primarily liable for partner- 
ship debts and would first have to be applied 
to the payment of the debt created by the 
partnership, 

Now you can see the importance of the 
thing, because the first lender was com- 
pletely done out of his security, although 
the man who borrowed from him was in a 
sense the owner of the property when he 
borrowed on it, and although he held a re- 
corded deed of trust or mortgage. Because 
of its importance I have tried to make a 
somewhat complicated situation clear. In 
the case I have been discussing, either the 
partner who first floated his individual loan 
was a sharp crook who knew that pledging 
the property for his personal debt wouldn’t 
prevent him from subsequently pledging it 
for his firm’s debt, or he was honestly igno- 
rant of the principle of law which first ap- 
plies partnership property to firm debts, and 
disregards all previous efforts which may 
have been made to pledge it for the indi- 
vidual member’s debts. 








Pep-Sins 





Of the good things of life we get what 
we deserve, of the bad things, more than 
we deserve, 


x *k x 
The clock was never invented for loafing. 
x * * 


Classification of fingers: Finger of scorn; 
finger in the pie; thimble finger; trigger 
finger ; engagement ring finger. 

k * &* 

The Lord will provide, providing we take 

a little initiative on our own account. 








The jewelry firm of Baber & Rankin, 
which has been in business for many years 
at 5 S. Broadway, Peru, Ind., has been dis- 
solved. Joseph W. Rankin has taken over 
the store as the sole proprietor. 
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A Danger of Inertia 





By J. H. TREGor* 


LORD BRYCE, in his greatest monument, 

“Modern Democracies,” makes this very 
interesting statement: “Popular govern- 
ment has been usually sought in one and 
valued not as a good thing in itself but as 
a means of getting rid of tangible grievances 
or securing tangible benefits, and when these 
objects have been attained, the interest in 
it has generally tended to decline.” 

Inertia is a common human failing. 
When our interests are at stake; when 
conditions are bearing down hard on our 
enterprise or social conveniences, we are 
apt to stir ourselves and seek for reforms. 
On the other side, however, when every- 
thing is going well with us, when there is 
no particular strain on our means of liveli- 
hood or our conveniences, we are apt to 
take no. heed of the condition of others and 
to feel satisfied to let things remain as they 
are. In still another situation, we are often 
inclined to endure even dangerous condi- 
tions because hard application or hard work 
may be necessary to the making of changes. 
This inertia is capitalized by the shrewd 
politician and the commercial depredator. 

Inertia is dangerous. We should be con- 
stantly seeking for the things that will best 
conserve the interests and the welfare of 
the public and business at large. I often- 
times wonder why creditors, when realizing 
that a debtor has treated them unfairly and 
should be punished, will take his punish- 
ment with a grin and will not turn a hand 
to remove from business circles an unsafe 
unit. We have heard men howl and seen 
them gnash their teeth over conditions or 
experiences that were evidently unfair, and 
yet be unwilling to do nothing more than 
vocalize their indignation. They will not 
turn a hand nor contribute anything what- 
soever for the punishment of culprits or the 
reforming of unsafe conditions, 

If popular government is a good thing, it 
should be sought for as an end in itself. If 
commerce is necessary to the nation’s wel- 
fare, then commercial men should sacrifice 
their convenience and their means to the re- 
moving by legal means of any condition that 
would tend to the making of unsafe com- 
merce. ' 

In the field of credit, when recognizing 
that honor is its chief ingredient, that con- 
fidence is its chief support, to indulge inertia 
when these elements need defense will lead 
to a day of reckoning. 





*Sec.-Treas., National Association of Credit Men. 








A check was received, bearing a notation 
that it was in settlement of certain invoices 
which amounted to more ‘than the check. 
The check was endorsed and deposited. In 
a few days returned goods were received, 
covering the difference between the check 
and the invoices. Instead of refusing to re- 
ceive the goods, or holding them subject to 
the order of the customer and so notifying 
him, the wholesaler, on his own motion, 
returned the goods to the customer. In do- 
ing this he exercised such dominion and 
control over the goods as amounted to an 
acceptance of them by him, which, together 
with the check, discharged the liability of 
the customer. Heller v. Samuel Silver, Inc., 
Court of Appeals of Georgia, 118 S, E. 
Rep. 449. 
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Glass! Is the Stone in the 
Ring You Wear of Glass? 


OBODY would be proud of a ring set with 

glass. Yet many of your customers are 
wearing glass stones, either because they don’t 
know what the stone is or thought the true 
precious stone too expensive. 


To these customers, an explanation of the 


elle 
"HOPE RUBY 


Hope Sapphire will bring you business. 


How surprised many 

of your customers 

would be if they knew 

they could own a true 

Sapphire at a moder- 
ate cost! 


elle 














Hope Stones—Identical with the 
Natural—Are Not Expensive 


HE one point of difference between a Hope 

stone and a natural stone is the price. While 
a natural Sapphire or Ruby often costs more 
than a diamond of equal weight, a Hope 
Sapphire or Ruby hardly costs more than the 
worthless and hopeless glass imitation. 








Your customer would 
also be .surprised to 
learn how man can 


create, in the space of 

hours, a Sapphire ; lol fe 

identical with the 

stone nature took cen- HOPE SAPPHIRE 
turies to make a ree 





Comparisons Between Natural 
Sapphires and Hope Sapphires 


HOPE Sapphires are identical with natural 

sapphires in hardness (9 in the scale), color, 
brilliancy, chemical composition, physical char- 
acteristics, in fact in everything but origin and 
price. 


LHeller €$0n, nc 


PARIS . PROVIDENCE . GENEVA 
358 Fifth Avenue New York 
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The Production of Platinum for the Year 1922* 





By Dr. George F. Kunz 
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TEARLY a thousand ounces of platinum, 
valued at more than $100,000, was pro- 
duced in the United States (not including 
Alaska) in 1922, according to the Interior 
Department, as shown by information com- 
piled by James M. Hill, of the Geological 
Survey. Placer deposits in California and 
Oregon yielded in 1922 a total of 929 troy 
oz. of crude platinum and osmiridium, 
valued at $101,000. This output compares 
favorably with that in 1921, which was 977 
troy oz. in view of the unfavorable water 
conditions that prevailed throughout most 
of 1922 in the Klamath Mountains of 
northern California and southwestern 
Oregon. Alaska in 1922 furnished 39 oz. 
In California crude platinum was pro- 
duced in 1922 in Amador, Butte, Calaveras, 
Humboldt, Sacramento, Shasta, and Trinity 
counties, the county which led in produc- 
tion being Shasta County. In all 516 oz. 
of osmiridium and 360 oz. of platinum were 
recovered, of which 352 oz. of platinum and 
24 oz. of osmiridium were the output of 
dredges at the base of the Sierras. 

In Oregon crude platinum was recovered 
by placer mines in Coos, Curry, and 
Josephine counties in 1922, the total output 
reported being 51 oz. of platinum and 2 oz. 
of osmiridium. 

The platinum output or California is 
given as follows for the period 1915-1921 
in the statistics of the Mining Bureau,’ for 
the counties of Del Norte, Sacramento, 
Siskiyou, Trinity, and Yuba: 


gy Cohn, 44 Gold St., New York 
ity. 
Thomas J. Dee, Mallers building, Chicago, 
Ill. 
Goldsmith Bros. Smelting and Refining 
Co., 20 John St., New York city. 
Gracier, Klink & Young, 409 Mont- 
gomery St., San Francisco, Cal. 

Interstate Smelting and Refining Co., 29 
Commercial St., Newark, N. J. 

Kastenhuber & Lehrfeld, 24 John St., 
New York city. 

Pacific Platinum Works, 229 East 9th St., 
Los Angeles, Cal. 

R. & H. Platinum Works, 709 Sixth Ave., 
New York city. 

Shreve & Co., Post and Grant Aves., San 
Francisco, Cal. 

Wildberg Bros. 742 Market St., San 
Francisco, Cal, 

H. A. Wilson Co. 97 Chestnut St., 
Newark, N. J. 

Handy & Harman, 55 Cedar St., New 
York city. 

To these may be added the following 

leading foreign platinum refiners :* 


La Compagnie Internationale 
du Platine. 

Le Comptoir Lyon Alemand. 

Legendre et Cie. 

Hesse fils. 

England: Johnson, Matthey & Co. 


1.’ Echo des Fines et de la Métallurgie, Dec. 1, 
1922, 


France: 

















Del Norte Sacramento 
a A ‘ i 

Oz. Value Oz. Value 

| err ee ieee 196 $6,217 

. eer 2 $73 195 8,892 

SPP ee 16 853 187 12,483 

eee 1 97 scare ceaduee 
Se 
Ee 

are Keene 
Totals .... 13 $1,023 548 $27,562 











Siskiyou Trinity Yuba 

or A my 

Oz. Value Oz. Value Oz. Value 
13 $435 132 $4,174 
ie ore 113 5,461 314 14,301 
15 $709 150 3,283 149 8,869 
1 58 41 3,136 189 12,930 
7 1,015 atta sacs 125 13,098 
; wees 37 6,612 113 14,395 
27 3,260 179 14,396 

23 $1,782 281 $21,887 1,211 $82,063 


Fy Te ie 71 
Lees & Sanders. 
Marstone Smelting Works. 
Sheffield Smelting Works, 
Johnson & Sons, 
Daniel C, Griffith & Co. 
Germany: W. C. Heraeus. 
G. Siebert. 
F, Ejissennad. 


Refiners’ reports for 1922 indicate that 
the quantity of new platinum metals re- 
covered was 1 per cent. greater than in 
1921. A slight increase in platinum and 
osmiridium was almost offset by a decrease 
in palladium, iridium, and the other plati- 
num metals. Domestic ores are credited 
with about 3,373 oz. of the metal.’ 

Refiners reported the following purchases 
of crude platinum mined in the United 
States : 





Ounces 
PRM 6 i etcbedvedavgeeedas 34 
COIN occ b tas drleccdsass 918 
CI ho kde siaxiewecewadwas 95 
WOOO 49:40 Séedbrouucnee 4 
TRON a6. caslalecenekasacwaie 1,051 


The following figures for the purchases 
of foreign crude platinum were given: 





CONN Vict tdatesiaicceees 53,385 
WON x irisevdndseniiceuawe 10,085 
COME cccvincechedchieckuns 12 

OE catetroneditucoumns 63,482 


Secondary Platinum.— Platinum metals 
recovered from scrap and other old ma- 
terial form an important part of the supply. 
The total quantity recovered in 1922, 46,192 
oz., is about the same as that recovered in 
1921, 


SECONDARY PLATINUM AND ALLIED 
METALS SOLD (a) 


(Troy Ounces) 


Year Platinum Iridium Palladium 
SER Met eveawds 42,149 863 958 
ee ee 45,156 1,535 1,284 
|e Pee 59,007 9,832 3,347 
Pe He eiicecwanass 40,378 3,410 1,795 
eh 6: brace wacua 54,545 3,504 3,467 
WIG Hidticcdead os 51,255 3,355 3,100 
PR sé ines 39,131 1,776 4,887 
MRA ei enimbaiins 40,062 1,937 4,193 


(a) U.S. Geol. Surv. 





1James M. Hill, Press Memorandum, U. S, Geol. 
Surv., June 20, 1923. 








In some cases the small amount of plati- 
num has been included among the “unappor- 
tioned” products, so that we are not able to 
list it separately. Still, even these imperfect 
teturns give a general idea of the platinum 
output, and also as to the counties whence 
it is principally derived. 

The total for the State from 1915 to 1921 
inclusive is 1,980 oz., worth $123,282. 

The following list of platinum refiners in 
the United States has been given:’ 


American Platinum Works, 325 New 
Jersey Railroad Ave., Newark, N. J. 

Baker & Co., Inc., Murray and Austin 
Sts.. Newark, N. J. 

J. Bishop & Co., Malvern, Pa. 


“Reprinted from Mineral Industry, Vol. XXXI, 
by permission of the publisher, The McGraw-Hill 
Book Co. 

1 Mining in California, California State Mining 
Bureau, Nov., 1922. 

2J. M. Hill, “The Marketing of Platinum,” Eng. 
Min. Jour.-Press, Oct. 21, 1922. 


STATISTICS OF PLATINUM IN THE UNITED STATES 


9 Production (a) 
— = 


Imports 
_—— 


“Unmanufactured. (b) 
- 





ae 





—, Manufactured Total 


iin —— ’ i 
Year Troy Oz. Value Troy Oz. Value Value Value 
Fi OE Ce 318 $5,320 104,196 $1,985,107 $188,156 $2,178,583 
i EEE Oe 1,439 45,189 137,556 3,601,021 187,639 3,833,849 
| Ee a Se SA a 357 10,589 74,208 2,509,926 175,651 2,696,166 
LE Pe LT 750 14,350 50,768 1,096,615 134,119 1,245,084 
Ji AP ee aC ee 638 15,950 118,851 2,557,574 410,997 2,984,521 
ee, JOLIE RE CSE eT 733 25,277 120,478 3,320,699 333,965 3,679,941 
ites ie mcuee sews 940 40,890 122,390 4,722,752 135,842 4,899,484 
De sieawsie tes renr were niawes 1,005 45,778 104,683 4,334,488 159,995 4,540,261 
WOO a diss dseicieeee ain evoucves 1,034 46,530 117,947 4,938,706 105,553 5,090,789 
Se eee Creer 3,430 154,350 72,267 2,934,580 39,143 3,128,073 
PE aikkeasseeweseadneeasen 6,495 322,347 61,437 2,430,476 71,532 2,734,255 
DN as G ic statiodnninasowsie ° 24,518 2,044,801 53,484 3,138,396 18,923 5,202,120 
DR iar adkks cece siedeae 33,009 3,393,985 30,316 2,414,773 382 5,809,140 
SEE CELE ee. 54,399 5,763,574 54,962 4,949,755 14,255 10,727,554 
LC Se ree rE er 40,220 4,609,614 54,550 5,229,309 17,213 9,856,136 
De 6 i iccesdsatiwesuisnsces 36,015 3,994,064 80,955 8,474,499 94,408 12,562,971 
is eeccwsrieucsusassscows 51,791 3,885,879 61,941 4,115,235 28,524 8,029,638 
DOU sides i oneee Kees Carwesne oo 54,142 5,285,342 94,591 7,749,457 52,905 13,087,704 





(a) Statistics of the U. S. Geol. Surv. New platinum only, recovered by refiners. 


ingots, bars, plates, 


(b) Includes 
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J. MEHRLUST 


668 W.48@%ST. NEw YORK 
MANUFACTURER of 
IAMOND JEWELRY 
ad 
DIAMONDS 


AND 


PRECIOUS STONES 
a al 


We use Platinum and Iridium 
exclusively. 





November 7, 1923. THE JEWELERS’ CIRCULAR . 73 

















AVERAGE MONTHLY PRICES OF PLATINUM AT NEW YORK STOCKS OF PLATINUM METALS IN HANDS 
(In dollars per troy ounce) OF REFINERS 
1914 1915 1916 1917 1918 1919 1920 1921 1922 (In troy ounces) 
January 2.2260. 43.38 41.10 90.05 87.83 105.92 104.85 154.23 73.40 97.26 Platinum Iridium Palladium 
February ....... 43.50 40.00 90.00 103.75 107.68 100.43 151.59 70.23 a eee 46,747 4,196 16,565 
ee reer 43.50 39.50 90.75 104.33 108.00 99.20 138.56 72.46 | ee 38,514 4,991 21,042 
eS PENS 43.50 38.62 83.10 103.77 108.00 99.85 127.04 73.40 a es 41,900 7,559 24,975 
~  an 43.50 38.50 80.50 105.00 106.27 102.60 97.50 73.74 85.53 
BG cee kenede 43.50 38.00 78.13 104.75 105.00 —-:105.80 85.19 74.94 87.21 CONSUMPTION 
ere 43.50 38.00 63.60 103.88 105.00 105.90 83.94 70.44 90.18 ‘ . 
August ......... 50.20 39,25 62.56 104.55 105.00 107.60 111.44 73.22 98.37. +, Lhe total consumption of platinum metals 
September ...... 50.00 50.00 84.25 104.13 105.00 128.70 115.20 75.96 117.28 in the United States in 1922 was 181,498 
COMGUNE. s écc204% 49.50 54.50 89.75 104.00 105.00 132.21 101.70 81.80 109.44 tro ounces, an increas a 
November ...... 45.45 62.63 101.25 104.52 105.00 126.74 += -84.75 82.60 108.00 phi caaeh aalancae e of about 3 per bag 
December ...... 42.19 85.50 86.87 104.38 105.54 151.35 79.62 78.19 113.60 gates Ww € consumption in . 
roe eae vais Rota eiAIP ae Diag hes akan See table below. 
NE ein eeciics 45.14 47.13 83.40 102.82 105.95 114.61 110.90 75.03 97.62 (To be continued) 
PRICES CONSUMPTION OF PLATINUM IN THE UNITED STATES BY INDUSTRIES 
The range of the ruling prices per ounce (In troy ounces) é 
° ° ercentage 
for the three metals platinum, palladium and Industry Platinum Iridium Palladium Total of Total 
iridium for the years 1911-1922 are thus 1920— 
stated; the striking advance in iridium in Chemical ............... 13,226 43 240 13,509 9.58 
1920 will be noted: ERE RE 23,029 2,673 1,784 27,486 19.49 
Ye: a a aie ices eigen 6.413 114 8,898 15,425 10.94 

a - | NE re 77,267 3,108 593 80,968 57.40 
TOR Sata Sen $43.50 $55.00 $62.00 Miscell: 3.119 116 418 3.653 259 
ee 45.00 55.00 OT teen , 
O48 siieeeea 44.88 50.00 65.00 ata aE a PT es ea 
Ss wa cea 45.00 44.00 65.00 123,054 Gene si 141,041 100.00 
| 55.00 56.00 83.00 1921 
i as 84.00 67.00 94.00 SE ot eawa tines npcied 12,273 34 45 12,352 7.02 
(a 103.00 110.00 150.00 PGCE oi. geese 20,574 1,003 7,626 29,203 16.58 
7 ee 105.00 135.00 175.00 ree ner 13,181 75 8,501 21,757 12.35 
as 123.00 130.00 255.00 POWOEY deeeeiers Week ieos 101,258 2,367 1,265 104,890 59.55 
ae 111.00 108.00 331.00 Miscellaneous .......... 3,791 3,938 217 7,946 4.50 
Sc scteiuegis 75.00 59.00 195.00 erento anemia maar asere meinem ——— 
1002 seahasa:s 97.62 60.00 200.00 151,077 7,417 17,654 176,148 100.00 

— a : 1922— 

Platinum and iridium prices ranged very Chemical ............... 8,834 172 453 9,464 5.02 
high in Paris, for the quotations on April Electrical .............. 24,938 1,537 2,735 29,260 16.12 
23, 1923, were as follows: Platinum, 55,000 — re aren Pe. pay sateen Pe! 
fes. per kilo; iridium, 150,000 fcs. per kilo. JOWSY ---reeecrre ' 


Miscellaneous. «62 ces cscs 2,838 1,064 636 4,538 2.50 
As on that date franc exchange was at 6.375 — ee ct ace Petes 
cts., these prices computed in United States reer 156,838 5,444 19,216 181,498 100.00 
money would be equivalent to almost exactly 
$115 an oz. for platinum, and as much as 
$314.20 an oz. for iridium. Stocks.—The aoe of platinum wre Fine Examples of Art of the Italian 
—_—— he hands of refiners he end o . : 
1J. M. Hill, The Marketing of Platinum, Eng. ae nor troy gg gb ant 4 with Renaissance Shown in New York 


Min. Jour-Press, Oct. 21, 1922. Data for 1922 
cere slded. 67,660 oz. at the end of 1921. 














THE beautiful bronze incense burner and 
pair of candlesticks illustrated on the 
IMPORTS OF THE ALLIED PLATINUM METALS INTO THE UNITED STATES FOR THE front cover of this issue are part of the 























YEARS 1920-1922 s ‘i loan exhibition of the Arts of the Italian 
ver. per ver. per Renaissance, recently made at the Metro- 
Troy Oz. Grams Value Oz. Gram ’ 
TI TTT 4,718 146,744 $726,502 $153.99 $4.95  politan Museum of Art, New York, These 
DeNAIEN oic csc ses 'na dein 4,473 139,124 450,241 100.66 3.24 three objects were loaned to the museum 
SE rer ei 593 ieee Pvp od ee nye by Philip Lehman and remained on public 
a eee ee ree 6,944 215,9 i . 8: : : : 
NE ae an sos gk 2,053 63,854 217,385 105.88 3.24 a byt other bean —_ 
Ruthenium ............... 29 902 2,640 91.03 2.93 of the Italian Renaissance, all through the 
1921— Summer. , 
I ion is cli whiwtanagik 1,345 41,841 277,597 204.50 6.64 The incense burner is of bronze acd was 
Osmiridium ,.............. 2,603 80,974 296,277 113.82 3.66 : ee 
I ii a bibs cc tiirncas 161 5,009 13,239 81.89 2.64 made by Andrea Briosco or Brioschi called 
DUNES. ic ccssavssveds 11,348 352,962 629,965 55.51 1.78 II. Riccio, between 1470 and 1532. Riccio 
CE iii Sh vine vine 609 18,942 53,359 87.62 2.82 was of the Paduan School (Italian) and 
“7 ra Sept. 21, 1922— - — _— _— —- his works were among the foremost of the 
ER egies ssa .. 1,129 35,115 149,555 132.47 4.26 early 16th century. On the lower part of 
EE sce aee eae 1,726 53,684 194,678 112.80 3.62 the richly ornamented cylindrical body of 
+ ee beeen eee eee e ences Pe Pesos Pago — a the burner are openings for the intake of 
er re ert 83 12, 5 ; F : : : 
NE lacs cine 78 2,426 12,885 165.20 5.31 air. Smoke or incense issues from the 
IONE och escersceses 50 1,555 2,673 53.46 1.72 mouths of the three Medusa masks on the 
domed cover, which is surmounted by a 
seated faun holding a Pan’s pipe. 
NEW PLATINUM METALS RECOVERED BY REFINERS The pair of candlesticks is the work of 
Platinum Alesandro Vittonia, who w f the Vene- 
ri —, Iridium, Osmiridium, Palladium, Rhodium, 4. rd ) School ” whet "11 Sele 
Year Troy Oz. Grams Troy Oz. Troy Oz. Troy Oz. Troy Oz. 1an anan cnoo:. ese Candlesticks 
Miteitierlcess cornu ebedons 6,495 202,107 274 335 1,541 idaae were made between 1525 and 1608 and are 
PRE Dr wiewinei ts sou cess sires oes 24,518 761,596 370 315 2,885 ccoee superb examples in cire-perdue. 
a rg Rs oo tee 33,009 1,026,695 210 833 4,779 mash 
I aRpRREN 008 54,399 1,691,999 465 539 4,024 326 : 
Diinhstie bind tuscrsiceee vase 40,220 1,250,983 401 402 3,807 279 
ae ONDE eect Paemoneae 36,015 1,120,175 418 409 4,309 (a) 393 Two watches were recently stolen from 
1921 CO eee reer esers cere veeseseseos 51,791 1,610,881 286 581 2,686 (a) 1,026 the jewelry store of H. -. Bostock, E. Main 
____ RAR ee Ne RET 54,142 1,684,006 210 1,301 1,943 (a) 122 Se. Miationn: Gk. . Thin dedle tad denis oo 
” , me 


(a) Includes osmium. ported to the police. 
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SCHLESS-~HARWOOD Co. 
DIAMOND S 
170 BROADWAY 


New YORK > 


WE HAVE KEPT FAITH 





We are proud of the fact that we have never 
lost a single customer, since this business has 
been established, 


Here the promise has always been fulfilled, 


We adhere strictly to our original policy 
of honesty and fair dealings, which warrants the 
faith and confidence of our friends and customers. 


Our efficient organization is such that we 
are in position to co-operate with our trade to 
the utmost degree. 


: Ours has been a constructive policy, co-operating 
with our customers and a desire to help them get a_ 
maximum turnover with a minimum investment is the 
backbone of our RET EATUNS 


We manufacture the largest and most varied 
assortment of diamond rings in the trade, 


We 4mport our own diamonds and manuf acture 
our own BOORE DEM e- 


Gece business has proved the fact that» 
success is assured by. getting as near as pasar i? 
to the source of production. hy io eee 


We have a ‘legitimate line to offer at Sekawe: 
Wat invite keenest competition. 


We sell exclusively to the jobbing trade. 


In justice to yourself, our line should be 
given first consideration. 


THIS POLICY SHOULD APPEAL TO ALL GOOD MERCHANTS, 


It he, Mar.s00  G. 
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Some Facts About the Jewelry Tax 





President Hufnagel of the A. N. R. J. A. Issues Statement as to the Present 
Fight for Repeal When the New Congress Starts in Session 














Mt. Vernon, N. Y., Nov. 1.—President 
Hufnagel, of the American National Retail 
Jewelers’ Association, today issued the fol- 
lowing statement as to the present fight 
against the jewelry tax: 

“At about the time that the United States 
was busily engaged with England over the 
incident of a certain “Tea Party” in Boston 
Harbor, a Scotchman named Adam Smith 
was devoting his entire attention to the 
subject of taxation. A close student of 
economics, he made what is probably known 
as the first intelligent research into the 
cause and effect of econémic conditions upon 
industrial trade. ; 

“He formed the four basic principles for 
taxation which have come down to this 
generation, free from explanations or addi- 
tional phraseology. These four principles 
are: 


1. Taxes should be equal and just. 

2. Taxes should be levied conveni- 
ently to the citizens. 

3. Taxes should be certain, regular 
and not arbitrary. 

4. Taxes should be capable of inex- 
pensive collection. 

“The wisdom of these statements is just 
as applicable to the United States today 
as it was in 1775. The passing of genera- 
tions finds unfair taxation still with us, 


exercised in this period by our own govern- | 


ment rather than a foreign king, Jewelers 
should read the principles laid down by 
Adam Smith and ask themselves, “Where 
do we fit in?’ 

“It has been said that taxation is very 
difficult to adjust. Let us see what facts 
show today. 

“Senator Reed Emoot of Utah, who will 
be Chairman of the Senate Finance Com- 
mittee, has informed President Coolidge 
that taxes-could be reduced in the amount 
of $500,000,000 annually, and the govern- 
ment would still be on the safe side. At 
the same time he advised against such a 
reduction because the opening of the tax 
question would, he intimated, play into the 
hands of the liberal or radical Democratic- 
Progressive farm bloc combination. Others, 
not so conservative or fearful, have taken 
up the matter of tax reduction, and 
Senator Borah, with an increasing number 
of followers, has demanded that tax reduc- 
tion be one of the first questions laid before 
the next Congress. ' President Coolidge, 
Secretary Mellon, and other party leaders, 
knowing well the political as well as the 
economic advantage of a reduction, have 
gone on record in its favor. 

“Mr. Smoot, although it is announced 
he will fight any effort to open up the tax 
question, is reported as having told the 
President that the following reductions 
might be made while permitting the govern- 
ment to live within its income: 

“1. Reduction of the maximum surtax on 
incomes from 50 to 33 1/3 per cent. 

“2. Elimination of taxes running less than 
$3,000 per year. 





“3. Scaling off of approximately $100,000,- 
000 on the next bracket, embracing incomes 
ranging from $3,000 to $6,000 and $50,000,000 
from incomes ranging from $6,000 to $10,000, 
and $50,000,000 from larger incomes. 

“4, Elimination of the ‘Nuisance Taxes,’ 
and .certain special taxes now netting the 
government approximately $75,000,000 an- 
nually, 


“In this report to the President, the re- 
tail jeweler is chiefly concerned with the 
fourth paragraph. If it is possible to 
eliminate the ‘Nuisance Taxes,’ Congress 
should heed the cry of an industry which 
will gradually sink into oblivion unless re- 
lief for it is forthcoming. 

“The retail jeweler is not interested in 
the political discussions which impede the 
progress of legislation. The men engaged 
in our industry are too serious-minded and 
patriotic to openly rebel against the dis- 
crimination which has been exercised against 
them by Congress. But they are fearless 
enough to ask for fair play from the source 
from which it should emanate, in the belief 
that justice will always triumph over per- 
sonal ambitions or political motives. 

“Our form of government is cooperative. 
it takes two to make a bargain. Let each 
jeweler be one of the parties and his Con- 
gressman the other. If each jeweler is 
alive to the situation, every representative 
in Congress will necessarily be convinced 
of the fairness of our plea and he should 
do his part to relieve us of a further in- 
justice.” 








French Jewelers Discuss Luxury Tax at 
Annual Congress in Paris 


Paris, Oct. 24.—October is a month of 
congresses as far as the jewelry trade in 
France is concerned. On Oct. 9, the annual 
congress of clockmakers, jewelers and 
workers in precious metals in France was 
opened at the Syndical Hall, at 60 Rue 
Turbigo, Paris. The congress, which was 
held for the retail and not the wholesale 
trade, lasted three days. The law of com- 
mercial property was discussed. This ques- 
tion is a very important one from the point 
of view of the retail jeweler and clock- 
maker in France. Legislation in this coun- 
try prohibits the giving of notice to tenants 
who are carrying on a trade or profession, 
under certain circumstances since the Great 
War. The’ laws are very complicated. 
Men who were absent, serving with the 
colors, during the Great War, for instance, 
have certain privileges not accorded to 
other persons. Others, again, who were not 
soldiers, are protected against landlords, 
who might raise rents to any extent they 
pleased, were they allowed so to do in these 
days of scarcity of accommodation of all 
kinds, and thus render the carrying on of 
their business impossible. The congress 
discussed the best means of defending the 
interests of the trade in this matter, 

Important resolutions on the subject of 
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the luxury tax were: voted, the congress 
deciding that everything Should be done to 
induce the government to réduce it as much 
as possible, until such time as it could be 
abolished entirely. 

The luxury tax on all sales of jewelry 
in the retail trade amounts to 10 per cent. 
of the value of the goods. Jewelers com- 
plain of the unfair way in which the tax 
is imposed. If a ring is sold for 100 francs, 
there is 10 francs luxury tax. This is quite 
clear. The tax collector, however, insists 
that the impost must be paid on 110 francs, 
including the luxury tax in the price, and 
that therefore the jeweler must pay 11 
francs and not 10 francs, 

For the sake of clearness, a small sum 
has been selected as an example, but nat- 
urally the regulation is applied for thou- 
sands and hundreds of thousands of francs, 
when it becemmes a real hardship, even for 
the princes df the trade. One of the leading 
Paris jewelers is bringing an action against 
the assessors of taxation to discover whether 
this second impost on the luxury tax, itself, 
is’ legal. 

Meanwhile all concerned in the trade 
groan under the heavy taxation, which in 
no way relieves them from other imposts, 
which they pay in the same way as other 
citizens. Why jewelry should just be 
singled out for these heavy impositions 
they fail to’ see, for although many other 
articles of luxury are penalized in the same 
way, it is usually only in the case where 
the object costs more than a certain fixed 
price, while all jewelry is classed as a 
luxury. Clocks and watches, say the jewel- 
ers, are necessities, not luxuries. 

This tax tends to drive buyers into other 
countries to carry out their purchases, and 
if the French trade has not suffered from 
this, it is because of the peculiar law of 
varying exchanges, which has left jewelry 
prices comparatively far lower than those 
of necessities in this country. The wages 
of luxury workers have not risen, either, in 
the same proportion as workers turning out 
necessities, in many cases. As labor is 
cheaper than in the neighboring countries, 
such as Switzerland, France is still able to 
maintain its) position in the markets, in spite 
of the luxyry tax. 

During the congress demonstrations of 
simplified beokkeeping. were given. This 
question of taxation naturally makes the 
keeping of books a. necessity. Jewelers, 
like other‘ people, are introducing type- 
writers and calculating machines into their 
offices, while ‘up-to-date ledgers and other 
office furniture is simplifying the task of 
the accountants, 








Frank C. Young has purchased the John 
Burgess jewelry store in Bloomfield, Ia. 
The business of the John Burgess Jewelry 
Co. was purchased recently by Mrs. Delia 
Burgess, one of the partners in the concern. 
Homer Rankin, retiring partner and man- 
ager of the business for several years will 
locate elsewhere. Mr. Young will continue 
the operation of the business along the lines 
it has been conducted in the past years. C, 
A. Lang, who for several months past has 
conducted ‘a watch repair shop at the 
Bootsma drug store, has been employed by 
Mr. Young as the watchmaker at the 
Burgess store 
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Exquisitely Made Bracelets and Collars of “Orientas” Mounted in 
Platinum or 18kt. W. G. as Desired 
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May we send you a selection for 


your inspection and comparison? 
65 Nassau St., New York 
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New Regulations as to Imports by Mail 








American Jewelers Protective Association Calls Attention to Action of 
Treasury and Post Office Departments Governing Sealed Packages 
Containing Dutiable Articles 

















The American Jewelers’ Protective Asso- 
ciation last week sent out the following bul- 
letin to its members anent the new regula- 
tions which went into effect Nov. 1, govern- 
ing the shipment of gems and other dutiable 
articles sent through the mails. It reads: 


NEW JOINT MAIL REGULATIONS 

Joint regulations governing importations 
by mail have been approved by the Secre- 
tary of the Treasury and the Postmaster 
General, to become effective Nov. 1, 1923. 

Those parts of the new regulations which 
are of special interest to jewelry and kindred 
trades are as follows: 

Any articles (packages) containing duti- 
able merchandise may now be received 
through the United States sealed mails (reg- 
istered or otherwise) provided the article 
(package ) 

(a) has inclosed “an invoice in the case 
of commercial shipments, or statement 
in case of articles not purchased or con- 
signed for sale, giving accurately the 
value of the contents and the number 
of parcels (packages) covered thereby 
for customs purposes. If impracticable 
to inclose such invoice or statement in 
sealed articles (packages) it may be se- 
curely attached to the article (package). 
When the aggregate value of a single 
shipment, regardless of the number of 
parcels (packages), exceeds $100, cus- 
toms entry will be facilitated by inclos- 
ing the Consular invoice required by 
law. When this is inclosed no other 
form of invoice or statement will be 
necessary. 

“When an invoice or statement of 
value is necessary, the package which it 
accompanies shall bear the word ‘In- 
voice’ on the address side.” 

(b) Every such sealed package must 
bear an indorsement—‘May be opened 
for customs purposes before delivery to 
addressee, or words of similar purport.” 

It should be carefully noted that the in- 
dorsement which has hitherto been required 
by the joint regulations of the Secretary of 
the Treasury and the Postmaster General, 
namely, “Dutiable, subject to examination by 
United States custom officers,” is now super- 
seded and its use will not be in conformity 
with the new regulations on and after Nov. 
1, 1923. 

As it is obviously impossible for our in- 
dustry to notify shippers in various parts of 
the world in time to have the new indorse- 
ment substituted for the old one before Nov. 
1, 1923, we have requested the Secretary of 
the Treasury and the Postmaster General to 
grant a tolerance of at least three months 
from Nov. 1, 1923, during which time every 
member of our industry who is, or expects 
to be, an importer of dutiable merchandise 
through the sealed mails, should fully and 
explicitly instruct his shippers abroad that 
all dutiable articles sent by sealed mail must 
contain either a certified invoice, or an exact 
copy of the certified invoice (which need not 


be certified) and that the package must in 
every case be plainly indorsed— 


MAY BE OPENED FOR CUSTOMS PURPOSES 
BEFORE DELIVERY TO ADDRESSEE. 

Although the new regulations permit an 
indorsement of “words of similar purport,” 
it is the opinion of the American Jewelers 
Protective Association that the above in- 
dorsement only should be used by our in- 
dustry. 

Under the old regulations the addressee 
of a sealed mail package, containing dutiable 
merchandise and indorsed— 


“DUTIABLE, SUBJECT TO EXAMINATION BY 
UNITED STATES CUSTOMS OFFICERS,” 


received a notice from the post office, and 
either he or his agent receipted for the pack- 
age, which was then turned over to the cus- 
toms officer on duty at the post office. 

Under the new regulations, the addressee 
of a sealed mail package, containing dutiable 
goods, and properly indorsed, will not be 
present when the package is opened by the 
Treasury and post office officials, and our 
association has, therefore, requested that the 
invoice or statement contained in the pack- 
age be sent to the addressee, by the proper 
officials, with the formal notice to make an 
entry. 

Our association has also suggested during 
the period of tolerance for which we have 
asked, the Government should ask ad- 
dressees of all packages bearing the old in- 
dorsement for a waiver of the right of the 
addressee to receipt for and obtain construc- 
tive possession of the package, as is now the 
custom. 

Copies of the complete regulations can be 
had by addressing the Superintendent of 
Documents, asking for Treasury Decisions 
No. 15 (Oct. 11, 1923), or the Postmaster 
General, asking for Postal Bulletin No. 
13,291 of Oct. 13, 1923. 

New York, Oct. 25, 1923. 





Shortly after the above was issued by the 
American Jewelers’ Protective Association, 
President Rothschild sent out notice under 
date of Nov. 2 as follows: 

“Our association has just been notified 
by the Secretary of the Treasury that our 
request for a tolerance of at least three 
months from Nov. 1, 1923, has been par- 
tially granted. 

“In other words, the Treasury Depart- 
ment has ‘instructed all Collectors of Cus- 
toms, during the period between Nov. 1 
and Dec. 31, 1923, both dates inclusive, to 
treat sealed dutiable articles’ not bearing 
the new indorsement in the manner in 
which the packages are treated at present; 
notified to receipt for the goods at the Post 
Office and hand them over to the Customs 
official, as heretofore.” 








The Davis Co., Boston, 
assigned to H. A. Whiting. 


Mass., has 
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Gold Filled Watch Cases of the Past 
and the Future 





OT by law but through the honest desire 

on the part of a few reliable manufac- 
turers the practice of placing time guarantees 
in gold filled watch cases came into being. 
This was many years ago, and after definite 
standards for time guaranteed cases had been 
established, these standards were rigidly ad- 
hered to by the reliable houses, 

Then came a demand for “something that 
looked just as good but cheaper,” and the 
argument was advanced, “why shouldn’t we 
have our cases made with the same time 
guarantee, but with much less gold, there is 
no law to prevent.” True, there was no law 
but there was a certain code of ethics estab- 
lished by a long standing custom which 
should have been sufficient to keep up the 
standard of Guaranteed Gold Filled Watch 
Cases, 

However, the dishonest manufacturers had 
no moral scruples along these lines and soon 
cheaper cases began to appear in large quan- 
tities to meet the demand for cheaper goods, 
with very little gold and the same guarantees 
as the cases made by the reliable manufac- 
turers. These cases were put on the market 
with less gold but always with the same long 
time guarantees until they became fraudulent 
in every sense of the word. 

But who sold the bulk of this fraudulent 
merchandise? Certainly not the retail 
jeweler of any standing. He had his cus- 
tomers’ interest and his own reputation to 
think of. These goods were marketed 
through more or less irresponsible channels 
and to such an extent that soon, with the 
volume of business in this class of dishonest 
merchandise reaching large proportions. The 
reliable jeweler and the reliable manufac- 
turer soon found a large part of the watch 
case business taken out of their hands en- 
tirely, 

With the new rulings which the larger and 
more reliable watch case manufacturers 
have been able to get from the Federal Trade 
Commission to establish this traffic as dis- 
honest, irresponsible gold filled watch cases 
will be stopped. The business will return 
to honest reliable goods which will be sold 
through the reliable jewelers, . 

There will be ne stamping of guarantees 
in the cases made after Jan. 1 and “Gold 
Filled” as a designation can only be stamped 
in watch cases that have a specified amount 
of gold on the outside and inside of the dif- 
ferent parts; also the quality stamp must 
accompany the word “gold filled”; also the 
manufacturer’s trade-mark or name, 

In the future there will probably be two 
grades of gold filled watch cases, one known 
as the “14k gold filled” grade and the other 
as the “10k gold filled.” 








Henry C. Bergheimer, formerly manager 
of the firm of Galt & Bro., jewelers at 1107 
Pennsylvania Ave., N. W., Washington, 
D. C., which is owned by Mrs. Edith Bolling 
Wilson, wife of Woodrow Wilson, leaves his 
entire estate to Mrs. Wilson, according to 
the will filed in the Probate Court. The 
will is dated Dec. 2, 1918 and revokes a 
former will made in 1906, in which the rela- 
tives of the deceased were named bene- 
ficiaries. No inventory accompanied the 
will. Mr. Bergheimer died Oct. 15. 
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The News from England 





Jewelry for Hire Now Being Offered in Paris—Jewelry Designs Reminiscent 
of Old French Styles—Pawnbrokers Being Victimized—Death of Edwin 
William Streeter—Police Seeking Commission Agent— 

New Fall Displays 








——— 


Lonpon, Oct. 24.—If the newest fad now 
credited to Paris spreads westward, jewelry- 
on-hire establishments are likely to be set 
up whereby people desirous of wearing good 
stones at special functions and not having 
the cash to purchase them outright, can rent 
them out at reasonable fees. In some of the 
fashionable resorts of France, it seems, these 
“jewels to rent” establishments are proving 
a decided success. The Paris edition of the 
Chicago Tribune says that the passion on 
the part of women to be well-bedecked with 
precious stones when attending social func- 
tions has brought these hire-out concerns to 
the front. Necklaces, pendants, rings, brace- 
lets, and so on, set with real stones and 
worth considerable money, are available for 
people who wish to gratify certain tastes in 
fashionable jeweled goods and who can pro- 
vide the necessary security other than actual 
cash. Undoubtedly such _ establishments 
would be popular in England, where society 
enacts the strictest observance in the matter 
of personal jewelry that is in keeping with 
the dictates of fashion. People here who 
have good jewelry, but unfortunately out of 
fashion due to old-fashioned settings, would 
find it easier to acquire the necessary up-to- 
date jewelry by hiring it out and leaving 
their own stuff as security than to have the 
latter reset and made over. Many owners 
of good jewelry here that has been handed 
down from generation to generation have 
sentimental reasons for not having the pieces 
remodeled, although this jewelry is out-of- 
date at any modern, smart social function. 

* *k * 


Jewelry designs are making their ap- 
pearance here reminiscent of the old French 
styles. Elaborate designs in colored stones 
worked against a fine background of brilliant 
and platinum lattice work of filigree fragility 
have been copied with faithful adherence to 
the old French models. Another fashion 
now is for the single stone bracelet of sap- 
phire or diamond, real and imitation. There 
alsc is a vogue for the “lucky” stone 
jewelry. Women prefer to wear jewelry 
that embodies their own particular stone of 
luck. A woman finds out what is her par- 
ticular birth stone and then endeavors to see 
that all items of personal jewelry contain 
this gem. The west-end jewelers say that 
very often most attractive gems are set aside 
by women customers who admire, but refuse 
to purchase, because their particular birth 
stone is not used in the design. The jewel- 
fs are consulted very often now on such 
things as Zodiac signs in connection with 
proposed jewelry purchases, particularly 
when the customer is a woman. 

*x* * * 

During a court case this week in London 
it was stated that hundreds of pawnbrokers 
throughout the country are daily being vic- 
timized to the extent of thousands of dollars 
by the pledging of chains of alternate links 
of yellow and white metal represented as 


gold and platinum but, in reality, gold and 
white gold. A man in court was being 
charged with offering one of these chains 
to a pawnbroker and asking an advance on 
it of $62.50. The same man had victimized 
a firm in Old Bond St. The magistrate said 
he never knew there was such a metal as 
white gold. The prosecution said it was 
afraid there were hundreds of men today 
wearing what they believed to be gold and 
platinum alberts which, if tested, would be 
found to be absolute swindles, 
* * * 


Edwin William Streeter, F, R. G. S., the 
man who made the jewelry shop at 18 New 
Bond St. one of the most famous retail 
establishments of the world, passed away 
here the other day within a short span of 
his 90th birthday. In the jewelry business 
for around 70 years Mr. Streeter only re- 
tired in 1904 after having lost his sight. 
Mr. Streeter was more than just the famous 
3ond St. jeweler of the last century. He 
was the man who opened up the Kimberley 
diamond mines, founded the Broome (West 
Australia) pearl fisheries and’ the Sulu 
Archipelago pearl fisheries (afterwards de- 
stroyed by the Spanish) and obtained a con- 
cession for working the ruby mines at 
Burma and from which emanated the 
pigeon’s blood ruby. The Bond St. jeweler 
sent out an expedition in the pioneer days 
of the Kimberley diamond rush in charge 
of Professor Tobin (inventor of “Pepper’s 
Ghost”). The Kimberley diamond field was 
practically opened up by this expedition 
which won thousands of good stones from 
the area taken over. The story goes that 
Tobin ultimately sold the site for $2,500 
believing that the diamondiferous ground 
was finally exhausted. Kimberley, however, 
has been giving up diamonds ever since and 
if the professor had not sold out the late 
3ond St. jeweler would have been one of 
the world’s richest men. Another expedi- 
tion resulted in the discovery of cat’s-eye 
in Ceylon and the pearl fisheries off Broome. 
Mr. Streeter sold his Bond St. business 
some time ago to a French jewelry firm— 
Lacloche Bros., of Paris. 

* * x 


The French police want Daniel A. Perry, 
commission agent, in connection with the 
alleged theft of $10,000 worth of jewelry 
from the Grand Duchess Marie of Russia 
(the pearls being offered for sale by Prince 
Magaloff in Paris last year) and an extra- 
dition warrant was asked for at Bow St. 
police station the other day on behalf of 
the French government. Perry was arrested 
in Piccadilly Circus recently, Francis 


Eugene Gould, vice-president of the Societe 
Anonyme Grand Janin, Paris, said the pearls 
were examined at his firm’s establishment 
by a man who gave the name of Watson. 
The pearls ‘were placed in a box and sealed. 
Gould was’unable to identify Perry among 
the eight or nine men paraded before him 
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at Bow St. Perry's hair and hands were 
different, he thought. Mlle, Andrea Richard, 
managing director of the French firm said 
Perry was Watson. She was not quite sure 
at first, but she identified him in the dock. 
The court adjourned the case and refused 
bail. 
a 

The Fall jewelry displays in the metro- 
politan shops show that the newest idea in 
pear] decoration is represented by a fine 
platinum chain set with pearls at regular 
intervals and finished with tassels to match. 
Earrings, finger rings, brooches and other 
articles are shown in onyx, the favorite 
method being a square-cut black stone set 
with a diamond center and mounted on 
platinum. Pink coral and tiny brilliants are 
used in chain formation for earrings, The 
demand for coral in jewelry articles today 
must however, not be confused with the 
demand that used to exist for the old red 
or “coral color” media. The Regent St. 
jewelers say that only the rose-pink coral 
is used to any extent nowadays, the other 
kind not being looked at. A large propor- 
tion of the new season’s ornaments have the 
sapphire as the chief stone, it being used 
chiefly in conjunction with diamonds and 
platinum. Platinum, by the way, is the 
metal of fashion having pushed gold and 
silver quite into the background here. 








CHINESE CLOCKS 





Canton Firm Reported Manufacturing 
Timepieces in Competition with 
Foreign Product 


Wasuinoton, D. C., Nov. 1.—Chinese firm 
at Canton has begun to make clocks in com- 
petition with imported timepieces, Consul 
Leroy Webber advised the Department of 
Commerce this week. The Chinese always 
have been very fond of clocks and watches 
since they were first introduced in the 
Peking court by French Jesuit missionaries 
in the 17th century. The palaces of the late 
Empress Dowager were so filled with foreign 
timepieces that some of the rooms looked 
like watchmakers’ shops. 

No attempt has been made to manufacture 
clocks and watches in China until the present 
enterprise was launched. Imports of clocks 
and watches at Hongkong last year were 
valued at $600,000, about a third of which 
were re-exported to Canton and other ad- 
jacent markets. All varieties of chronomet- 
rical apparatus was included, pocket watches, 
wrist watches, bracelet watches and alarm 
clocks. 

Wrist watches are especially popular this 
season, Consul Webber reported. Gold and 
gold filled cases with fancy figured dials are 
vogue, Most of them come from Switzer- 
land and the United States. 








The assets of a partnership were trans- 
ferred to a corporation, the stock of which 
was all issued to one of the partners, in 
whose name the partnership assets had stood. 
The other partner was not entitled to a 
judgment against his former partner for the 
value of his interest, but was entitled to 
stock equal to his portion of the former 
partnership assets. California. 215 Pac. 
Rep. 1025. 
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“Cae ‘Necklace of Quality 





Wheeler imitation Pearls are manufactured for us in the finest laboratory in 
France. They have been imported and sold exclusively by our organization 
for years. Every beauty and the exquisite lustre of the natural pearl is retained 
in these necklaces. We believe there isno superior on the market. Their out- 
standing Quality has proved to be entirely in keeping with the highest 
standard of excellence represented by the Wheeler trade mark and they carry 
the guarantee of satisfaction that applies to all Wheeler merchandise. 


Every woman appreciates that Wheeler Pearls are not the ordinary kind 
and she is pleased to find their cost is no higher. If you want the best value 
in imitation pearl necklaces you should see this remarkable Wheeler product. 
We are always glad to submit these necklaces for the closest examination and 
comparison. . 


The Wheeler trade mark is your 
guarantee of Quality and Satisfaction. 


ESTABLISHED 1852 


HAYDEN-W-WHEELER & CO. Ine. 
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Errors and Delays in Tax Reports Are Costly 








Commissioner of Internal Revenue Orders Collectors to Impose Penalties on 
All Who Improperly Execute Returns on Jewelry Sales or Are 
Delinquent in Remitting Taxes 

















Wasuincton, D. C., Nov. 1.—Receipt by 
collectors of internal revenue of numerous 
improperly executed sales tax returns has 
resulted in the issuance of an order by 
Commissioner of Internal Revenue, David 
H. Blair, that penalties be imposed in such 
cases. Every mercantile business selling 
taxable articles is affected by this ruling. 

In many instances the returns are accom- 
panied by unsigned checks, the Bureau 
stated. Where a properly signed check is 
not received prior to the expiration of the 
legal period of payment, a penalty of five 
per cent. will be imposed. 

Sales tax returns sworn to by the name 
of a company or firm will not be accepted. 
The oath must be made by an authorized 
individual, who should follow his name by 
some descriptive term such as “owner,” 
“partner,” “treasurer,” etc. 

When a return received within the legal 
period is returned to a taxpayer for proper 
execution and the necessary action is not 
taken within a period of 10 days, a penalty 
of 25 per cent. will be imposed if the cor- 
rected return, when received is delinquent. 

Returns covering the transactions of the 
preceding month and payment of tax due 
are required on or before the last day of 
each month. 





It is not to be understood from the new 
orders of Commissioner Blair, that penalties 
for delinquents have not been imposed in 
the past, in fact, in recent months the 
Treasury Department has been very strict 
in regard to the time of the receipt of 
jewelers’ returns. Many jewelers have been 
fined and penalized for failure to get the 
returns in on time, and, in some instances 
even where the delay was not due to the 
jeweler but to the mail or to laxity on the 
part of the Revenue Office. 

One instance reported to THE JEWELERS’ 
CrrcuLar recently, was the experience of a 
large house that has always made full and 
proper returns to the government and was 
under no suspicion whatsoever. On the last 
day of the month the house mailed its usual 
check in the morning, directed to the col- 
lector’s office, which was less than a mile 
away and no more thought was given the 
matter. What was their surprise, however, 
to get a notice of a penalty of $250 for 
failure to make the return on time. An in- 
vestigation showed that though the report 
was mailed on the last day of the month, it 
was not received at the collector’s office 
until the next day, the first of the following 
month. After a great deal of difficulty and 
an appeal to Washington, the house was 
able to have the extra penalty of $200 re- 
mitted but still had to pay the penalty of 
$50 because* of the delay. 

Whether or not Commissioner Blair’s 
orders will result in much more drastic 
action and severer penalties than that which 
our trade has had to suffer, was a matter 
of speculation among jewelers in the 


metropolis last week who have come to learn 
that they can take no chances as to the time 
of sending in their reports, 

During the week, reports were received 
in the jewelry trade of New York from all 
over the country, telling of the activity of 
the government agents in checking up the 
returns of jewelers and other people 
handling jewelry or kindred lines whose 
sale is subject to the five per cent. tax. It 
was learned that many jewelers, who have 
never before been bothered by the govern- 
ment or visited by the government agents, 
have had their books gone over and their 
sales for the year checked up with the 
returns made to their collector. 

This resulted in many rumors to the effect 
that various firms have been charged with 
failing to make complete returns but no 
official reports to this effect were given out 
by the government officers, though it was 
intimated that penalties will be imposed in 
a large number of instances, 





Worcester, Mass., Oct. 24.—The Worces- 
ter Internal Revenue office is joining other 
revenue offices throughout the United States 
in a drive on dealers in jewelry who are be- 
hind or who have failed to pay the tax on 
all sales, according to Harold K. Bullard, 
collector of internal revenue in this district. 

“Jewelry, both real and imitation, is sub- 
ject to a five per cent. tax on the sale price,” 
Mr. Bullard said. “You do not have to be 
a jeweler to be obliged to collect and retain 
this tax, as all dealers selling jewelry are 
subject to this regulation. 

“This includes new and_ second-hand 
clocks, watches, all gold and silver plated 
articles, razors, musical instruments, pencils, 
fountain pens, collar and cuff buttons and 
similar articles. 

“Any dealers in these articles or other 
goods subject to this tax’ who have not made 
returns and paid the tax within the time set 
are liable to a penalty of $1,000.” 





MILWAUKEE, Wis., Nov. 1.—Internal Rev- 
enue officers have opened a sweeping drive 
to collect delinquent taxes on the sale of 
jewelry in Milwaukee and other parts of the 
State. The campaign is a part of a national 
drive being put on by the Internal Revenue 
Department in all States of the Union. In 
addition to jewelers, such business men as 
druggists, antique dealers, milliners, depart- 
ment stores, and others selling jewelry arti- 
cles will be in line for checking up by the 
officials. 

Many of the smaller jewelers in the State, 
who have allowed themselves to become de- 
linquent to considerable amounts, are experi- 
encing genuine hardship as a result of the 
large penalties being imposed upon them. 
The general sentiment among the trade is 
that the five per cent. tax is not justified, and 
for this reason a number of jewelers are de- 
linquent, it is said. 

The opinion has been expressed by many 
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retailers that the government is making a 
final cleanup before changing the law so as 
to eliminate the objectionable tax. 








FIVE MEN ATTACK JEWELER 


Patrick Walker, Denver, Colo., 
Experience to Authorities 
Denver, Colo., Nov. 2.—Possibility that 
the Denver county grand jury may be called 
upon to delve into the circumstances sur- 
rounding the abducting and beating of Pat- 
rick Walker, optometrist and jeweler at 205 
16th St., by five men, the night of Oct. 28, 
was foreshadowed Monday afternoon when 
Walker said he would place details of the 
case before District Attorney Phillip S. Van 
Cise. 

Walker has no direct evidence as to the 
identity of the men who, he reported to the 
East Denver police sub-station, leaped from 
an automobile at 21st St. and Glenarm PI, 
pointed revolvers at him, and forced him to 
enter the machine. Walker has been in busi- 
ness in Denver for several years and holds 
an excellent reputation in Denver. 

Once the men had Walker in the machine 
they drove him rapidly to an empty shack 
on the main road toward Cheyenne, stopping 
near Welby, a few miles out of Denver: 
Here, he reported to the police, the five men 
questioned him as to his religion and past 
life and then beat him severely with their 
revolvers, leaving him unconscious on the 
floor. On reviving early the next morning, 
he caught a ride into the city, where he re- 
ported the matter to the first police station 
he came to. 

He said the men asked him particularly if 
he had struck and knocked down a woman 
working for the Pillar of Fire, a religious 
sect, when she called at his place of business 
last August and asked him to subscribe to a 
periodical published by her organization. He 
had told the woman repeatedly that he did 
not care to subscribe, and then had shut the 
door in her face. She then lay down on the 
street curbing, he said. 

“I did not touch her,” he said. “There 
was no occasion for her act as far as I was 
aware. 

“My assailants did not explain their mo- 
tive in attacking me. They said that what 
was going to happen to me was not going to 
be once, but seven times unless I left town 
at once. I do not expect to leave, however, 
as my place of business is open today just as 
it is every business day.” 

Walker said four of the men were un- 
masked and that the fifth had a handkerchief 
covering the lower part of his face. One, 
seemingly the leader, was called Charlie by 
the others. He had a fairly good descrip- 
tion of the men, and said that one wore a 
pair of Windsor spectacles—the bone rim 
variety, with gold stays. 





Reports 








F. B. Wickland, Ipswich, S. Dak., has 
become the owner of Palm’s jewelry store 
at Ortonville, Minn. Mr. Wickland is an 
experienced watch repairer. He has had 10 
years’ experience in the jewelry business at 
Sauk Center and Ipswich. H. W. Palm, 
former owner of the store, expects to leave 
within the next few weeks for Sioux Falls, 
S. Dak., after which he will go to Miami, 
Fla., where he will open a curio shop. 
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Paris Jewelry Fashions 





Gold a Popular Color Note—Gem Studded Shoes in a Variety of Colors— 
Hair Ornaments Reflect Rage for Gold 














Paris, Oct. 24.—The most interesting 
point in the new Winter fashions is the 
introduction of the gold note. A touch of 
gold braid finishes a decoletté, gold beads 
are used as an edging for afternoon blouses, 
with a gold metal belt to match. From the 
top of the head to the heels of the shoes 
there is gold everywhere. The newest thing 
in headdresses is the gold tissue bandeau. 
Something like a turban, it is worn high on 
the front, low at the back of the head. 
Sometimes silver tissue is employed instead 
of gold, while other bandeaux are made in 
a quite new material, which may be best 
described as multi-colored spangles. Hats 
are brightened with a suggestion of gold 
tissue skilfully introduced into the trimming, 
while gold hatpins, usually of very fine 
workmanship are seen on the really chic 
hats. The twin pins, that emphasize the 
dent in the brim of velour and felt hats, 
are also in gold, real, if the wearer can 
afford it, imitation or gilt if not. 

Long gold watch chains, in delicately 
wrought links are naturally worn with these 
touches of gold in the toilette, for jewelry 
is becoming more and more a thing that 
depends on the toilette and must coincide 
with it. Umbrellas have gold _ handles. 
Fans are painted to match the dress, in 
gold-dust, and the ivory handles have gold 
designs. The tiny powder-puff and looking- 
glass box, hardly visible to the naked eye, 
at a couple of yards distance, and small 
enough to be slipped into the glove, is alse 
in plain gold. Card cases, severe in design 
are made in the same material. 

The mode is even affecting shoes, that 
are made in all-gold tissue or lamé. The 
long, slender heel of the ball slipper has 
been studded by diamonds this autumn—as 
previously reported. The latest fashion is 
to scatter the diamonds about as if they 
came there by accident, although, of course, 
very carefully secured. The shoe with a 
diamond-set heel also has diamonds at the 
fastenings, of which there are a couple, one 
low, the other high above the ankle. The 
third diamond or diamond buckle, as the 
case may be, is over the instep. Other heels 
shown by the best shops, are apparently 
smothered in gold-dust, and several dia- 
monds have adhered to the heel—probably 
during the owner’s passage through a fairy 
cave, where precious stones lay about among 
the geld-dust—the diamond is always an 
accident, not there by design. The gold-dust 
shoe itself is also studded with diamonds. 
Sometimes sapphires, emeralds or ‘rubies 
are used instead. Another pattern of ball- 
room shoes is black with a symmetrical 
diamond pattern. The gold shoes, on the 
other hand, is studded with jet beads and 
jet ornaments are used at the fastenings and 
over the instep. A jet buckle finishes the 
gold tissue shoe. 

Red shoes are sewn with seed pearls. A 
pale blue satin shoe is sewn with tiny dia- 
monds, a green satin shoe with rubies. In 
spite of the gradual creeping down of the 





skirt, the shoe still holds a big place in the 
French woman’s toilette. The shape of the 
slender train, which instead of concealing 
the feet and shoes, only emphasize them, by 
shielding them at one moment and leaving 
them exposed the next, make it necessary 
to pay more attention than ever to footgear. 
Some slippers are even made in the multi- 
color spangle material, or are sewn with a 
variety of small gems of all sorts of colors. 

Hair ornaments show the same “rage” for 
gold. High Spanish combs, in wrought 
gold, look very imposing. There are semi- 
transparent combs, in tortoise-shell that also 
look very pretty, while the bandeaux, worn 
to match, are also in the same substance. 
The bandeau and the comb are decorated 
with tiny flowers in high relief, in the same 
material. 

Fancy hairpins, wrought in gold or silver, 
are surmounted by butterflies in mother of 
pearl, with outstretched wings. The butter- 
fly measures about four inches from tip to 
tip of the wing. The moth’s body is beauti- 
fully moulded in gold or silver, to match 
the pin, while the mother of pearl wings 
are spotted with gold or silver. These and 
similar hair ornaments are to be very 
fashionable this Winter. Fancy patterns, 
with butterflies in green and pink, green 
and blue sometimes with a margin of black 
marking on the outstretched wings, were 
noticed. The insect is always beautifully 
reproduced down to the smallest antennae, 
and the effect is very realistic. Peacocks, 
with tails divided into seven strands are 
also to be used as headdresses. Silver and 
mother of pearl, in happy combination are 
used for making the bodies of the birds. 

Actresses, like the well-known Mistinguett, 
who is now buying her outfit in Paris, 
preparatory to going on tour in the States, 
will bring many of the newest hair orna- 
ments in her trunks to America, for she 
always specializes in headdresses of some- 
what startling kinds. 

In hair ornaments as elsewhere, either gold 
or rivieres of tiny brilliants will be seen. 
The lady of fashion will either glisten with 
the number of diamonds, or shine as she 
moves about. But gems are giving place 
to gold, the working of the metal is more 
important than the stones, just now. 








LETTER TO THE EDITOR 





Suggested Provisions for the Platinum 
Marking Law 


Editor, THE JEWELERS’ CIRCULAR: 

I read with interest the editorial of THE 
JeweLers’ CikCULAR of Oct. 31, and we are 
all agreed that the new Platinum Stamping 
Act should be protective to the public, as 
well as to the trade. This appears all the 
more essential as the adoption of palladium 
for jewelry purposes seems to become more 
general from day to day and it may easily 
be predicted that the total consumption of 
palladium in the jewelry of the United 
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States undoubtedly will reach a figure this 
year which is largely in excess of the 10,000 
ounces of palladium employed for the year 
1922. 

It is evident that without this palladium 
the price of platinum during the present 
scarcity would be already beyond the reach 
of many. Considering this acute condition 
as it exists at present, it seems an absolute 
necessity, not so much to regulate platinum 
and iridium, but chiefly to regulate the use 
of palladium, so that the great advancement 
which the proper employment of this rare 
metal presents may be enjoyed by the entire 
trade as far as this commodity may be 
available at the time. 

It has been suggested that any article 
which contains at least 850/1000 parts plati- 
num may be called sold and stamped 
“Platinum.” If the author of this idea 
would revise his plan to a minimum of 
750/1000 parts platinum where solder is not 
used, or 720/1000 parts platinum where 
solder is used, with the proviso that in both 
instances 230/1000 parts platinum or plati- 
num by-metals are guaranteed in addition, 
then a law would be created which would 
prove a boon to the business, as well as to 
the entire jewelry trade. As long as the 
platinum contents are as above indicated, 
the article may be stamped “Platinum” or 
“Plat” without further identification. 

Articles fulfilling the above specifications 
but containing iridium and platinum only 
may be stamped “Iridio-Platinum” or “Ir- 
Plat,” if so desired. 

Articles which contain more than 230/ 
1000 parts platinum by-metals and less than 
750/1000 parts platinum where solder is not 
used, or less than 720/1000 parts platinum 
where solder is used, may be called and 
stamped “Platinum” prefixed by the name 
of the platinum by-metal contained, which 
is next in weight to platinum itself, always 
providing that the total of platinum plus 
by-metals content is 980/1000 parts where 
solder is not used or 950/1000 parts where 
solder is used, thus a combination of 50 
per cent. platinum and 50 per cent. pal- 
ladium must be called “Pall Plat” and 
stamped 500/500, or whatever the case may 
be. 

I believe a law worked out on these lines 
will be just and protective and will help 
immensely, particularly during the present 
precarious state of the platinum market. 


1. It will help to prevent the plati- 
num price from getting out of bounds. 

2. It will assist in curbing the price 
of iridium, 

3. It will improve the quality of 
“platinum” in jewelry in regard to 
workability, color and price. 

A law on the above lines not only 
offers the advantages enumerated but 
in addition is simple and easy to control 
as far as the use of the name and stamp 
“Platinum” is permitted. Furthermore, 
the buyer of jewelry will be protected 
on a basis which calls for little or no 
educational work. 

Very truly yours, 
BAKER & Co., INC., 
CHARLES ENGELHARD, 
Treasurer. 








L. Vasilion has opened a jewelry store 
in the Arcade building, Racine, Wis. 
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THIEVES AT WORK 
Store Robbed and Mysterious Bullet Holes 


Discovered in Windows of Providence 


Office Buildings 


ProvIDENCE, R. I., Nov. 3.—Ingenuity and 
perseverance were shown by thieves and 
would-be thieves here in stores and shops 
which were broken open during the last 
weck-end. The most ingenious of these rob- 
bery plots was at the Lipsey Jewelry Store, 
193 Weybosset St., where a “fisherman thief” 
poached on the cascade of valuable articles 
in the show window, some time between 
9 o'clock last Saturday night and 7:30 
o’clock Sunday morning and hooked various 
items from the stock to the value of $2,000. 

For a pole he used a yardstick and for a 
hook he impruvised a bent pin. He didn’t 
need any bait. Pulling a staple from the 
window screen and then breaking the win- 
dow, he reached in and filled his creel. 

Patrolman John J. Shield at 7:30 o’clock 
Sunday morning found a glass light nine feet 
long and three and one-half feet wide, 
broken at the Lipsey store. He notified the 
proprietor, David M. Lipsel, who, after an 
examination reported the following articles 
as missing, the tctal value of which is $1,905: 
three watches, 23 white gold wrist watches, 
six pendants with chains, five gold bar pias 
with diamonds, sapphires, etc., 12 black onyx 
rings set with diamonds, three platinum 
wedding rings, two cameo brooches and six 
scarf pins with diamonds, valued at $40 to 
$150 each. 

The store of Charles Colitz, 735 West- 
minster St., was broken into and in addition 
to a number of knives and sporting goods, 
several watches, rings and other articles of 
jewelry valued at more than $100 were 
stolen, 

The retail jewelry store of Nowman 
Saaty, 350 Westminster St., was broken into 
but the thieves were apparently frightened 
,away as nothing was missing and a small 
sum of money in the drawer of a desk was 
undisturbed. 

But more baffling to the police were a 
number of mysterious bullet holes, suddenly 
appearing in down town windows early in 
the week for which diligent investigation is 
being made for an explanation. No satisfac- 
tory motive has been advanced to explain 
these breaks, nor has any plausible theory 
been developed as to how all the windows 
reported could have been shattered at about 
the same time in the same manner without 
leaving any indication as to what shattered 
them. 

Windows in several offices in the Case- 
Mead building, 76 Dorrance St., were shat- 
tered by bullets or some other missles at 
about 5 o’clock Monday afternoon, and a 
window was broken on the 10th floor of 
the Union Trust Co. building on Middle St., 
in the same mysterious manner. It was 
found that a hole had also been shot in a 
window of an office on the third floor of the 
Studley building, corner of Weybosset and 
Orange Sts. 

From the absence of the noise of a rifle 
shot, the police assumed that the shooting 
was done with an air rifle. In one instance, 
a hole the size of a .52 calibre bullet was 
found in the window, but the shade, which 
was drawn down behind it, bore no evidence 
of having been scratched. The situation is 





THE JEWELERW’ 





further complicated by a similar occurrence 
in the Case-Mead building at about the same 
time Monday, and the shattering of five win- 
dows on the second floor of the Browning, 
King & Co. building, Monday afternoon, on 
the Middle St. side. 

The first case brought to the attention of 
the police was the breaking of the Brown- 
ing-King windows. A number of nuts and 
bolts mixed with pieces of shattered glass 
were found on the floor. 

The Central precinct police were notified 
Tuesday by William Rogers, janitor of the 
Case-Mead building, that a window in the 
office of Daniel J. Regan & Co., dealers in 
diamonds and precious stones on the second 
floor of the structure, had been broken, pre- 
sumably by a bullet at 5:30 o’clock the after- 
noon before. An electric light fixture in 
the centre of the room had a dent wnich 
corresponded in size to the small round hole 
in the window. No trace of a bullet or 
other missile could be found, however. In 
the room at the time were Florence, Frank 
and William Regan. 

At 5:30 o’clock Tuesday. afternoon the 
police were again notified that other win- 
dows in the Case-Mead building had been 
broken in the same uncanny manner as those 
the day before. They were in the office of 
George F. Fisette, diamond jeweler on the 
third floor. The hole in the window, how- 
ever, was large and jagged, but when the 
pieces were put together, a small round hole 
similar to that in the Regan office window, 
was discerned. 

Frank Fisette, who was at work at a 
bench facing the window, jumped back just 
in time to avoid being hit with flying glass. 
No bullet or projectile of any kind could 
be found by the police who made an imme- 
diate investigation. The police also investi- 
gated window breaks in the offices of Henry 
& Drummond, retail jewelers and John 
Kelso, diamond dealer, on the third floor of 
the same building, which occurred at about 
the same time. In each office the windows 
had holes of virtually the same size, cor- 
responding to that which might be made by 
a .22 calibre bullet, but no missile could be 
found. In the Kelso office, the curtain had 
been drawn and occupants received the first 
intimation that the window was broken by 
the crash of falling glass. There was no 
hole in the curtain. 

While the police were busy with investi- 
gations in the Case-Mead building, the in- 
spectors’ department at police headquarters 
received telephone notification that a window 
in a law office on the 10th floor of the Union 
Trust building had been broken in an inex- 
plicable manner at 5:30 o’clock. The broken 
window faces on Middle St., overlooking 
the Case-Mead building. 








Gold and Silver Consumption of India 

WasuinctTon, D. C., Nov. 2.—The gold 
market in India was quieter during the 
month and imports lighter, Assistant Trade 
Commissioner at Calcutta, advised in a 
cabled report to the Department of Com- 
merce. Silver was generally steady, al- 
though buying orders from China, when 
supplies at Bombay were low, caused a 
sharp rise during the week ended Sept. 15. 
This’situation eased, however, with receipts 
from Europe. 

India’s imports of silver from England 
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during the nine months ended September 30 
amounted to 100,088,000 rupees, and from 
the United States to 44,678,000 rupees. Im- 
ports of gold from England and the United 
States during the same period totaled, re- 
spectively, 274,724,000 and 43,443,000 rupees. 
Gold also was imported direct from South 
Africa. The rate of exchange on New 
York for the rupee averaged 31 cents in 
October. 








FIRE IN JEWELERS’ BUILDING 





Detroit Concerns Suffer from Flames 
Which Cause a Loss of About 
$100,000 


Detroit, Mich., Nov. 2.—A disastrous fire 
which swept through a part of the Liggett 
building, which is sometimes called the 
Manufacturing Jewelers’ building, early to- 
day caused a loss estimated upwards of $100,- 
000. The heaviest loser was the Ettinger 
Department store, in the rear of which the 
fire is said to have started. 

The following concerns suffered to a more 
or less extent: The Luths, Dorweld, Haller 
Co., Inc., wholesalers; The Attleboro Silver 
Co,; The Scribner & Loehr Co., wholesalers ; 
Wachler & Horwitz, manufacturers; A. F. 
Muehlke, engraver; Bert Kline, wholesaler ; 
Arnold Neiss, diamond cutter; Jose Winsen 
Co., manufacturers of fine platinum jewelry; 
Himelhoch Co., jewelers’ supplies; W. F. 
Broer Co.; Frank S. Finney, engraver; Viz- 
zini Bros., watchmakers; Schultz Jewelry 
Co.; the Schaefer Jewelry Co., wholesalers ; 
Paul Schultz, watchmaker; Krawitz & 
Kagan, manufacturers; the Kadish Mfg. Co.; 
Abraham J. Cutler, wholesaler; Silver & 
Teguns, auctioneers and appraisers. 

The building is supposed to be a fireproof 
structure. All of the foregoing concerns are 
expected to resume again within a short 
time. 








Beware of This Man who is Passing 
Bogus Checks 


LAKELAND, Fla. Nov.  1.—Jewelers 
throughout the country particularly in 
Florida are warned to be on the lookout 
for a man who was formerly employed by 
the Lakeland Jewelry Co. and fors whom 
several warrants have been issued. He left 
the employ of the Lakeland Jewelry Co. on 
Oct. 10. It is alleged that he passed about 
15 worthless checks ranging from $2 to $50. 
When he went away it is alleged he took 
some tools with him that he had used in 
the Lakeland store. 


The man is described as about 40 years 
of age, weighing about 155 pounds and is 
five feet nine inches tall. He has dark 
brown hair, shaded grey, and comes from 
Michigan. He has blue eyes and is rather 
broken in his language. 

He was driving a Maxwell touring car, 
bearing a Michigan license and had with 
him his wife and three or four boys. The 
following agencies should be notified at once 
if the man is apprehended: The Chief of 
Police, Lakeland, Fla.; Sheriff, Lakeland, 
Fla., The National Detective Agency, Lake- 


land, Fla.; Bodekers National Detective 
Agency, Tampa, Fla., or the Pinkerton 
National Agency at any of its branch 
offices. 
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LOOK OUT FOR HIM 





Man Claiming to Represent Detroit Con- 
cern Tries to Obtain Jewelry by Using 
Stolen Order Blanks But Orders 
Are Not Filled 
Cuicaco, Nov. 1.—A man giving his name 
as L. Prince and claiming to represent the 
L. Black Co., Detroit, purchased merchan- 
dise here on Monday of last week and suc- 
ceeded in getting diamond rings from Harry 
E. Kaplan & Co., in the Columbus Memorial 

building. 

As far as can be learned the first place 
that Prince called was at the store of H. 
Holsman on W. Madison St., and Mr. Hols- 
man was expecting him, as he had previ- 
ously received a card from Detroit stating 
that Prince would be here on a buying trip. 
He made several purchases here and asked 
that the merchandise be shipped. He then 
stated he wanted to buy some large fine 
diamond goods aud asked Holsman to direct 
him. Mr. Holsman sent him to the office 
of Harry E. Kaplan & Co., where he also 
selected several items to be shipped. He 
then stated that he had a customer in De- 
troit who wanted to see some rings the next 
day and asked to take those on memoran- 
dum. The value of the rings given to him 
was about $500. 

Wm. Olsen, who waited on him, because 
suspicious after Prince left the store and 
called up Mr. Holsman and they decided it 
was better not to ship the goods, but write 
the L. Black Co. Today Harry E. Kaplan 
Co. received a letter from E. V. Black 
stating that they had no one in their employ 
by that name and also that the order blanks, 
Nos. 2139 to 2150, inclusive, which Prince 
had in his possession, had recently been 
stolen from the wholesale optical depart- 
ment of their store. This Mr. Black had 
ascertained after receiving a long distance 
telephone call from Lewy Bros., this city, 
where Prince had also made purchases but 
had failed to have any of the merchandise 
delivered to him. Mr. Black further stated 
that upon receipt of this telephone call he 
had notified the police of Detroit and 
Chicago. 

Prince is described as a man of about five 
feet nine inches in height, weighing between 
135 and 140 pounds, with reddish com- 
plexion. He was well dressed with a black 
and white checked suit, grey fedora hat and 
a greenish gray ulster. He is about 30 
years old and had the manners of a fairly 
well-to-do business man. He carried a port- 
folio and discussed the jewelry business and 
that of L. Black Co. in a manner that would 
allay all suspicion. 








Statistics of the Consumption of Jewelry 
in Canada in 1921 

WasuHIncTon, D. C., Nov. 1.—Consump- 
tion of jewelry in Canada for a period of 12 
months totaled approximately $4,821,906, ac- 
cording to the compilation of the Dominion’s 
census of industry for 1921. The total com- 
prises jewelry of domestic manufacture in 
that year amounting in value to $3,796,526, 
plus imports in 1922 for consumption in 
Canada with an invoiced value of $880,205 
and tariff duties on importations amounting 
to $297,460, and minus exports in 1922 total- 
ing $152,285. 
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Jewelry cases sold in Canada had a value 
of $716,058, comprising cases of domestic 
manufacture in 1921 valued at $174,611 and 
imported for consumption in 1922 of $410,- 
122, plus tariff duties of $131,325. No 
jewelry cases were exported last year. 

Jewelry repairs in Canada in 1921 cost 
$844,840. This business was done entirely by 
domestic jewelers, according to the Do- 
minion’s industrial census, transmitted to the 
Department of Commerce by Vice-Consul 
Gilson G. Blake, Jr., at Ottawa. 








HELD UP AND ROBBED 





Montreal Jeweler Bound and Gagged By 
Bandits Who Escape with Diamond 
Rings Valued at $6,000 


‘ MonTrEAL, Can., Nov. 3.—E. Manis, pro- 
prietor of the Aronson jewelry store, 115 
Craig St. W., was held up and robbed on 
Thursday by two armed bandits, who rifled 
the safe and took 20 dozen diamond rings 
and other articles valued at over $6,000. 

Mr. Manis states that the previous night 
a young man came in to buy a typewriter. 
He had not the kind of machine required, 
but offered to obtain one if the customer 
would call again. He was opening the store 
at 8:40 o'clock and had the safe open to 
take out the jewelry for display in the 
windows when the supposed customer came 
in. Mr. Manis started to show him the 
typewriter when the man drew a revolver 
and putting the barrel to the jeweler’s 
mouth said: 

“Put your hands up and don’t make a 
noise or I'll put a bullet through you.” 

He backed Mr. Manis against the wall 
and a second man came in. They bound 
and gagged him and placed him on the floor 
of the office in the rear of the store while 
they emptied the safe. 

It is believed that a third man kept watch 
in an automobile in which the bandits 
escaped. 

The loss is covered by insurance. This 
is the second time this store has been robbed 
in the same manner during the past 
year. 
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GEMS REPORTED MISSING 








Newark, N. J., Police Asked to Help 
Locate Unset Diamonds Valued 
at $8,456 


Newark, N. J., Nov. 3.—The disappear- 
ance of $8,456 in unset diamonds from the 
store of J. Wiss & Sons, 665 Broad St., 
was reported to the police Thursday night 
by Jerome B. Wiss. The loss was dis- 
covered at noon, but was not immediately 
reported to the police pending the making 
of a thorough search. 

Two lots of diamonds valued at $40,000 
had been left in the store’s diamond room, 
a built-in safety compartment, with a 
wallet that contained the missing stones. 
The larger collections of diamonds were 
fqgund intact when the wallet was missed. 
Mr. Wiss, reporting the loss, would not de- 
clare the stones had been stolen but asked 
the police to investigate the case at 
gnce, 

Detective McCarthy was. assigned to the 
case, 
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ALLEGED FORGER CAUGHT 





Birmingham Police Arrest ‘Man Who 
Claimed to Be Army Officer 


BIRMINGHAM, Ala., Nov. 2.—Joseph Mas- 
cerelli was arrested at Mobile, Ala. and 
held for the Federal Government on the 
charge of forging and cashing bogus mili- 
tary officers’ checks on jewelers and other 
merchants in Mobile, Montgomery, Opelika, 
Ala., and many other cities of the south. 

Officers allege that Mascerelli is an ex- 
pert bad check artist of several years’ stand- 
ing. When arrested at Mobile he was in 
company with three others, who are also 
being held. 

In many of the southern cities visited 
Mascerelli, it’ is alleged, posed as an army 
recruiting sergeant, wearing the uniform of 
an army sergeant. The Government charges 
him with impersonating an army officer, and 
passing worthless checks. In some cities 
visited Mascerelli went under the alias of 
“J. H. Paroll” of Chester, Pa. He trav- 
eled through the country in a big touring 
automobile. In several places where he 
was questioned he showed army credentials 
and a leave of absence from the army. It 
has been proven that these papers were 
forged, and that the man did not belong to 
the army at all. Where he secured the army 
uniform is unknown. 

Mobile officers say that the man’s real 
name is Dominick Peraro, of 537 N. 65th 
St., Philadelphia, Pa., and that he is a 
barber by occupation. He is also known 
to have gone under the aliases of “Harry 
H. Armstrong,” “George Dickerson,” “Dan- 
iel J. Perry,” and “Dan Parello.” 








GET JEWELRY WORTH $10,000 





Thieves Take Two Bags from Automobile 
of New York Salesman Who Was 
Calling on Philadelphia Jeweler 


PHILADELPHIA, Pa., Nov. 2.—Philadelphia 
police are searching for thieves who stole 
$10,000 worth of jewelry late yesterday after- 
noon from the automobile of Irving Schus- 
ter, a New York salesman, who stopped to 
visit a Kensington jeweler. 

Detectives assigned to the case are work- 
ing on the theory that the robbery was per- 
petrated by professional thieves who had 
been watching the movements of Mr. 
Schuster. It is possible, they say, that he 
had been followed here from New York. 

Mr. Schuster, son of the head of M. 
J. Schuster, with offices on Maiden 
Lane, New York city, left the store of John 
D. Enright, 3020 Kensington Ave., in his 
automobile. When he arrived at the store 
of Samuel J. Lyons, 2258 N. Front St., he 
noticed the loss of two black leather bags, 
which contained the jewelry. 

The bags, Mr. Schuester said, had been 
placed in the rear of the roadster. 








A concern in Dublin, Ireland, wishes to 
purchase and secure an agency for the sale 
of alarm clocks in that country. Any fur- 
ther inquiry regarding this, should be ad- 
dressed to the Bureau of Foreign and 
Domestic Commerce at Washington, or any 
of its branches and reference made to File 
No. 7811. 
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Salesman’s Stock Stolen from Cincinnati Hotel 








New York Traveler Robbed of Jewelry Valued at About $50,000— 
Police Have Fragile Clue on Which to Work 
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CINCINNATI, Nov, 1.—In the checking out 
of two men at 2 o'clock in the morning, 
Tuesday, the local police and private detec- 
tives have the only clue of the robbery of 
Ernest F, Straus, traveling representative of 
Chaifetz & Zolotar Co., 102 Fulton St., 
New York and Bernard West, 171 Broad- 
way, New York, at the Hotel Sinton, this 
city. This clue is all that has thus far 
been secured in one of the largest robberies 
that was ever effected in Cincinnati on 
traveling representatives of jewelry firms. 
The report made to the police places the 
value of the platinum and white gold mount- 
ings and stones at $75,000 but it is said the 
value more likely is something like $50,000. 

The robbery was committed by profes- 
sional thieves who knew the activities of 
Straus and, who apparently followed him 
from the Claypool Hotel at Indianapolis, Ind. 
The thing was done with such neatness and 
thoroughness that only a professional could 
have gotten away with the job with such 
skill. The men who are sought by the police 
registered at the Hotel Sinton an hour after 
Straus checked in. They gave their address 
as New York city and asked specifically for 
Room 301 or 303, neither of which could 
be secured but the clerk gave them room 304, 
and Straus was quartered directly opposite 
them, being in room 305. They checked in 
at 10 o’clock and four hours later with their 
baggage and keys they approached the lobby 
desk saying they were obliged to check out 
suddenly. Not having the room very long 
they were not charged for it. The move- 
ment of the two men was made known by 
the hotel management after Straus reported 
the theft and Straus later communicated with 
the New York firms, representatives of 
which have since come to Cincinnati. 


Straus checked in at the Sinton about 9 
o'clock Monday evening and with several 
friends, went to a party. He returned to the 
hotel about one o’clock and found the door 
of his room open. Sensing something un- 
usual he rushed into the room only to find 
that his trunk had been broken open and 
was minus the two trays which held the 
jewelry he had for display. The remainder 
of his baggage was not in sight but he lo- 
cated this under the bed. A window in his 
room was also open and two small screw- 
drivers which evidently had been used as 
“jimmies” gave mute evidence of the rob- 
bery. Straus immediately telephoned to 
police headquarters and Detective James 
Hayes and Fred Bullerdick responded to the 
call. They saw that the lock of the trunk 
had been snapped off. 

Straus, who lives at 2506 Kebzie Blvd., 
Chicago, told the police he checked out of 
the Claypool hotel at 5:10 and arrived in 
Cincinnati at 9 o’clock, coming here with 
three other jewelry salesmen whom he knew 
well. After securing their rooms the four 
men attended a party. Meanwhile, Frank 
Downs, 33, porter at the hotel secured the 
trunk and baggage and placed it in Straus’ 
room, this being about 10:30. Downs told 


the detectives that the trunk did not have 
the appearance of having been tampered with 
when he took it to the room. 

Local police are trying to determine how 
the burglars were able to get into the room. 
The salesman said he locked it thoroughly 
when he went out and left the key with the 
clerk in the lobby. A maid entered the 
room a little later with a pass key but she 
too said it was securely locked when she 
left it. House detectives think entrance was 
gained by means of a duplicate key and none 
of the elevator operators could recall hav- 
ing seen anyone use the lifts and carrying 
anything having the appearance of a tray. 
Straus was unable to give the local police a 
detailed description of the jewelry saying it 
consisted mostly of ring mountings of plati- 
num and white gold. Some of these were 
set with diamonds. The entire loss is 
covered by insurance, it was anounced. 

The management of the Sinton expressed 
the belief that the robbery never could have 
occured if Straus had exercised reasonable 
caution. “Most jewelry salesmen watch the 
trunks or baggage in which their jewelry 
is kept with an eagle eye. They remain 
with it until it is brought into the hotel 
and removed to their rooms. There they 
take out the jewelry, put it in telescopes and 
take it downstairs to be kept in a vault. This 
hotel has handled more than a billion dollars’ 
worth of jewelry in the vault and not a 
cent’s worth of it has ever been missed.” 

Jewelry men in Cincinnati recalled the 
activities of professional thieves in follow- 
ing jewelry salesmen out of both New York 
city and Chicago. That the men who robbed 
Straus studied his trip is very evident and 
they undoubtedly followed him from Indian- 
apolis to Cincinnati. They apparently 
watched him from the Hoosier city and 
were at the Sinton when he registered there 
although they themselves did not register 
until an hour after he had done so. Be- 
cause of the short time they were around 
the hotel none of the attaches have been 
able to give any kind of description of them. 
The Pinkerton Detective Agency is making 
an investigation along with the Cincinnati 
police and hotel management. 





B. Zolotar, of Chaifetz & Zolotar, manu- 
facturing jewelers, 102 Fulton St., whose 
representative, as reported in these columns 
last week, was robbed at the Hotel Sinton, 
Cincinnati, O., returned to New York last 
Saturday and in an interview with a 
JEWELERS’ CIRCULAR reporter stated that his 
firm’s loss would amount to more than 
$50,000. This loot, Mr. Zolotar told the 
reporter, consisted of platinum mounted 
bracelets, some mounted and unmounted 
rings, and a large assortment of platinum 
mountings. The loss, however, is covered by 
insurance, stated Mr. Zolotar. 

At tthe office of Bernard West, 171 Broad- 
way,’ another firm represented by Ernest 
Straus, the victim of the thieves, it was 
learned that the loss suffered by this con- 
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cern will total about $4,000. This repre- 
sented all white gold mountings and was the 
salesman’s entire sample line. 








RE-ELECT DOCHERTY 





Directors of New England Manufacturing 
Jewelers and Silversmiths’ Association 
Hold Meeting and Organize 


PRovIpDENCE, R. I., Nov. 3.—The directors 
of the New England Manufacturing 
Jewelers’ and Silversmiths’ Association held 
a meeting in conformity with the by-laws 
on Wednesday afternoon and organized 
by the re-election of Edgar M. Docherty of 
the William C. Greene Co. of this city as 
president for the’ ensuing year. Frederick 
Schwinn, of the Robbins Co., Attleboro, was 
re-elected a member of the executive com- 
mittee, 

Plans for the current year were discussed 
at considerable length as well as plans for 
the reception and entertainment of the Na- 
tional Wholesale Jewelers’ Association 
whese convention will be held at the Bilt- 
more Hotel, this city, next Spring. 








DEATH OF ANTON H. FETTING 





Baltimore Jewelry Manufacturer a Victim 
of Spinal Meningitis 


BaLtimore, Md., Nov. 3.—After an illness 
of three days, Anton H. Fetting, president 
of the A. H. Fetting Mfg. Jewelry Co., Lib- 
erty St., near Lexington St., died suddenly 
last night at his home, 1517 N. Bond St. 
Mr. Fetting was managing executive of one 
of the south’s foremost jewelry firms and 
his untimely death was a decided shock to 
the trade. 

But few of his friends knew of his illness. 
Mr. Fetting was at his desk Wednesday. He 
was taken ill Wednesday night and physi- 
cians who were called diagnosed his ailment 
as spinal meningitis. 
years old and had been in the jewelry busi- 
ness all his life. He had been connected 
with the company for 26 years. 

He was graduated from the Maryland In- 
stitute of Design when 16 years old and im- 
mediately he was employed by his uncle, A. 
H. Fetting, founder of the Fetting firm. 
After serving his apprenticeship, Mr. Fet- 
ting was given an executive position and in 
1918 was elected president of the concern. 

He is survived by his parents, Mr. and 
Mrs. John G. Fetting, a widow, Mrs. Mar- 
garet C. Fetting; one son, John H. Fetting, 
and a grandson, John H. Fetting, Jr. 

Funeral arrangements have not been com- 
pleted, but it is probable that burial will 
be made Tuesday. 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Selling Price 
London U.S. Gov't New York 
Date Official Assay Bars Offcial 

Ok.  ..2.... 32 66 63% 
J SS ae oe 31% 65% 63% 
Nov. 1 ....... 3148 6534 63% 
MOG: 2 isccace G% 65% 63 

ee ae 32 65% 63% 
WOES + reanans 32d 66 63% 


Mr. Fetting was 42° 
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The same “Old Mine Diamond House”’ 
at the same old stand, in the same old busi- 
ness of buying and selling Diamonds for Cash. 


Our Prices Meet Present Values 


~Cuas. S. Crossman & Co. 


3 MAIDEN LANE Our Forty-Third Year in Business NEW YORK 
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Artificial Pearl Necklaces 


Made and Sold in Europe for 15 years—A Superior Reproduction 


direct from France 
ALSO 


Earrings, Sautoirs, Scarf Pins and Bracelets 
Hand Made 18 K. White Gold Mountings with our artificial pearls 


—————— = 


Worthy of a place among gems 


GATTLE & HUNTER 


Pearls, Diamonds and Other Precious Stones 
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Bankruptcy Petition Filed Against- Flick- 
inger’s Inc., Norfolk, Va., Following 
Concern’s Assignment 


NorFo_k, Va., Nov. 3.—Creditors listing 
claims totaling $19,700, yesterday afternoon 
filed a petition in the United States District 
Court, here, asking that Flickinger’s, Inc., 
one of Norfolk’s widely known jewelry 
establishments, be put into involuntary bank- 
ruptcy. John G. Tilton, attorney, and Miles 
B. Portlock, of this city, were named re- 
ceivers by Judge D. Lawrence Groner. 
They qualified today under joint bond of 
$10,000 and took charge of the store. 
Creditors filing the petition against the 
jewelry firm are Hayden W. Wheeler & Co., 
Inc., the Alvin Silver Co., and the Interna- 
tional Silver Co. The claim of $16,000 was 
listed by the Wheeler concern; $800 by the 
Alvin, and $2,900 by the International. 

Filing the petition for creditors, Attorneys 
Miller and Jacobs, of this city, alleged that 
Flickinger’s, Inc., committed two acts of 
bankruptcy, either of which were sufficient 
cause for court action. One was the execu- 
tion of a deed of assignment by Flickinger’s 
to J. Edward Coe, which was recorded in 
the office of the clerk of the Corporation 
Court of Norfolk yesterday. The other was 
admission in writing of inability to pay its 
debts and willingness to be adjudged bank- 
rupt on that ground. 

Flickinger’s, Inc., has been in business 
here several years, and a year ago moved 
into larger quarters at 218 Granby St., 
which provided the setting for one of the 
finest jewelry establishments in this section. 
Officers of the company are S. A. Flickinger, 
president and treasurer; R. N. Flickinger, 
vice-president, and S. P. Flickinger, secre- 
tary. 

Whether the stock will be closed out or a 
retail business continued by the receivers 
until reorganization is effected, had not been 
decided today. 








Five Youths and Two Men Involved In 
Theft of Watch Movements from 
Providence Concern 

Provipence, R. I., Nov. 3.—The theft of 
45 wrist watch movements from the Tilden- 
Thurber Corp. was revealed yesterday by 
the arrest by Patrolmen Pyne and Dolan, of 
Precinct 4, of a 15-year-old boy who, it is 
said by the police, confessed to having stolen 
the property from the firm, on three occa- 
sions recently, four other youths being in- 
volved. 

Discovering that the youth was offering 
watch movements for sale to storekeepers 
in the precinct, Patrolmen Pyne and Dolan 
after investigating the suspicious circum- 
stances of the case, took the boy into 
custody. He was taken to the Fourth Sta- 
tion, where, in response to inquiries by Capt. 
Higgins, he acknowledged that the move- 
ments were stolen and implicated the four 
other youths, whose connection with the 
matter is under investigation. 

During the inquiries it was found that the 
boy had disposed of certain of the move- 
ments and upon his revelations Giuseppe 
Cusano, of 92 Federal St., and Vincent 
Brown, 43 Cargill St., were placed under 
arrest charged with receiving property 
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knowing the same to have been stolen. 

In the Sixth District Court this morning 
Cusano and Brown were arraigned before 
Judge Howard B. Gorham and pleading 
guilty were held for the action of the grand 
jury in bail of $1,000 each. As soon as bail 
had been adjusted Cusano was taken before 
Judge Hahn in the Superior Court for 
Providence County and sentenced to seven 
months in the Providence County Jail and 
pay a fine of $100 on a deferred sentence, 
he having pleaded nolo some time ago to 
an indictment charging him with maintain- 
ing a nuisance. 

The watch movements, stolen by the boy, 
were valued at $630 and are said to have 
been taken from the Tilden-Thurber store 
on three visits which were made to the 
place by the boys within the past three or 
four weeks. Most of the stolen property 
has been recovered by the police and efforts 
are being made to secure the remainder. 
The cases of the juveniles are under further 
consideration. 








Members of Sterling ‘Silverware Manu- 
facturers’ Association Hold Monthly 
Meeting and Golf Tournament 


Members of the Sterling Silverware 
Manufacturers’ Association held a regular 
monthly meeting and golf tournament last 
Thursday at the Nassau Country Club, Glen 
Cove, L. I. Both affairs were well attended 
and following the golf games, a meeting and 
dinner brought the day’s activities to a close. 

Fourteen members of the organization took 
part in the medal play handicap in the morn- 
ing which was won by President C. W. Har- 
man. In the afternoon there was no prize at 
stake but the members enjoyed another 18 
holes. The winner, Mr. Harman, was pre- 
sented with a handsome prize donated by the 
R. Wallace & Sons Mfg. Co. 

The following is the score for the 18 holes 
played in the morning in the medal play 
handicap: 


Member Gross Hdcp. Net 
Geo. H. Wilcox......... 107 24 83 
C. W. Harman (winner) 103 24 79 
W. F. McChesney....... 112 27 83 
A rere 114 24 9% 
Se Oe I icaccsncens 93 11 82 
W. A. Kinsman......... 114 24 9% 
Be By Sh ks sewincans 107 16 91 
Se i eevcacniane 120 30 
Ce CR) 102 18 RY 
a SS errr er 120 3=35 85 
Geo. F. Johnson......... 98 14 84 
Geo. E. Fahys, Jr....... 120 32 88 
i avec saecenane 99 14 85 
Py ED xascueenscces 105 20 83 


In the evening the members sat down to 
a sumptuous dinner and a business meeting 
was held. This meeting was presided over 
by C. W. Harman, president. During the 
session a number of interesting reports were 
submitted by the various committees. These 
reports were all optimistic and the members 
look forward to a good Fall and Winter 
business. 








The E. A. Page Co. has opened a new 
jewelry; store at 614 Laurel St., Brainerd, 
Minn. Mr. Page is an experienced jeweler 
and has been in business at Ladysmith, Wis. 
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DEATH OF E. H. LOHRMANN 





Providence Hub and Die Cutter Passes 
‘Away After a Long Period of 
Failing Health 


Provipence, R. I., Nov. 3.—Ernst H. 
Lohrmann, of the firm of E. H. Lohrmann 
& Co., hub and die cutters and designers, 
137 Weybosset St., this city, was buried last 
Sunday in Bristol. While he had been in 
failing health for several years, during 
which he had not taken an active part in 
the business, he had been about every day 
and his death was a surprise to his large 
circle of friends. He was confined to his 
bed but five days, death being due to an 
acute attack of bronchial pneumonia. 

Mr. Lohrmann was born in Germany, June 
17, 1859, and was consequently in his 65th 
year. He learned his trade as a designer 
and hub and die cutter in that country, 
which he followed in all of the largest 
jewelry centers of Germany and Switzer- 
land prior to his emigrating to America. 
He arrived in New York about 1893, and 
after about a year working in New York 
city and Newark he secured a position with 
one of the large silversmithing concerns in 
Connecticut and for about five years was as- 
sociated with several of the Connecticut 
silverware factories. 

In 1899 Mr. Lohrmann removed to Provi- 
dence, where he entered the employ of the 
Gorham Mfg. Co., where for five years he 
held a responsible position in the hub and 
die department. In 1904 he resigned his 
position and entered into business for him- 
self in the same shop where the business 
has since continued. In 1920, Theodore A. 
Droz, who had been manager of the busi- 
ness from its inception, was admitted to the 
firm as a partner and the firm name became 
E. H. Lohrmann & Co. Dr. Droz will con- 
tinue the business under the same name and 
at the same place. 

Mr. Lohrmann leaves no known relatives, 
as he was unmarried and any relatives that 
he may have are in Germany. He was a 
member of the Masonic fraternity, of the 
Knights of Pythias and several social clubs. 
He, however, was not active in either of 
the organizations or in social circles, as he 
was exceptionally industrious and during his 
younger life devoted his entire time to his 
business and his trade. In later years par- 
tial paralysis of his lower limbs made it 
inconvenient to get about with a great deal 
of freedom. In his business he was con- 
sidered one of the most expert in this part 
of the country and was frequently called 
upon to execute work of a character that 
few artisans were capable of doing. 








A Correction 





It was erroneously reported in these 
columns in the issue of Oct. 24, that George 
Zwillinger, wholesale jeweler, 717 Market 
St., San Francisco, is offering a reward of 
$1,000 for the apprehension of J. A. Gon- 
zalez. The reward being offered by the 
San Francisco jeweler is $100, and we take 
this occasion to make the correction. 





Charles A. Hurley is the successor to 
George Fety at Portland, Ore. 
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Samuel Lenkowsky & Son 
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Importers of DIAMONDS || § = 











Squares, Emerald cut and Marquise Diamonds always on hand. 


170 Broadway, New York 


(Suite 306-307) 
AMSTERDAM, 9 Tulpstraat PARIS, 12 Rue dela Victoire ANTWERP, 76 Rue du Pelican 
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Henry E. Oppenheimer & Co. 


9-11 Maiden Lane, New York 


MELEES 


In Original Lots or Straight Sieved Sizes 




















DRILLED ORIENTAL PEARLS 


In All Sizes 
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MAZER SERVICE! 


Our representatives, Mr. Joseph Mazer, Mr. Max Hirsch and Mr. Herbert 
Kohn are now on the road, showing our latest and best offerings, that we 
know to be the best values in Diamond Mounted Rings, and Loose Dia- 
monds. Ask us when they will be in your vicinity, or write us for a 
memorandum selection on approval. 
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Special Inducements to Jobbers. 


JOSEPH MAZER CO., INC. 


DIAMONDS 
170 BROADWAY -i- -i- NEW YORK 
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LATEST CUSTOMS RULINGS 





Board of United States General Appraisers 
Hands Down Decisions As to Duty on 
Onyx Bracelets, Ivory Pendants, 
Imitation Jet Ornaments and 
Other Importations 


The Board of United States General Ap- 
praisers handed down several rulings dur- 
ing the past week of interest to the jewelry 
trades. In one of these rulings C. Chaunard, 
of New York, loses a claim for a reduction 
in the duty, under the provisions of the 
Tariff Act of 1922, on imported, completed 
bracelets, composed of onyx, valued at over 
20 cents per dozen. On entry through the 
customs, these bracelets were classified as 
jewelry and duty imposed at the rate of 80 
per cent. ad valorem under Par. 1428 of the 
1922 law. The importer, in challenging this 
classification, claimed that duty should have 
taxed at the rate of but 20 per cent. ad 
valorem, under Par. 1429, Act of 1922, or, 
in the alternative, that duty should have been 
levied at 50 per cent. ad valorem, under Par. 
233, Act of 1922. Judge Sullivan, of the 
customs board, writes a lengthy opinion in 
this case, denying relief to the protestants. 


IVORY PENDANTS 


In another ruling by the Custom Board, 
sustaining a protest of D. L. Safford, of 
3oston, the tariff rate is reduced on ivory 
pendants, such as are worn on a ribbon 
around the neck or on a watch chain. These 
pendants, composed entirely of ivory, were 
taxed on entry through the Custom House 
at Boston at the rate of 80 per cent. ad 
valorem, as jewelry, under Par. 1428, Tariff 
Act of 1922. The General Appraisers find 
that they should have been taxed at the rate 
of but 35 per cent. ad valorem, under the 
provision in Par. 1440, Act of 1922, for 
manufactures of ivory. 


IMITATION JET ORNAMENTS 


Numerous decisions on the classification 
of imitation jet ornaments have recently 
been handed down by the Beard of United 
States General Appraisers. This merchan- 
dise consisted of imitation jet earrings, neck- 
lets, bracelets, etc. Duty was levied by the 
collector of customs at New York on some 
of the articles at 45 per cent. ad valorem, 
Tariff Act of 1913, as articles of colored 
glass; on other of the articles, as beaded 
articles at 50 per cent. ad valorem, under 
Par. 333, Tariff Act of 1913, and on the 
remainder, as jewelry at 60 per cent. ad 
valorem, under Par. 356, Tariff Act of 1913. 
On all of these articles the Customs Board 
finds that, being in chief value of paste, duty 
should have been collected at the rate of 30 
per cent. ad valorem, under Par. 95, Act of 
1913. Decisions covering the above classes 
of imports sustain protests filed by the fol- 
lowing concerns: M. Gugenheim, Inc., B. 
Blumenthal & Co., Cohn & Rosenberger, Inc., 
Wm. E. Flory & Co., Gimbel Bros., Guth- 
man, Solomons & Co., the Judkins & Mc- 
Cormick Co., Leonhardt & Brush, Harry 
Lichtenstein, Lippmann, Spier & Hahn, Lord 
& Taylor, the Royal Jewelry Mfg. Co., Saks 
& Co., Stern Bros., A. Steinhardt & Bro., 
D. Lisner & Co., Samstag & Hilder Bros., 
Abraham & Straus, Inc., R. H. Macy & Co., 
Veit Son & Co., F. Hoffmann & Co., the 
S. H. Pomeranck Co., David Greenbaum, 
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Morris Goldberg’s and Rothschild 


3ros. & Co. 
REAL JET BRACELETS 

The tariff rate on imported bracelets of 
real jet is reduced from 60 per cent. ad 
valorem, under Par. 356, to 25 per cent. ad 
valorem, under Par. 81, Tariff Act of 1913, 
in a decision by the Customs Board sus- 
taining protests of Wm. E. Flory & Co., M. 
Gugenheim, Inc., A. Steinhardt & Bro. and 
Wiener Bros. 


Sons, 


GALALITH BRACELETS 

Pendants composed of galalith, set with 
imitation precious stones, were the subject 
of a ruling by the General Appraisers sus- 
taining a protest of H. Galland & Co. Duty 
was assessed on these pendants at the rate 
of 60 per cent. ad valorem, under Par. 356, 
Tariff Act of 1913, as jewelry. The Cus- 
toms Board finds that duty should have been 
collected at the rate of but 15 per cent. ad 
valorem, under Par. 385, Act of 1913. 


JADE STONE ORNAMENTS 

Jade stone ornaments, assessed with duty 
as jewelry, at the rate of 60 per cent. ad 
valorem, under Par. 356, Tariff Act of 1913, 
should have been taxed at but 45 per cent. 
ad valorem, under Par. 98, Act of 1913, the 
Customs Board concludes in sustaining a 
protest of Chew Chong Tai & Co., of San 
I‘rancisco. 

ROSARIES 

Rosaries, imported by Cohn & Rosen- 
berger, Inc., were taxed, on entry through 
the customs, at the rate of 60 per cent. ad 
valorem, under Par. 356, Tariff Act of 1913. 
The Customs Board now holds that they 
should have been classified as beaded arti- 
cles, with duty at the rate of 50 per cent. ad 
valorem, under Par. 333, Act of 1913. 


ROCK CRYSTAL 

Overruling a contention of the Bausch & 
Lomb Optical Co., the Customs Board finds 
that rock crystal in its natural state belongs 
to the class of minerals known as_ semi- 
precious stones and for tariff purposes is re- 
garded as a precious stone. It is held to 
have been properly assessed at 10 per cent. 
ad valorem, under Par. 357, Tariff Act of 
1913. Claim for free entry under -Par. 549, 
Act of 1913, as “minerals, crude,” etc., not 
specially provided for, is denied. 


BEADS LOOSELY STRUNG 

3eads strung loosely on thread for facility 
in transportation only, taxed at 50 per cent. 
ad valorem, under Par. 333, Act of 1913, 
are held to have been more properly dutiable 
at 35 per cent. ad valorem, under another 
provision in said Par. 333, in a decision by 
the General Appraisers sustaining protests 
of Lassner & Bamberger, Cohn & Rosen- 
berger, Inc., Wm. E. Flory & Co., Gimbel 
3ros., the Indra Pearl Co., Lechhardt & 
Brush, D. Lisner & Co., Lippmann, Spier & 
Hahn, the Royal Jewelry Mfg. Co., Saks & 
Co., and Stern Bros. 








Hugo A. Ludwig and Fred. E. Ludwig, 
doing business as Ludwig & Sons, Eau 
Claire, Wis., bankrupts, have filed their 
petition to be discharged. The court has or- 
dered that a hearing be held on Dec, 3 at La 
Crosse, Wis. at which time the creditors 
may appear and show cause, if any, why the 
discharge should not be granted. 
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THE MENACE OF THE FORGER 





American Bankers’ Association Claims Losses 
of $50,000,000 Were Caused Last Year 
By Spurious Checks 


Methods by which crooks obtain informa- 
tion or material upon which to work in pass- 
ing worthless checks are described in a 
statement by the protective department of 
the American Bankers’ Association. Ac- 
cording to the statement, forgery leads 
among crimes of those who prey on banks, 
with hold-ups second. Of 363 persons ar- 
rested since Aug. 21 through the activities 
of the association, 266 were accused of 
forgery and 81 of hold-ups. 

“In the eastern States,” the statement 
says, “one operator obtained signatures 
through the carelessness of a depositor in 
disposing of soiled deposit slips. With one 
such slip in his possession he executes a 
facsimile of the customer’s signature to a 
check for a large amount. Being an expert 
forger he has no trouble in passing the 
check. 

“Another operator’s plan is to loiter about 
a bank awaiting the arrival of a depositor. 
After the customer has made his deposit the 
operator follows him to his office, later in 
the day calling upon him as the representa- 
tive of a large electric light company, at 
the same time giving him a card listing all 
electrical apparatus used in the home, with 
the request that he check those he now has 
in use, and that the card be signed for the 
records of the company. The operator’s 
manner is so plausible that the depositor 
readily signs the card, thereby furnishing 
the operator with just what he requires in 
order to successfully forge the depositor’s 
name to checks. 

“The losses through forgery and altera- 
tion of checks last year were estimated at 
$50,000,000. Much of this amount could 
have been saved if many of those whose in- 
difference was induced by the feeling that 
insurance relieved them of obligation to 
prevent crime, had observed, the few simple 
rules for safe-guarding checks. 

“Among the most important of these are 
that blank checks and canceled vouchers 
should be kept under lock, checks marred in 
drawing should never be signed in blank. 
In making out checks write them either with 
acid-proof ink on alteration proof check 
paper, starting the written amount as close 
as possible to the left-hand margin, filling 
the unused space on the line with heavy 
parallel lines, and leaving a minimum of 
space between the figures of the amount. 








Jewelers’ Gold Bars Withdrawn and 


Exchanged at New York 


Week Ended Nov. 3, 1923 


The U. S. Assay Office reports: 
Gold bars exchanged for gold ccins...$1,255,124.16 
Gold bars paid depositors........... 85,755.13 


Total ..ccccccoscccccesccceces: $1,340,879.29 
Of this the gold bars exchanged for gold 
coin are reported as follows: 


Date Exchange 
CG 2D ka cccccrcrtseenidecreeenoe™ $311,303.41 
CN FOE nds ieee MnP Re eRe we eee 218,471.82 
COKOE Seciccdnegsrars Rene Keeemeane 218,321.10 
WED Fides sa ghceeaacncbdhosersoenen 290,770.49 
OED, Siecaraeneewer Lee’ CREHSHS 143,915.17 
OE 06002250 eee cdawtacaneaseewe 72,342.17 





ee pocccccveceeceee$l,293,124.16 
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SAPPHIRES — EMERALDS 


As long as we continue to uphold the good standard of service, quality and work- 
manship, our price will remain the cheapest. 


Every stone in our stock has its purpose—to have it all ready for you when you 
need it. We have on hand shapes of colored stones which you would never suspect 
we would have the foresight to have ready. 


YOKELSON - COOPER, Inc. 


Importers, Cutters and Setters of PRECIOUS STONES 
Special Service for Out of Town Work 


106 Fulton Street NEW YORK 
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The Industrial Trust Co. has discharged 
a mortgage of $3,000 against property of 
Fred A. Otis. 


Gregor Krichbaum, of L. Krichbaum 
Co., was a business visitor in New York 
during the past week. ; 

Alfred K. Potter, vice-president of the 
Gorham Mfg. Co., was in Chicago the past 
week on business for that corporation. 

Edward D. Kunz, of Bristol, has an- 
nounced that from now until further notice 
his store will close every Thursday at noon. 

Frank Kelley was in New York, Newark 
and vicinity, the past week on_ business 
for the Manufacturing Jewelers Board of 
Trade. 

Robert W. Otis, of Otis Bros. Go., was 
elected Commodore of the Rhode Island 
Yacht Club at the annual meeting heid 
last Monday evening. 

The Star Bargain Shop, 383 Weybosset 
St., is being conducted by Samuel Gold- 
berg, according to his statement filed at 
the city clerk’s office. 

The contract has been awarded and work 
commenced on the brick manufacturing 
building at Baker St. and Virginia Ave., 
for the Bassett Jewelry Co. 

Morris L. Goldstein has recently started 
in business as the Crown Mfg. Co. at 37 
Weybosset St. for the manufacture of a 
general line of plated novelties. 

The monthly meeting of the directors of 
the Manufacturing Jewelers Board of 
Trade will be held at the Turks Head build- 
ing on Friday afternoon, Nov. 16. 

Paul B. Paris, Walter S. Lederer, Irv- 
ing B. Lederer and John G. L. Shabeck 
have been elected to membership in the 
Providence Chamber of Commerce. 

Edward M. Wheeler, manager of the 
Providence office of the National Jewelers 
Board of Trade made a_ business trip 
through central Massachusetts, recently. 

J. Robert Sweet, with the Providence 
office of the National Jewelers Board of 
Trade, was in Boston and vicinity the past 
week in the interests of that association. 

Newton P. Hutchison, of Hutchison & 
Huestis, Inc., was elected Captain General 
at the annual conclave of Thomas Smith 
Webb Commandery No. 51, Knights 
Templar, the past week. 

Forrest E. Dean, a son of Mr. and Mrs. 
Calvin Dean, was married last Saturday to 
Miss Thelma E. Lussier, of Woonsocket. 
Mr. Dean is assistant superintendent of his 
father’s factory, 70 Ship St. 

At the annual meeting of the Edgewood 
Yacht Club held last Monday evening 
Harry Fulford, of the Fulford Mfg. Co., 
was elected treasurer. George F. Sawyer 
was elected one of the directors. 

Adamo Aiello was a member of the local 
committee for the reception and entertain- 
ment of the Sons of Italy of America which 
held its annual convention of the Supreme 
Lodge in this city the past week. 

The Providence Handicraft School opened 
Tuesday evening at the Providence Trade 
School with a very large enrollment of 
students. The Lions Club will give a dance 
at Rhodes on Nov. 8 for the benefit of 
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the school. Among those on the commit- 
tee are Jerome M..Fitz Gerald and A. B. 
Lemon. 

Williams & Co. opened its new retail 
store corner of Weybosset and Dorrance 
Sts., Saturday, and as souvenirs distributed 
1,000 10-K fraternity emblems to the men 
and 1,000 sterling silver thimbles to the 
women. 

Among the jewelry buyers reported in 
this city during the past week were the 
following: Arthur Kaskell, of Weiner 
Bros., New York city, and Charles Mc- 
Gowan, of Abraham & Straus, Inc., Brook- 
lyn, N. Y. 

Edward I. Mulchahey, of C. Sidney Smith 
Co., was elected Venerable Vice-President 
of the Masonic Veteran Association and 
Associate Prelate of St. John’s Commandery 
of Knights Templar at the annual meetings 
of these associations last week. 

Whittier & Tanner, Inc., of Providence, 
was granted a charter last Tuesday under 
the laws of Rhode Island by Secretary of 
State Parker, under which it will manu- 
facture jewelry. The authorized capital is 
100 shares of stock without par value. The 
incorporators are Ira G. Whittier, James J. 
McCabe and Francis I. McCanna. 

The L & B Jewelry Mfg. Co., of Provi- 
dence, has obtained a charter from C£ecre- 
tary of State Parker under the laws of 
Rhode Island. The authorized capital is 
$5,000 and the concern will manufacture 
jewelry. The incorporators are Daniel J. 
Leary and Thomas F. Farrell, of this city, 
and Sidney J. Betherman, of Cranston. 

Harold A. White, for several years a 
retail jeweler at East Greenwich, was sen- 
tenced to 20 years in the Rhode Island 
State Prison on Thursday, when he pleaded 
guilty to a charge of manslaughter’ for 
the death of a recluse near here. Harry 
M. Mays, president of the Mays Mfg. Co., 
was foreman of the jury that heard the 
case, 

The Jobbers’ Curtain Rod Mfg. Co., Inc., 
of Providence, which will engage in the 
manufacture of jewelry, novelties and a 
general manufacturing business has  ob- 
tained a charter under the laws of Rhode 
Island from Secretary of State Parker with 
a capital of 500 shares of stock without 
par value. The incorporators are George 
W. Bugbee and Frank T. Downing, of 
Providence, and Leroy E. Brown, of River- 
side. 

Mrs. Drusilla P. Flint, widow of William 
W. Flint, an old-time manufacturing 
jeweler of this city, and a member of the 
firm of Flint, Blood & Co., died last Sunday, 
Oct. 28, after an illness of a few hours 
of heart trouble in her 83rd year. In her 
will filed Tuesday the entire estate valued 
at nearly $200,000 with the exception of a 
few bequests to relatives, is bequeathed to 
the Rhode Island Hospital, Providence 
Lying-In Hospital and the Providence Dis- 
trict Nursing Associaticn, 

At the annual communication of Roose- 
velt Lodge No. 42 of Masons, last Monday 
evening, Edgar M. Docherty, of Wm. C. 


Greene Co., was elected Senior Warden, and- 


Edward M. Wheeler, manager of the Provi- 
dence office of the National Jewelers Board 
of Trade, was elected secretary. Among 
those who were guests in the evening were 
Norris G. Abbott, George H. Holmes, C. 
Henry Alexander, Woodward Booth, Frank 
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R. Budlong, William H. Mason, 
Brier, Augustus F, Rose. 


The fourth annual election of the Retail 
‘Credit Men’s Association of Providence, 
Inc., was held last Tuesday at the Dreyfus 
Hotel with Charles E. Donilon, presiding. 
The following officers were elected: Presi- 
dent, H. Raymond Fox; vice-president, 
Ralph S. Hickey, of Bedell, Inc.; secretary, 
Charles F. Sheldon, and treasurer, H. Nel- 
son Sweet, both of the Providence Chamber 
of Commerce. Directors: John T. Cambia, 
of The Shepard Stores; Charles E. Donilon, 
of The Boston Store (Callender, McAuslan 
& Troup Co.), and Joel J. Pincus, of The 
Outlet Co. (J. Samuels & Bro., Inc.). 


It was currently reported in financial and 
commercial circles here the past week that 
Edmund C. Mayo, of Bridgeport, Conn., had 
been elected a vice-president of the Gorham 
Mig. Co., to take charge of production and 
that he is to take up the duties of his new 
position Jan. 1. Mr. Mayo has been 
president and general manager of the Amer- 
ican Tube & Stamping Co. at Bridgeport for 
several years, and his resignation takes effect 
Nov. 15. Inquiries at the offices of the 
Gorham Mfg. Co. here failed to elicit any 
information excepting that Mr. Mayo had 
been under consideration as a prospective 
candidate for the position of vice-president, 
but his election would neither be affirmed or 
denied. Mr. Mayo stated over the telephone 
from Bridgeport that he had resigned his 
position with the American Tube & Stamp- 
ing Co., effective Noy. 15, but said that any 
statement as to going with Gorhams would 
have to be made by the officials of that 
corporation. 


The Gorham Mfg. Co. designed and exe- 
cuted the handsome bronze placque placed 
by the Grand Lodge of Masons in Rhode 
Island in the cornerstone for the George 
Washington Memorial Temple that was laid 
at Alexandria, Va., last Thursday noon with 
Masonic ceremonies. The placque was de- 
posited by Most Worshipful Arthur G. 
Newell, Grand Master of Rhode Island, who 
was accompanied by a delegation of about 
30 prominent craftsmen, including Past 
Grand Master Norris G. Abbott, Augustus 
F, Rose, Asa Cushman, Harold L. McAus- 
lan and Sylvester M. Budlong. The placque 
is of bronze, six inches long by four wide, 
in the centre of which was one of the his- 
torical medals: struck in commemoration of 
the centennial of the Rhode Island Grand 
Lodge in 1891. The reverse of the medal 
showing the coat of arms of the Grand 
Lodge occupies the centre of the front of 
the placque above in block lettering is the 
inscription: “One of the 13 original States 
founded in religious liberty by Roger Wil- 
liams, A. D. 1636,” and beneath the seal is 
“Arthur Grant Newell, Grand Master, 
1923.” On the other side of the placque, 
showing the obverse of the medal, is a disc 
in the upper right hand corner in which is 
set a piece of the rock upon which Roger 
Williams landed in 1636 after crossing the 
Seekonk river and where he was met by 
the Narragansett Indian chieftain who ex- 
tended the greeting “What Cheer,” which 
has become synonymous with Rhode Island 
hospitality. Beneath the rock is the inscrip- 
tion, “Portion of the original rock upon 
which Roger Williams landed in Rhode 
Island, A. D., 1636.” 
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Stone Necklaces 


of every description 


Reports from all over the country 
show that necklaces are the biggest 
selling items in the jeweler’s stock 
to-day. To meet this enormous de- 
mand, we have combed the European 
Stone Markets for all available 
merchandise and believe that we 
have now an assortment of neck- 
laces, second to none, in quantity 
and variety. 


We will be glad to submit you a selection 


on memorandum 


Giuseppe D’Elia, 


INCORPORATED 


45 W. 34th St. 
New York 
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REG. U.S. PAT. OFF. 
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RUSSIAN LAPIS-LAZULI 
NECKLACES 


LUCIAN M. ZELL 
522 Fifth Ave., New York City 
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What Fashion Dictates to 
Be Stylish 


NOVELTY BRACELETS 
—one hundred unique styles. 


EARRINGS 


—daring ones, and those for conservative 
taste. 


SPANISH COMBS 


—small and large, with and without colored 
stones. 


PARISIAN NECKLACES 


—chokers and guards in all the stylish 
colors. 


REAL MARCASITE JEWELRY 


—set in genuine stones: crystal, onyx, 
amethyst, topaz, lapiz, cornelian, etc. 


Write Us for a Memorandum Package. 
“One Look Is Better Than a Thousand Words” 


W. Reichert & Co. 


15 West 37th St., New York City 


A Step From Fifth Avenue. 
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Our Specialties 
CUT TO ORDER 


ANY 2: 


DREHER BROS. & WIDER 


35 MAIDEN LANE 
NEW YORK 


Importers & Cutters of Precious and Semi-Precious Stone 
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Birmingham, Ala. 


The Birmingham Jewelry Co., manufac- 
turing jewelers, who have recently enlarged 
their business, say that business conditions 
with them are much better than for a num- 
ber of months. 

The coming of the Winter season finds 
business conditions good in Birmingham, 
much better than at this time last year. 
Steel plants and cast iron pipe plants are 
especially busy turning out their products 
for domestic and foreign trade. Various 
railroads entering Birmingham have booked 
with local steel mills large orders for steel 
rail which will keep these plants going for 
a number of months to come. 

With Reid Lawson, prominent jeweler, as 
chairman, Birmingham’s Fall Festival was 
a pronounced success, during the week of 
Oct. 29. Thousands of visitors from all 
sections of Alabama attended the festivities 
of the week, and many of them took ad- 
vantage of the occasion in doing their Fall 
and Winter shopping. The retail jewelers 
received their share of the business, which 
came to the city during the week. 

C. H. Price, Scottsboro, Ala., has pur- 
chased a one-half interest in the retail 
jewelry business of J. W. Thornton, Second 
Ave., Decatur, Ala. Mr. Price has moved 
his family to Decatur and is now actively 
engaged in business with Mr. Thornton. 
They have one of the leading retail jewelry 
stores of Decatur and of northern Alabama. 
Mr. Price is a native of Morgan county, 
the county of which Decatur is the county 
seat, but for several years past he was en- 
gaged in the jewelry business at Scottsboro, 
Ala. 

A handsome silver loving cup offered by 
the League of Women Voters of Jefferson 
County, Ala., to the person securing the 
most new members for the league in the 
drive which closed Oct. 26, is won by Mrs. 
Charles Fiske, of Fairfield, a suburb of 
Birmingham. She secured 140 new members. 
The cup is on display in the show windows 
at the jewelry store of the MHerzog- 
Thompson Co., Birmingham, and has been 
the object of much attraction. The cup is 
a massive one and is 12 inches high. The 
name of Mrs. Fiske and the object for 
which the cup is given is engraved on it. 
The cup was made especially for the <occa- 
sion by a New York manufacturing firm 
of jewelers. 

Many of the leading jewelry stores and 
other stores displayed beautiful and at- 
tractive show windows, decorated especially 
for the occasion. Nearly all of the lead- 
ing stores of the downtown district carried 
attractive displays of goods made in Birm- 
ingham, besides a display of their own 
wares. The old Ledger building, corner 
First Ave. and 21st St., was used as a dis- 
play place for steel, iron and other products, 
made in Birmingham. Then there was a 
fashion show and a _ magnificent street 
Parade. Each day airplanes dropped orders 
on leading jewelry stores, clothing stores, 
furniture stores, etc., as awards to the people 
who caught the numbers as they fell from 
the airplanes. Many of the leading retail 
Jewelers report that during the week they 
did an unusually good business, as a result 
of the Fall Festival bringing many visitors 
to the city. The success of the festival 
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is due largely to the unceasing efforts of 
Reid Lawson, who aside from being one of 
Birmingham’s foremost jewelers is one of 
the city’s most progressive and public- 
spirited citizens. Whenever there is any- 
thing to be done for the benefit of Birming- 
ham Mr. Lawson is always found with-his 
coat off working on the front lines. Num- 
bers of Mr. Lawson’s friends are congratu- 
lating him over the success of the Fall 
Festival, which proved one of the biggest 
advertisements Birmingham has ever had. 











George Benoit, of the E. B. Horn Co., 
motored to New York last week, the visit 
to Gotham being most enjoyable. 

George Schultz, of New York, has pre- 
sented a five-dollar gold piece as a prize for 
the Boston Jewelers’ Bowling League. 

The women who have been operating the 
elevators in the Washington building for a 
year or more have all been replaced by men. 

Charles A. Brown, at one time in busi- 
ness for himself, is now associated with the 
Goldland Co. as traveling salesman. He will 
cover New England territory. 

Nathan Goodman, formerly of the Wash- 
ington building, is now located in the offices 
of Joseph Kirby, who has sublet a part to 
Mr. Goodman and to Paul & Sawyer. 
Workmen are engaged in partitioning off 
premises for these two jewelers. 

J. Charles Stever and E. F. Lilley, having 
been members of the I. O. O. F. for 25 
years, were made veterans of that organiza- 
tion at a banquet at Ford’s Hall, Oct. 31. 
More than 600 members were similarly hon- 
ored, the ceremony being most impressive. 

The sympathy of friends in the trade is 
extended to Byron Miller, engraver with the 
Smith, Patterson Co., on the death of his 
wife, who passed away Oct. 27. Burial took 
place Oct. 29. Mr. Miller has just rounded 
out 25 years of service with the company. 

Carl D. Smith has returned to his accus- 
tomed place in the wholesale department of 
the Smith, Patterson Co., after an absence 
of two weeks caused by illness. Mr. and 
Mrs. M. N. Smith were away for two weeks, 
visiting Tonowanda, Atlantic City, Phila- 
delphia and New York. 

The Provident Co. at 39 Cornhill was 
robbed of a tray of diamonds valued at 
$1,000, Oct. 27, by two young men who en- 
tered the store and after engaging the pro- 
prietor, Daniel Seidler, in conversation, 
grabbed the stones and escaped. Mr. Seidler 
was alone in the store at the time. He noti- 
fied the police, but no trace has been found 
of the two men. 

Hodgson, Kennard & Co.’s team was the 
only team to make a clean sweep in the 
Jewelers’ Bowling League last week, taking 
all four points in its match. Six matches 
were rolled. The scores: Hodgson, Ken- 
nard, 1,351-Ripley-Howland, 1,253; Shreve, 
Crumap & Low, 1,256-Lenox Jewelry, 1,310; 
Smith, Patterson; 1,421-Thomas Long, 1,325; 
I. Alberts & Sons, 1,377-A. Stowell & Co., 
1,295; Bigelow, Kennard, 1,354-Harkins, 
Kirby & Murphy, 1,334; D. C. Percival, 
1,295-E. B. Horn, 1,260. 

George E. Homer, Winter St., has adopted 
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a novel way of trade advertising. He has 
planned a Refund Day, which it is believed 
will attract thousands of customers. He is 
doing it to celebrate the 46th anniversary of 
his business. The purchase price of each 
article bought in his store during one whole 
day in the month of November will be re- 
funded to the purchaser. A member of a 
theatrical company will be at the store Dec. 
1 and will publicly draw from the dates Nov. 
1 to 30 one day, which will be “Refund 
Day.” Customers who bought on that day 
will be entitled to full refund on any pur- 
chases. 

The Ripley-Howland Mfg. Co. has leased 
new quarters in the Province building. The 
company has been for more than 20 years in 
the Ballard building, Bromfield St., where 
it occupies one of the largest factories and 
business offices in this city. It is more than 
50 years old, being known throughout New 
England as one of the most prominent manu- 
facturing houses, its connections reaching to 
every quarter of the six States. The work 
of removal, which will take place next Feb- 
ruary, will involve much care, as the com- 
pany possesses a great quantity of delicate 
machinery, which can be moved only with 
extreme precaution against accident. When 
it was first reported that the widening of 
Province St. was to be made, almost a year 
ago, the company leased premises on School 
St., only to learn later that the order for the 
street improvement had been postponed, ow- 
ing to considerable opposition. Now the 
work is to be done, so that the company has 
the lease of the School St. property on its 
hands. Other jewelers affected by the 
widening of Province St. also have taken of- 
fices in the Province building. Among these 
are R. W. Nathan, now at 5 Bromfield St.; 
the Bent & Bush Co., and the Boston Badge 
Co. More jewelers are likely to follow, as 
upwards of one hundred are affected by the 
Province St. work. 











The firemen were again called out last 
Monday to extinguish a fire in a big coal 
pile in the rear of the factory of the R. F. 
Simmons Co, 

The jewelry workers who commute were 
represented at a hearing held Monday in 
Boston on the application of the railroad 
coipany to increase the rates, 

August L. Leavitt, member of the firm 
of Leavitt Bros., died last Wednesday even- 
ing at his home in Holman St. He was 65 
years of age and was well known throughout 
the jewelry trade. The funeral was held 
Saturday afternoon. 

The monthly review of the Federal Re- 
serve Bank of Boston states that with 86 
per cent. of the shops in the State on full 
time the industry leads State average by 
a wide margin. It predicts a big holiday 
season for the jewelry stores. 

Very little interest is apparently being 
taken in the efforts to organize a new 
jewelry union in the Attleboros. Frequent 
mass meetings are being held but the at- 
tendance is very small compared with those 
five years ago when a large organization 
was perfected. 
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Jewelry Sales A NNOUNCE- 


; Wash- 
Continue Ahead . ment at 
of 1922 ington, Wednesday, of 


the amount of jewelry 
tax collections reported in September 
made public the amount of business done 
by the jewelry trade in August, inasmuch 
as the sales are returnea in the mnionth 
following that in which they are made. 
These figures tell the same story as the past 
months, namely, that business for August 
this year like that of its predecessors was 
better than that of August, 1922. 

According to these figures the total 
jewelry tax returned to the Government in 
September amounted to $1,161,929.73, which 
indicated that the jewelers did a business 
during August of  $23,238,594.60. The 
figures of September last year, $1,085,250.58 
showed that the jewelers in August, 1922, 
made sales amounting to $21,705,011.60. In 
other words the sales last August were 
$1,533,583 more than in August, 1922. 

The total receipts of taxes received dur- 
ing the three months of the present fiscal 
year, indicating jewelry sales of June, July 
and August, are given as $4,257,417.20 show- 
ing jewelry sales in those months of 
$85,148,344 as compared with the taxes of 
$3,585,145.32 in the corresponding three 
months of 1922, indicating sales of $71,702,- 
906.40. This is an increase of $13,445,- 
437.60 for the quarter of nearly 19 per cent. 
and is also at the rate of over $53,000,000 


increase for the year. 





ULL details of the 

drive being made 
by the Department of 
Internal Revenue to 
collect all excise taxes due on the sales of 
jewelry and other articles under the Revenue 
Law, were published in the issues of THE 
JEWELERS’ CIRCULAR of Oct. 17 and 24, 
and while this drive is made particularly 
against dealers in outside lines who handle 
jewelry, it has been made clear that all 
dealers, jewelers included, who sell taxable 
articles will have their returns on the sale 
of same checked up carefully by the Govern- 
ment officers. In certain sections of the 
country it has been found that not only have 
many dealers outside of the jewelry trade 
failed to make any returns at all on sales 
of taxable articles, but even many of the 
jewelers have also been delinquent and in 
addition many jewelers who have made re- 
turns have not made them regularly or 
properly. As already noted in_ these 
columns, such dealers are putting them- 
selves in for a heavy penalty even when 
they are not subjecting themselves to 
criminal prosecution and severe punishment. 

It became known last week through the 
reports made to the Internal Revenue 
Bureau, as a result of the check-up on these 
sales tax returns, that even jewelers who 
have made regular returns have often been 
delinquent in the time in which such returns 
were filed or in the manner in which the 
tax was paid, and this has resulted in the 
issuance of an order by Internal Revenue 
Commissioner Blair to the effect that penal- 
ties are to be imposed in all such cases. 
In some instances it was found that though 
the tax returns were made in time they 
were not accompanied by check, and in 
other instances they were accompanied by 


Penalties’ Imposed 
for Errors or Delays 
in Jewelry Taxes 


CIRCULAR 





107 


unsigned checks; under the orders of the 
commissioner now, where a properly signed 
check is not received prior to the expira- 
tion of the legal period of payment a penalty 
of five per cent. is to be imposed on the 
delinquent. 

Another irregularity was discovered in 
connection with the affidavits made with the 
returns. It is announced now that sales 
tax returns sworn to in the name of a 
company or firm will not be accepted. The 
oath must be made by an authorized in- 
dividual who should follow his name by 
some description as “owner,” “partner,” 
“treasurer,” etc. Still other irregularities 
complained of are in connection with the 
time taken to correct a return sent back to 
the taxpayer, and the department has ordered 
that when a return is received within the 
legal period, and is returned to the tax 
payer for proper execution and the neces- 
sary action is not taken within a period of 
10 days, a penalty of 25 per cent. will be 
imposed if this corrected return is delinquent 
when received by the collector. 

It is pointed out by the department that 
returns covering the transaction of a month 
must be made and the tax due paid on or 
before the last day of the succeeding month. 
Jewelers should realize that the returns and 
payment must be in the collector’s hands 
before the end of the succeeding month. 
Jewelers whe have mailed checks on the 
last day of the month, which were not re- 
ceived by the collector until the first of the 
following month have found themselves sub- 
ject to penalty much to their surprise. 

The above facts should be given careful 
consideration by the members of our trade 
who should realize the necessity of not only 
making full and complete returns of every 
sale they make of jewelry, watches, clocks, 
precious and imitation precious metals, ivory, 
lorgnettes, binoculars, opera glasses, etc., 
but in addition see that these returns be 
carefully made, sworn to properly, accom- 
panied by the proper payment and received 
by the collector before the end of the 
month following that in which the sale is 
made. 





OLLOWING the 

full text of the 
report on _ platinum 
allied metals for 1922 
which was prepared by James M. Hill for 
the United States Geological Survey and 
published in the last two issues of THE 
JeweLers’ CiRCULAR, we are enabled (as 
announced a few weeks ago) to also give 
to our readers, the report on the Produc- 
tion of Platinum for the same year, pre- 
pared by Dr. George F. Kunz for Mineral 
Industry, the first instalment of which ap- 
pears in this issue on pages 71 and 73. This 
is done through the courtesy of the pub- 
lishers of Mineral Industry, the McGraw- 
Hill Book Co. However, in addition to the 
matter published in Mineral Industry, we 
are enabled to present a number of facts 
about platinum, also by Dr. Kunz, that were 
not published in this report for that work 
and these will appear within the next fort- 
night. 

Of course, readers will find many facts, 
statistics and tables duplicated in both the 
report of Mr. Hill and Dr. Kunz, but in 
addition he will find matters in the latter 
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that supplement the former. While the re- 
port is especially interesting to manufac- 
turers and refiners and students of the 
platinum metals, there are many facts in- 
cluded that are of interest even to the 
retail jeweler and his sales force. For in- 
stance, there is a table of the average 
monthly price of platinum at New York 
from January, 1914, to December, 1922, pub- 
lished on page 73, which will give the 
handler of platinum jewelry a knowledge 
of the variation in the price of the metal, 
how it has fluctuated and its tendency to 
go up in proportion to the increase in de- 
mand and the decrease in supply. These 
and other facts contained in the report; we 
feel, if properly digested by the handler of 
platinum jewelry, will permit him to use 
them as selling arguments that are both in- 
telligent and interesting to customers. 





Place of DESPITE the 
A. N. R. J. A. many announce- 
nig gy ments that have ap- 
peared in the daily pa- 
pers throughout the country recently, the 
place at which the next annual convention of 
the American National Retail Jewelers’ Asso- 
ciation will be held has not yet been deter- 
mined upon nor will it be for several months 
yet. We publish this in answer to the large 
number of inquiries that have been received 
at this office from people who*have read the 
stories in the daily papers to the effect that 
Atlantic City had been decided upon and one 
of the features of the convention will be the 
style show in that watering place. While 
Atlantic City made a bid for the 1924 conven- 
tion at the Providence convention last 
August, nothing definite was decided upon at 
that time and in fact, it has been a question 
as to whether the convention will go to this 
resort, to West Baden, Ind., or to some 
jewelry center. 

When the reports published in the daily 
papers as to Atlantic City being the seat 
of the next convention were called to the 
attention of President Hufnagel of the 
American National Retail Jewelers’ Asso- 
ciation, last week, he stated emphatically that 
these were not authorized by the organiza- 
tion and were not based on any decision 
of the officers. As a matter of fact, said 
he, the place of the next convention of this 
association will not be settled until the 
meeting of the executive committee which 
will take place sometime in January or 
February; then the proposals of Atlantic 
City and other places which have been re- 
ceived, will be given due consideration and 
the decision of the officers will be announced 
to the trade in general. Until this decision 
is announced, any reports as to the place 
of the coming convention can be put down 
as being unofficial and based purely on guess 
work on the part of the authors, 








Where the articles of incorporation pro- 
vide that preferred stockholders are entitled 
to dividends out of net profits as determined 
by the directors, it does not mean that net 
profits must be distributed as dividends re- 
gardless of the financial condition of the 
company, but rather, that if dividends are to 
be declared they can only be appropriated 
out of net earnings. Fernald v. Frank Rid- 
lon Co., Supreme Judicial Court of Massa- 
chusetts. 140 N. E, Rep. 421. 
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Joseph Riskin, a diamond importer, 522 
Fifth Ave., is on a selling trip covering all 
cities from. New York to the Pacific Coast. 

Sydney Goldblum, representative for 
Sidney Kaufer & Co., 71 Nassau St., will 
return from the European diamond markets, 
on the Paris, Nov. 10, 

I. Goldstein, of M. & I. Goldstein, dia- 
mond importers, 21 Maiden Lane, will ar- 
rive in this country next Friday aboard the 
Aquitania after a two months’ visit to the 
Antwerp diamond market. 

tarnett Pusrin, wholesale and manufac- 
turing jeweler, 59 Chrystie St., has added 
about 200 feet of space to his establishment. 
Mr. Pusrin has just opened a new show 
room and the added space gives him ample 
room to carry on his business. 

Baskin Bros., manufacturing jewelers, 
now located at 186 Sixth Ave., have leased 
part of the ninth floor in the new building 
at 27 W. 60th St., at Columbus Circle. The 
concern expects to move into their new 
quarters between Dec. 25 and Jan. 1. 

Max Gelula, of M. Gelula & Co., formerly 
located at 1472 Broadway, it was announced 
several days ago, has purchased the entire 
stock and fixtures of the jewelry store of 
Mrs. W. Friedeberg, 1532 Atlantic Ave., 
Atlantic City, N. J. Mr. Gelula will con- 
tinue the business under the same name and 
will pursue the same policies followed by 
his predecessor. 

Henry Schneider, who for 15 years has 
conducted a jewelry store at Bay Shore, 
L. 1, died on Tuesday morning of last week 
at his home in that place, following a heart 
attack. Funeral services were held last Fri- 
day in the Presbyterian Church at Babylon. 
Burial was in Babylon Cemetery. Mr. 
Schneider was 63 years old. Deceased is 
survived by his widow, one daughter and 
three grandchildren. 

It was announced last week that the firm 
of Shapiro & Allison, 87 Nassau St., had 

een dissolved on Oct. 16 by mutual consent. 

Mr. Shapiro continues at the same address, 
B/ Nassau St., under the firm name of the 
Max Shapiro Co. Mr. Allison expects to 
tave for Los Angeles shortly where he will 
probably establish himself in the wholesale 
ewelry business. The Shapiro concern im- 
ports diamonds and manufactures diamond 
Jewelry, 

Schedules in bankruptcy were filed in the 
United States District Court, this city, on 

uesday, Oct. 30, by Isidore Stamelman, 

rading as the Steratt Jewelry Mfg. Co., 41 
Fulton St. The liabilities are listed at 
82819 which amount constitutes wages $120 
tnd unsecured claims, $2,699. The assets 
otal $2,214 and consist of stock in trade, 






91000, household goods, etc., $200, debts. 


l€ On Open accounts, $314, policies of in- 
urance, $500 and property claimed to be 
empt, $200. Among the largest unsecured 
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creditors are: Fourteen Karat Finding Co., 
$395; Simson Bros., $57; Newark Jewelry 
Finding Co., $150; New Star Press, $81; 
General Alloy Co., $57; Wm. Scheff, $146; 
Paul H. Gesswein & Co., $54; David Belais, 
$358; Blancard & Co., Inc., $120; J. Goebel 
& Co. $99; L. Libuser, $175; Smith & 
Worthman, $71; Harry Brown, $150; 
Kalisher Mfg. Co., $175, and S. Abeloff, 
$435, 

John J. Townsend, referee in bankruptcy, 
for the I. Druckerman Co., bankrupt, noti- 
fied creditors last week that: he is now 


in the crowd. The jeweler and a. police- 
man searched the elevated station and a 
nearby subway station but were unable to 
find any trace of the thief. 

Sometime between 7.30 o'clock Tuesday 
night and 8 o'clock Wednesday morning, 
burglars gained entrance to the jewelry shop 
of I. Gerr, 35 W. 125th St., and after rip- 
ping off the outer doors of two large safes 
were unsuccessful in smashing open the in- 
side of the safe where valuable merchandise 
was stored. The break was discovered 
about 8 o'clock last Wednesday morning 








ing the same month. 


All October Records Beaten 


The Jewelers’ Circular published 584 pages of advertis- 
ing last month which beats all previous records for the 
month of October by 16 pages and is 64 pages more than 
was published by the six jewelry monthlies combined dur- 


This is the time to Advertise 


Retailers’ stocks are low and Government tax returns show 
an increase of about 20% in sales over last year. “The 
Jewelers’ Circular” is the one great medium between the 





buyers and sellers. 




















ready to pay the first dividend of five per 
cent. for the claims proved and allowed. 
Only creditors whose claims are on file in 
the referee’s office are entitled to share in 
the dividends declared. The time to file 
claims in this case expired Aug. 25. Any 
inquiry regarding the dividend should be 
made to George V. S. Williams, trustee, 45 
John St., or Greenbaum, Wolff & Ernst, 
attorneys for the trustee, 7 Dey St. 

A daring thief recently walked into the 
jewelry store of Morris Brooks, 2839 Third 
Ave., and after locking over an assortment 
of rings, grabbed one of them valued at 
$325 and ran from the place. The thief 
made his escape in the crowd at a nearby 
elevated station. Mr. Brooks and his clerk 
were in the store when the man came in 
and asked to see a ring which had been 
shown him several days before. Several 
rings were laid out before the man and 
while the jeweler and his clerk were taik- 
ing to a woman customer, who had just 
entered, the thief took up a ring and ran 
toward the door. Mr. Brooks grabbed the 
man by the wrist but he freed himself and 
then ran out of the store and disappeared 


when a tenant adjoining Mr. Gerr’s shop 
canie to open his establishment. An investi- 
gation showed that the thieves had “jimmied” 
open a door leading to the back yard and 
after getting inside of the building, forced 
the door on the jewelry shop. From all 
indications, the men worked for several 
hours tearing off the outer doors of the safe. 
All attempts to smash the inner doors, 
however, were unsuccessful and as a result, 
the thieves were forced to abandon the job 
and leave without any loot. This is the 
second time within three years that the Gerr 
establishment has been entered by thieves. 
The burglars left behind a large assortment 
of tools which the police now have in their 
possession, 

A joint meeting of the Jewelers’ Square 
Club and the Bankers’ Square Club will be 
held tomorrow (Thursday) night at 8 
o’clock at the Hotel Pennsylvania. This 
meeting is in honor of the raising to Masonic 
honors of George Washington and is to 
commemorate his Masonic birthday. The 
next regular meeting of the Jewelers’ 
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Square Club will take place on Monday, 
Nov. 12, at 6 P. M., at Schwartz’s Restau- 
rant, 22 Dey St. 

A window at the jewelry store of C. E. 
Fritts, Main St. Sag Harbor, L. IL, was 
smashed one night recently by thieves who 
stole rings, watches, chains, charms and 
other articles of jewelry valued at about 
$2,329. The theft was not discovered until 
the next morning when Mr. Fritts was noti- 
fed by a neighbor to come to his store. It 
was found that a rock had been hurled 
through the window facing an alley and 
that the thieves haG practicaiiy cleaned out 
the display. 

Jewelers are being warned against a sales- 
man who travels about the country in a 
coupe automobile selling a silver cleaner. 
The sample which he shows is said to have 
the appearance of being all right but when 
delivered, it is practically worthless. This 
man claims to be a representative of a New 
York concern and is described as being about 
40 years old, standing five feet, six inches 
tall and weighing about 145 pounds. He is 
of medium build, has a dark complexion and 
dark brown hair. He has a smooth shaven 
face and blue eyes. A jeweler was recently 
victimized to the extent of $65 by this man. 

It was reported several days ago that the 
Russek Realty Co., has purchased the build- 
ings on the northwest corner of Fifth Ave. 
and 36th St., on which is located the eight- 
story building of the Gorham Co., and the 
Jaeckel building. The two parcels are at 
384-390 Fifth Ave., and the transaction is 
said to involve more than $3,000,000. The 
property will be occupied by Russek, dealer 
in furs, gowns, etc., which concern will take 
possession about May 1, 1924. The Gorham 
concern will continue to occupy the building 
until that time, after which it will be altered 
for the Russek firm, who expect to occupy 
it about Sept. 1. 

The New York Jewelers’ Benevolent As- 
sociation has engaged the Hotel Astor for 
its annual banquet and ball, which will be 
held on Sunday evening, Feb. 24. The com- 
mittee in charge of the arrangements is 
headed by Jack Goldstein. The number of 
guests will be limited this year to 500 and 
from the requests for reservations received 
to date, it is indicated that the banquet hall 
will be filled to capacity. Friends of mem- 
bers wishing to attend this affair should 
make requests for reservations as early as 
possible to Max Schoenbrun, secretary, 92 
W. 119th St. The next regular meeting of 
the association will be held on Tuesday eve- 
nng, Nov. 13, at the organization’s club 
tooms, 67 W. 125th St. 

A limited supply of platinum and a steady 
demand for this metal is said by refiners to 
be the cause of a $4 raise in the price of 
all grades which was announced several days 
40. This is the first raise in price which 
Platinum has undergone in many months and 
4a result the buying has steadied. Soft 
metal is now quoted at $120 an ounce as 
against the previous price of $116, while 
Platinum containing five per cent iridium is 
demanding $129 an ounce, which is also a 
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$4 raise. Platinum hardened with 10 per 
cent iridium is quoted at $138, while the 
previous price was $134. Iridium is de- 
manding anywheres from $275 to $300 an 
ounce, while the price of palladium still 
hovers between $80 and $81 an ounce. 

William Aijsenstein, of Aijisenstein & 
Woronock, wholesale jewelers, New York, 
who, last September was convicted in the 
Court of Special Sessions for violating the 
Stamping Law of New York, relating to the 
use of the word “sterling,” has filed a notice 
of appeal from the unanimous opinion of the 
court. This notice was filed in the Court 
of Special Sessions on Oct. 17, and after the 
record has been certified it will be taken to 
the Appellate Division. The defendant has 
one year in which to perfect his appeal, but 
according to William Jasie, of Jasie & Solo- 
mon, attorney for Mr. Aisenstein, the case 
will be pushed ahead as quickly as possible. 
As reported in these columns at the time, 
Mr. Aisenstein was found guilty in the 
Court of Special Sessions of selling a candle- 
stick marked “sterling,” but which was filled 
with pitch, He was given the alternative 
of paying a fine of $500 or serving 10 days 
in jail. 

It was learned several days ago that a 
clever check swindler had victimized a 
jeweler in the theatrical district, this city, 
by the use of a fraudulent check. The check 
was drawn on the Harrisburg National 
Bank, Harrisburg, Pa., for $81.90, and was 
signed with the name of “Frank B. Paeker.” 
This man came into the jewelry store about 
6 o'clock one evening and stated that he 
wanted to purchase a scarf pin which was 
on display in the window. This pin was 
platinum and was set with diamonds and 
caliber sapphires. When the man finally 
decided to buy the pin, he told the jeweler 
that as he had to go out of town that night, 
he would like to keep what money he had 
and pay for the pin by check. The jeweler, 
not knowing the man, hesitated but the 
stranger, noticing that the proprietor wore 
a Masonic pin in the lapel of his coat, began 
talking Masonry. The jeweler asked the 
man for his card and in reply he stated he 
had left it at his hotel. The man then left, 
supposedly to go to his hotel for his card, 
but when he returned he stated he could not 
find it in his trunk and that he probably had 
left it at home. The stranger then began 
reciting some of the ritual of the Masonic 
order and made a few remarks in which he 
hinted that he doubted whether the jeweler 
was really a Mason. The latter, however, 
had no trouble in establishing this fact. The 
man after considerable talking, stated that 
he would return in a few days, but the 
jeweler, fearing that he would lose the sale, 
decided to take the check. The man then 
left and a few days later the jeweler learned 
that he had been swindled. This man is de- 
scribed as being about five feet 11 inches 
tall, weighing about 170 pounds, and is be- 
lieved to be between 55 and 60 years old. 
He has a thin face, gray hair and is smooth 
shaven. The man was well dressed and 
spoke like a well educated person. Jewelers 
are warned to be on the lookout for this 
man and to be cautious in their dealings with 
him. 











E. D. Harbour has moved from Rock- 
ford to Cameron, N. Car. 
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Mr. and Mrs. Henry Engel, the former a 
retail jeweler of Brockport, N. Y., and E. 
D. Pierce, of Milton, Pa., were in town last 
week calling on the jobbing trade. 

C. G. Bushnell and Clark Hussey, of Go- 
wanda, and Harry Hammil, of Lockport, 
prominent retail jewelers in their respective 
towns, visited Buffalo last week to make 
their Christmas stock purchases. 

Fred J. Dorn, the Genesee St. jeweler, 
closed up his cottage at Crystal Beach, Ont., 
Saturday, and moved back into the city. 
The other jewelers who make their home 
across the lake in the Summer months have 
long since returned to Buffalo. 

The epidemic of high rentals for store 
property nas so far affected the local retail 
jewelry trade but slightly. Most of the 
downtown stores have long leases ana are 
trusting that the prophesied break in rentals 
will have become history before it is neces- 
sary to renew them. 

The fate of Edward Passon, charged with 
being one of the three alleged burglars who 
stole jewelry amounting to $500 from the 
jewelry store of Felix Shunke, 1080 Broad- 
way, on Aug. 1, is expected to go to the 
jury in Supreme Court early next week. 

Leininger & Oelheim, who were forced to 
take possession of their new store in the 
Genesee building at Main and Genesee Sts. 
before its completion, have definitely set the 
week beginning Nov. 10 for their formal 
opening. On that day and during the subse- 
quent week souvenirs will be given to all 
who pay the store a visit. 

Carl Walz, who severed his connection 
with T. C. Tanke, Inc., several weeks ago 
to embark in business for himself, will open 
his new store at 828 Tonawanda St. on Nov. 
10. His will be the second store of this type 
in this thickly populated Black Rock dis- 
trict, the section being served to date by 
R. O. Buehl at 868 Tonawanda St., who is 
also an optometrist. 

In a note published recently relative to 
the fact that Carl F. Walz, who has been 
identified with T. C. Tanke for the past 30 
years, had engaged in business for himself 
at 828 Tonawanda St., it should have been 
mentioned that the Tanke store is now 
owned by Arthur and Edgar Block and 
Harry C. McCormack. Mr. McCormack is 
vice-president of T. C. Tanke, Inc., and 
manages the new store at 557 Main St. 

The belief of a majority of the jewelers 
that the coming Christmas season will equal 
or be more profitable than any since the 
banner year of 1919, has been strengthened 
by the increase shown in business in the past 
fortnight. Merchants note a tendency en 
the part of the people to make an early start 
in purchasing for Christmas giving, and 
while in many instances articles are held 
with a deposit, nevertheless a sale has been 
made and the last minute rush relieved to 
some extent. Credit firms, particularly, re- 
port an active trade, and like the cash dealer, 
finds the inquiry for jewelry and watches of 
the cheaper grades steadily diminishing. 


That the condition above referred to prevails 
not only in this city, but in cities and towns 
throughout western New York, is testified 
to by the jobbers. 
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PIERRE H. DUCOMMUN 6 Maiden Lane, New York 


Importer and Manufacturer of Watches and Watch Movements 








NEW SPECIAL GIFT CHEST 


NO CHARGE WITH 


1847 ROGERS BROTHERS 


SILVERPLATE 


Substantial Wooden Chest Attractively Covered in Blue with 
Gold Border Lined in Rich Grey for Striking Display Value. 


Now Ready for Delivery 


J. W. JOHNSON 


14 Maiden Lane New York 


Telephone Cortland 4644-4645. 





6%4L. 4K. 185. $1175 
eas “ 17 J. 13.00 
18 Karat Belais, Extra $1.75 








BIENNE WATCH & JEWELRY CO. 


Importers 
10% L 25 xs. 6 J: Lever $5.25 : ! 


“« 4K iy « bey 15 Park Row New York City 








THE BUYERS’ DIRECTORY 


Price $1.00 


Jewelers’ Circular, 11 John St., New York 
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Jacob Goerk, of Irvington, has been 


granted a patent on a pocket case designed. . 


for cigarette users. 

J. E. Pryor, of the B. M. Shanley, Jr., Co., 
11 Governor St., returned this week from a 
trip to Boston and Providence. 

M. H. Kling, of the M. H. Kling Co., 38 
Crawford St., is now on a trip through 
western territory, calling on the trade. 

Moe Ross and Ray Morres, both of 18 
Marshall St., have filed the trade name, The 
Mallable Sales Co., for their silverware 
store at 903 Broad St. 

C. J. Bioren, of Bioren Bros., manufac- 
turing jewelers of 473 Washington St., who 
returned last week from a trip through the 
southern territory, started Monday on a 
New England tour. 

W. J. Allsopp, of Allsopp & Son, manu- 
facturing jewelers of 475 Washington St., 
is making a trip this week through Wash- 
ington, Norfolk, Richmond and other south- 
ern cities in the interest of his firm. 


An expenditure of $4.60 for jewelry is 
computed as the per capita average of New- 
arkers by statisticians who worked out fig- 
ures used as the basis for the current New- 
ark Community Chest appeal for annual do- 
nations to charity organizations. 

Manufacturing jewelers of this city report 
better business conditions this week. Im- 
provement is particularly noticeable in the 
call for chains, and ring makers are getting 
much more business. General betterment is 
reported in other branches of the trade. 

Manufacturers of jewelry trade machinery 
are arranging for a prominent display of 
their products in the Newark Permanent In- 
dustrial Exposition. All of the exhibits in 
this line will be assembled on one floor. 
Reservations are coming in rapidly for ex- 
hibition spaces, from numerous industries, 
the committee announced. 

Two English silver bowls, three Dutch 
silver missal covers, a gilded silver coupe, 
an Italian silver hanging lamp and a Dutch 
silver tea caddy have been purchased for the 
Newark Museum. The purchases were 
made through Louis Bamberger, of the Mu- 
seum Association, at the Wells sale of old 
silver at the American Art Galleries in New 
York. 

Louis V. Aronson, president of the Per- 
manent Industrial Exposition of Newark, 
has received a communication from Hugh 
Roberts, secretary of the New Jersey Chap- 
ter of the American Institute of Architects, 
stating that the board of directors of that 
body by unanimous vote had expressed its 
approval of the plans for the exnosition. 
Mr. Aronson is now on a visit to Chicago. 
_ William G. Keefe, identified with the 
Jewelry trade at Elizabeth, N. J., for the 
past 12 years and until recently general man- 
ager of the store of T. C. Bothmann, Inc., 
opened on Saturday his own store at+257 N. 
Broad St. Mr. Keefe has a well-appointed 
business place, with a carefully selected 
stock of high-grade silverware, jewelry and 
novelties, and will make a specialty of re- 
Pair work on jewelry and watches. 

Thieves broke into two stores at New 
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Brunswick, N. J., early Tuesday morning, 
Oct. 30, using a rope to lower themselves 
through a skylight in both cases.. The 
Strand Clothes Shop, at 137 Albany St., ap- 
parently was entered first and several suit- 
cases were included in the loot from this 
store. It is believed these were used to 
carry off stock taken from Young’s Jewelry 
Shop, next door, at 135 Albany St. Watches, 
clocks, manicure sets, and money from the 
cash register were taken, as well as various 
pieces of jewelry. Some of the jewelry was 
taken from a lighted show window. The 
Young store was equipped with a burglar 
alarm system, but it failed to work because 
of lack of proper batteries. The robbed 
stores are in the heart of the business sec- 
tion, directly opposite the post office. 











Harry Beilstein has opened a new jewelry 
office at Room 302, Standard Life building. 

Finn Bros., 910 Parade St., Erie, are in- 
stalling new wall and floor cases in the 
making of improvements to that establish- 
ment. 

The Brothers Jewelry Co., Erie, Pa., is 
installing new fixtures in the store at 716 
State St. Other improvements also are be- 
ing made to the establishment in that con- 
cern’s bid for patronage. 

A. Zinamon, New Kensington, Pa., is 
buying liberally for the holiday trade, spend- 
ing a day here last week making purchases. 
His town is the home of the aluminum in- 
dustry and everybody in that section has 
plenty of work. ‘ 

The Fairmont Jewelry Co., Fairmont, 
W. Va., is the name of a new store just 
opened at Fairmont, W. Va. P. P. Lipson, 
of that place, is the proprietor. The store 
is being managed by J. H. Weber. It is an 
up-to-date establishment. 

Seely N. Levy, Johnstown, is making 
some extensive improvements to his store 
at this time. He is putting in new fixtures 
and is making these improvements because 
business is good and the outlook in his sec- 
tion satisfactory for some time to come 

Abe Levinson, Charleroi, was in Pitts- 
burgh last week visiting members of the 
trade and making purchases of merchandise. 
Industrial conditions, he says, are especially 
good in Charleroi and he anticipates one ot 
the best holiday trades in the history of 
that place. 

Extensive improvements are being made 
to Hantman’s jewelry store in Beaver Falls, 
Pa. The partition which was in the rear 
of the store has been broken through and 
this part of the building given over to a 
Gift Shop. It is expected to prove a good 
business builder for that concern in selling 
“gifts that last,” which are being empha- 
sized. 

Pouch bead bags are said to be having a 
very good demand in this territory and par- 
ticularly the clasps which go with them. Not 
a few women are engaged in making their 
own and the jewelers rather like this, be- 
cause it is believed that this action will 
prove a stimulus to the sale of the bags. 
Many women will not take the time and 
trouble to make them themselves. The de- 
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end put on the package. 


‘113 


mand for them during the holidays is ex- 
pected to be greatly increased. 

Howard Monniger, of Monniger : Bros., 
East Liverpool, was in Pittsburgh last week 
buying goods for his establishment. He 
reports that he expects to do the banner 
Christmas business of his. career 
pottery. town, because of the excellent em- 
ployment conditions prevailing there at this 
time. Everyone has work who wants it 
and at good wages. 

Leon Rubin,. East Liverpool, O., believes 
in the gift shop idea and to prove it is 
installing one in the basement of his jewelry 
store. Here he is displaying many spe- 
cialties, such as beads, lamps, smokers’ ars 
ticles, and a large number of things usually 
found in stores other than those carrying 
exclusive jewelry lines. He is confident 
that this new departure will add considers 
ably to his holiday business. 

Auctions continue to be opened in Pitts- 
burgh, with the result that there are about 
a half dozen of them in operation in the 
downtown section and the established jewel- 
ers are not taking kindly to the idea. The 
auctions are starting up in spite of the fact 
that there is much opposition to them. . The 
auctions usually start about this time of the 
year. Some of the jewelers claim that the 
presence of these places is making inroads 
on their trade. The auction people recog- 
nize that the people are well employed and 
most of them remain open at night and do 
quite a business among the strangers who 
come to town to see the sights. 


Word sent out by the news association 
from New York, that jewelers there are 
to organize for protection against thieves, 
was read with interest by members of the 
Pittsburgh trade. Nothing will be done 
here. J. Loughrey Roberts, voicing the 
sentiments of the Pittsburgh jewelers, said 
that the jewelers are sufficiently protected 
by the Jewelers’ Security Alliance. Mr. 
Roberts says that most of the robberies are 
due to robbers “spotting” a salesman. While 
window smashings have been numerous in 
this section the last year, the robbery of a 
large jewelry store in Pittsburgh is some- 
what rare. Jewelers, however, are con- 
stantly coping with “pennyweighters” and 
other crooks, as well as check swindlers. 
There are not as many of the latter as there 
were formerly. 

The Pittsburgh Railways Co. has just in- 
augurated a plan which it is expected will 
prove of advantage to jewelers as well as 
other merchants. The railways company is 
selling delivery tickets to its riders for the 
delivery of packages to the waiting room 
of the interurban line in New Grant St. 
These tickets cost but 10 cents and a per- 
son buying a ticket is given a serial num- 
bered check, the stub of which is kept when 
a purchase is made at a store and the other 
In the event of 
the package being cumbersome, the plan 
obviates the necessity of the customer carry- 
ing it around town in doing shopping. The 
plan is of particular benefit to out-of-town 
shoppers, who when they are ready to go 
home, call at the waiting room for their 
package. The railways company inaugu- 
rated the plan, which has the support of the 
Retail Merchants’ Association, who see the 
advantages of it in catering to out-of-town 
trade. 
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INCREASE YOUR PROFITS 85% 


BY EDGING and FITTING YOUR 
ODD SHAPED CRYSTALS 


Don’t pay big prices for finished 
crystals which usually have to be 
ground to fit anyhow. Make this 
extra profit yourself. These glasses 
which we furnish can be quickly 
edged to the exact size needed. 
Each blank will make many different 
sizes. 


Complete Assortment 
36 Different Styles 
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No. 44638—Three 
Dozen Assortment — 


$4.95. 
No. 44639—Six Dozen 
Assortment .....$9.00 





No. 44640—One Gross 
Assortment ....$17.00 


Crystal Grinding Outfit 


With this complete outfit you can easily fit al- 
most any watch in a few seconds. 


A Real Economy! 
Outfit Contains 


Three Dozen Assortment 
Crystals 


Grinder with 2 arbors 
Round Face Wheel 
Flat Face Wheel 


Cup and Sponge (for keep- 
—. ing wheel wet and clean 
while working). 


UNEDGED FINISHED 


No. 45015—Price Complete $9 95 
UGS) 


THE C.&E, MARSHALL CO. 
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A REATER VALUE > A GREATER SERVIC 


November 7, 1928. 
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Chicago Notes 

A. E. Gregory, auctioneer, opened a sale 
Monday of this week at Charleston, W. Va., 
for the Wells Jewelry Co. 

Sam Klein, representing Hirsch & Op- 
penheimer, is making a short business trip 
through Wisconsin this week. 

D. L. Nesler, of David Nesler & Co., 
left last week for Cleveland and Detroit 
and will be gone for about two weeks. 

E. L. Imhoff, of the R. & G. Co., left last 
Sunday night for Attleboro to spend a 
couple of weeks at the factory visiting. 

B. O. Hess, of the Frank Krementz 
Co., left last week for the east to call on 
the trade and will be gone for a couple 
of weeks. 

George Goldman, of Kansas City, and 
Charlie Aronberg, St. Louis, spent the past 
week in Chicago visiting the markets and 
making holiday purchases. 

H. J. Hansman, representing the Inter- 
national Silver Co., returned last week 
from the northwest where he spent a couple 
of weeks calling on the trade. 

J. K. Bobin opened his retail jewelry 
store, located at 4217 Archer Ave., on 
Saturday of last week and his many friends 
m the trade wish him success. 

Miss Flint, jewelry buyer for the Oskamp 
Jewelry Co., Cincinnati, spent a few days 
in Chicago last week looking over the 
markets and visiting with friends. 

M. B. Felsenthal, representing Louis 
Manheimer & Son Co., returned last week 
froin a three weeks’ trip through the middle 
west and reports conditions improving. 

C. H. Spencer, vice-president of the 
Norris, Alister-Ball Co., returned last week 
from a month’s rest and visit with rela- 
tives and friends in the New England 
States. 

T. W. Agnew, of the New Haven Clock 
Co., returned last week from the middle- 
west and reports he found business condi- 
tions quite improved and will leave again 
this week for Kansas. 

Harry P. Silverberg has taken over the 
representation of the Rex Mfg. Co, of 
Providence through the middlewest terri- 
tory, making his headquarters in Chicago 
at 159 North State St. 

Frank Moran, representing J. F. Sturdy's 
Sons Co., and the General Chain Co., is 
spending a couple of weeks at Attleboro 
Falls, and Providence, visiting the factories 
and getting his new Spring line. 

Charles Ross, Chicago manager for the 
Waterbury Clock Co., and H. P. Haynes, 
of the Ingersoll Co., returned to Chicago 
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last week from a visit to their factory at 
Waterbury and their New York office. 

Will Schumann, of Leubuscher & Schu- 
mann Co., left last week on a trip through 
the south, returning to Chicago for Thanks- 
giving. Theo. Leubusher, of the same con- 
cern, is making a trip through the north. 

Hiram Long, of the Karpeles Co., is 
making a two weeks’ business trip through 
the middlewest. Miss B. Harriman, of the 
same concern, returned to Chicago recently 
from a short visit to the home office at 
Providence. 

George H. Gambrill, president, and 
Brainard Ryan, assistant secretary of the 
Eisenstadt Mfg. Co., St. Louis, was in 
Chicago last week visiting F. C. Emmer- 
son, their local manager and renewing old 
acquaintances, 

E. E. Marshall, of C. & E. Marshall 
Co., accompanied by his wife, are making 
an extended trip through the west, includ- 
ing Old Mexico and California and will 
return to Chicago by way of Canada and 
the northwest. 

The first dividend of 25 per cent. was paid 
to the creditors of J. J. Maremont last 
week through the offices of Krauss, Gold- 
man & Allshouse. Louis Goldman, trustee, 
expects to pay the final dividend by the 
15th of November. 

Harry Wish, of the Stein & Ellbogen 
Co., left last week for the northwest to 
visit the trade for Morris Morwitz, their 
representative for this territory, who is con- 
fined at the Norwegian Deaconess Hospital 
on account of illness. 

J. J. Spurlock, of Spurlock & Brynas, 
Los Angeles, Cal., spent a week here com- 
bining business and pleasure. He _ spent 
one day at Elgin going through the Elgin 
plant. Mr. Spurlock returned home by 
way of Denver and Salt Lake City. 

James J. Burke, president of the Brooks 
Jewelry & Optical Co., located in St. Louis, 
was in Chicago last week visiting relatives 
and calling on members of the trade. Mr. 
Burke expects to change the location of 
his business in St. Louis next Spring. 


Friends of Ed. Sprenzil received word 
last week that he passed away in Canada. 
Mr. Sprenzil formerly was a department 
manager for May & Malone and left this 
concern the early part of the year to go to 
Canada where he expected to regain his 
health. Details regarding his death were 
not received but his body is to be brought 
back to Chicago for burial. 

While crossing the street at Wabash 
Ave. and Madison St., last Friday morn- 
ing, Arthur Silberfeld, importer of diamonds 


and precious stones, 710 Broadway, New 
York, was hit with an automobile and was 
badly cut about the face and neck. Mr. 
Silberfeld was treated for his injuries and 
later in the day left for his home in New 
York. 

R. A. Coles, president, and Charles §. 
Miller, vice-president of the Ansonia 
Clock Co., spent several days in Chicago 
last week visiting J. L. Sheets, manager 
of the western office located in the Kresner 
building. This is the first visit to Chicago 
since Mr. Sheets has established this new 
office which is one of the handsomest and 
best arranged clock offices and display rooms 
in this section. 

Members of the wholesale trade in this 
city have received copies of the 54th anni- 
versary announcement issued by Haseltine 
Bros., 218 N. Main St. Kokomo, Ind. 
This firm is’ probably the only one in that 
part of the country which has been in 
business continuously in one location for 
more than 50 years. The business was 
established by William Haseltine at its 
present location in 1869 and soon after that 
nis brother Charles O. became associated 
with the business. 

G. Ed. Trebing Co., Inc., is the name of 
the firm that has succeeded Sehnert & 
Trebing. G. Ed. Trebing is the principal 
member of the concern that has _incor- 
porated under the laws of Illinois. Mr. 
Trebing and O. J. Sehnert founded the 
wholesale jewelry firm of Sehnert & Trebing 
a little over a year ago, and in April of 
this year Mr. Sehnert withdrew from the 
firm, while Mr. Trebing continued. The 
business is located on the 4th floor of the 
Heyworth building. 

Hyman H. Holsman, of Holsman & Co., 
wholesale jewelers on W. Madison St., ex- 
pects to live higher than any other jeweler 
in Chicago within the next year. He has 
just accepted the plan for the Devonshire 
Apartment Hotel which will be erected for 
him on Sheridan Road at Sherwin Ave. 
The building will be 100 feet on Sheridan 
by 161 on Sherwin adjoining a park which 
continues to the Lake. The first floor will 
include shops and the dining and hall room, 
the other nine floors will consist of 40 
rooms. each arranged in single and en suite 
with all the newest equipment for the 
kitchens and dining rooms. The feature 
of the building will be a bungalow on the 
roof which will be occupied by Mr. Hols- 
man and his family. Every feature of a 
bungalow home including a beautiful lawn 
and garden will be a part of this home. 





(Continued on page 117) 
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New in Window 

Decoratin¢ ~ 

Mame Drocaded Silk Plush 
in 





- 


‘ Dark Myrtle Green 
ena\ American Beauty 


Purple os Dark, 


Blue @ 3 





For the Well cAppointed “tewelers’ Windows 


Brocaded Silk Plush lends to the jeweler’s window the refinement, good taste and 


alluring beauty that places it ina distinctive and individual class. 
The material is a very high grade silk plush, artistically embossed and makes the most gorgeous spread 
for the display of jewelry. We have never been able to offer to the trade so good a display cloth as this 


Brocaded Silk Plush. 
Furnished in four colors, 24 inches wide, and offered at the exceptionally low price of $3.00 per yard. 


No. 78009. Royal Blue, 24 inches wide.....--.------------- er Per Yard, $3.00 
No. 78010. Purple, 94 inches Wide....-----.---------g - = 3.00 
No. 78012. Dark Myrtle Green, 24 inches wide.......------------- - 3.00 

= 3.00 


No. 78013. American Beauty, 24 inches SS ——e—eeeEeEErn 


SWARTCHILD & COMPA 


29 E. Madison St., CHICAGO 
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Christ Morgan, former representative for 
Rogers & Bro. arrived in Chicago last 
week to visit with his son and renew old 
acquaintances, 

Ernest J. Samuelson, 1120 Bryn Mawr 
Ave., has moved his store from that address 
to a more modern and larger store directly 
across the street. 

Fred Perry, of the Ford-Perry Co., is 
spending a couple of weeks at Providence, 
visiting at the factory and getting his new 
Spring line ready. 

Reuben Cohn, Chicago manager for the 
George H. Cahoone Co., left this week on 
his final eastern trip and will be gone for 
a couple of weeks. 

J. DeMariano, Heyworth building, re- 
turned to Chicago last week from New York 
and the east where he has been for the past 
five months’ attending to business. 

H. A. Brandt, of the Brandt Jewelry & 
Optical Co., 1225 E. 63rd St., left last week 
for their interests in Florida and expects to 
remain there for several months. 

O. W. Horn, of L. A. Horn Sons, 1163 
N. Clark St., is recuperating at his home 
after being confined to the Grant Hospital 
for the past two weeks undergoing a serious 
operation, 

W. E. Isaacs has entered into business 
for himself as watchmaker to the trade in 


suite 516 Stewart building, 108 N. State 


St. Mr. Isaacs formerly was employed by 
the Senn Watch Co., of this city. 

Ray Newton, of the M. A. Hagen-New- 
ton Co., Fargo, N. Dak., accompanied by 
Mrs, Newton, spent several days in Chi- 
cago last week visiting with friends on 
their way to the east to look over the 
markets, 


H. J. Hagen, representing the Stein & 
Ellbogen Co., returned last week from a 
business trip through Wisconsin and Illinois, 
and after spending a few days at the home 
fice replacing his stock left for another 
tip through Wisconsin. 

H. Davis, of the Argyle Jewelry Store, 
1124 Argyle Ave., is able to be at the store 
fora few hours each day to attend to busi- 
ness, after a five weeks’ illness. Mr. Davis 
vas operated upon for appendicitis at the 
lutheran Deaconess Hospital. 

C. H. Knight, of C. H. Knights-Thearle 
fo, returned to Chicago last week from 
lake Geneva where he and Mrs. Knights 
gent the Summer months at their home. 
Mr. and Mrs. Knight are making their 
ome here at the Serf Hotel. 

Among the visitors in Chicago last week 
tilling on the trade were: C. Kaale, Mus- 
&tine, ITa.; Miss Lou Andersen, of Dwyer 
t Andersen, Rockford, Ill.; C. G. Tinsley 
a wife, Harlan, Ia.; H. E. Berg, Berg- 
Arduser Cc., Dubuque, Ia.; C. T. J. Dela- 
rte, Moline, Ill.; J. L. Teeters, J. L. 


leters & Co, Lincoln, Nebr.; Trace 
‘hristenson, Stoughton, Wis.; E. V. Lewis, 
Dwight, Ill.; N. S. Larsen, La Junta, Colo.; 


i, Mann, Aurora, IIl.; George W. 
Manders, of George W. Flanders & Son, 
ikhart, Ind.; A. E. Wigley, New Orleans, 
ks J.P Pugh, of Pugh Bros. Jewelry 
b, Pittsburgh, Pa.; Hal B. Smith, 
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Logansport, Ind.; E. J. Goar, Harris- 
Goar Co., Kansas City, Mo. 

Workmen commenced to break ground last 
week for the three-story building being 
erected by S. Buchsbaum & Co., at Fair- 
fax and Huron Sts. It is expected that the 
building will be ready for occupancy by Feb. 
1. According to the plans it is estimated to 
cost $80,000. There will be three floors and 
a basement at 5,000 square feet to the floor. 
The basement will be used for acid baths 
and plating solutions and the other floors 
for their factory which will unite the buckle 
and jewelry factories which at the present 
time are housed under three roofs. Their 
office in the Capitol building will be main- 
tained, 











H. Ratterman, Jr., jeweler in the Hotel 
Sinton on 4th St., is one of the donors of 
prizes to be awarded at the second annual 
horse show of the Cincinnati Riding Club 
at the local riding establishment Nov. 26 to 
29. It includes a trophy, of which there are 
35, together with a number of ribbons and 
also cash awards. 

Gus Moser, one of the traveling repre- 
sentatives of the Dorst Co., in the Walsh 
building, met with an accident that neces- 
sitated the curtailment of his trip and return 
to Cincinnati. Mr. Moser had just left his 
hotel and was starting across Broad St., 
Columbus, O., when he was struck and run 
over by an automobile. The machine passed 
over his leg and while not causing a fracture 
it proved a painful injury. He will remain 
at home pending a full recovery from the 
accident. 


Measured in the cold light of calm reflec- 
tion, the good-will trip that was held by the 
Chamber of Commerce last week did a lot 
of good to the city of Cincinnati and indi- 
vidually to the firms that were represented 
on the trip. Those firms which had repre- 
sentatives on the train saw to it that their 
customers were called upon and given every 
proper consideration. The trip included 
practically every business conducted in Cin- 
cinnati and naturally embraced the jewelry 
division. Only two houses were repre- 
sented that of Richter & Phillips and the 
Wallenstein- Mayer Co., J. B. Thomas and 
George Brown, respectively, doing the 
honors. There isn’t any doubt but that the 
money that was spent can easily be credited 
to advertising purposes, and while the activ- 
ity may not have resulted in securing a large 
number of orders it cemented the friendly 
relations that heretofore existed. 

An informal discussion of the national 
publicity campaign for jewelers was held at 
the monthly meeting of the Wholesale 
Jewelers’ and Manufacturers’ Association at 
the Hotel Gibson, Tuesday evening. The 
subject came up in an impromptu way and 
after it ‘had been discussed for a little while 
the project was unanimously indorsed by the 
local organization. The session was pre- 
sided over by Joseph Homan, president, and 
the business session followed a dinner that 
had been arranged for by the entertainment 
committee. This committee, of which Clar- 
ence Loeb is chairman, reported that the 
Hotel Gibson ballroom had been secured for 
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the annual meeting to be held Jan. 12, and 
after reporting about its activity the report 
was accepted as read. The committee will 
meet again in a few days to determine upon 
the entertainment to be offered members and 
it is hoped that some new and novel fea- 
tures will be secured as it is the aim to outdo 
anything that has been heretofore attempted. 
President Homan was accorded a warm re- 
ception and tendered an even warmer fare- 
well at the conclusion of the meeting, as his 
colleagues wanted him to feel their friend- 
ship. He leaves Cincinnati next week to at- 
tend one or two meetings of silversmiths 
which will be held in the east. The asso- 
ciation decided to hold the November meet- 
ing at the Hotel Gibson, Nov. 22, at which 
time the nominating committee will be 
chosen to select candidates for the coming 
year. The candidates selected will be voted 
on at the annual session in January. 











James Spiro, wenn spent one week in 
Kansas City recently when he attended the 
meeting of the Masons. 

J. J. Samesreuther, diamond buyer for the 
Mermod-Jaccard-King Jewelry Co., has re- 
turned from a two weeks’ trip in the east. 

Jackson J. Hagen, of the Bolland Jewelry 
Co., is in Washington, D. C., with a party of 
St. Louis Masons. He returned on Mon- 
day. 

C. M. Fairley, formerly a traveler for the 
Hoyt Jewelry Co., has opened a repair and 
engraving shop in Room 301 in the United 
Home building. 

Dr. Ross R. Lewin, formerly in the whole- 
sale optical business in the Arcade building, 
is now associated with Oliver Abel in the 
Carlton building. 

The mother of George R. Stumpf, jeweler 
in St. Louis, was buried on Wednesday, Oct. 
31. Mrs. Stumpf had reached the ripe old 
age of 90. She is survived by a son and 
daughter-in-law. 

The following visitors were in St, Louis 
during the past week: E. J. Bauman, St. 
Genevieve, Mo.; Otto Rink, Carlyle, IIl.; 
H. E. Stout, Springfield, Ill.; and V. L. 
Prevallet, of Perryville, Mo. 

Emanuel Harbaum, Wellsville, Mo., Carl 
A. Robine, Warrenton, Mo., and Herman 
Marks, who is with Albert Borgzinner & Co., 
New York, were visitors at the Gutfreund- 
Arnold Jewelry Co. during the week. 














Fred F. Syman, of Syman Bros.’ Jewelry 
Co., was recently elected president of the 
Denver Tourist Bureau. 

The Arthur Jacobson Co. will move from 
its present quarters in the United States 
National Bank building to the new Fontius 
building at 16th and Welton Sts., Nov. 15. 
Before the war, Mr. Jacobson was a jewelry 
salesman. He had a host of friends and gave 
up a good paying position to join the United 
States air service. After the war, he decided 
to go into business for himself, 
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M. Kaupas, who formerly conducted 2 
jewelry store at Racine, Wis., has: moved 
to North Chicago, Ill., where he will engage 
in the retail jewelry business. 

Ray Fox has been added to the traveling 
sales force of the Reliance Silver Co., Mil- 


waukee. In the short time that he has been 
on the road, he has met with considerable 
success. 

A. C. Kuesel, of the Kuesel Bros. Co., 
wholesale jewelers of Milwaukee, spent a 
few days of the past week in Sheboygan, 
Wis., and vicinity, attending to business for 
the firm. 

Hyman Cedar, jeweler at 709 Tower Ave., 
Superior, Wis., is listed on the 1923 honor 
roll of the Horological Institute of America, 
with 41 other jewelers who passed the ex- 
amination for certified certificates. 

Max Schicht, jeweler-optometrist at 1509 
Vliet St., has sold out his jewelry stock and 
has moved into the adjoining building, where 
he now does watch repairing in ‘connection 
with the optical office he has established 
there. 

David Goldman, Milwaukee jeweler, is 
taking a several weeks’ vacation at West 
Baden, Ind. Word received at his store 
here indicates that he is having a very pleas- 
ant time in spite of the somewhat inclement 
weather. 

Word has been received by Fred Thele- 
man, manufacturing jeweler of Milwaukee, 
that R. Olson, former foreman of the Thele- 
man shop, had established connections with 
a jewelry concern in Los Angeles, Cal., 
where he arrived a few weeks ago. 

Among the new enterprises listed in this 
week’s bulletin of the Milwaukee Associa- 
tion of Commerce, is the B. L. Blanchflower 
jewelry and watch repairing store at 605 
State St. The new concern will carry a 
complete and attractive line of jewelry and 
watches. 

The J. R. Chapman & Co. jewelry store 
at Oshkosh, Wis., will soon be removed to 
the better quarters now occupied by the 
Walkover shoe store. The store originally 
purchased by the jewelry firm for its new 
home has been sold, as the location offered 
on the market by the shoe company is more 
desirable. 

Among the out-of-town jewelers who 
called upon the Milwaukee wholesalers dur- 
ing the past week were: Thomas Bruhy, of 
West Bend, Wis.; L. H. Hulburg, North- 
field, Minn.; W. K. Suliver, of Elkhorn, 
Wis.; Schneider Bros., Burlington, Wis.; 
Estberg & Sons, of Waukesha, Wis., and B. 
Panik, Cudahy, Wis. 

General prosperity in Wisconsin is shown 
by the fact that practically all hotels in the 
State are overcrowded as a result of the ex- 
cellent patronage of commercial travelers 
and others on the road at the present time, 
according to O. L. Glahn, manager of the 
National Jewelers’ Supply Co., who has 
traveled all parts of the State during the 
past weeks. 

Archie Tegtmeyer, prominent Grand Ave. 
jeweler of Milwaukee, has been appointed 
chairman of the committee of the Y. M. 
C. A., in charge of the Father and Son 
Week, to be held here Nov. 11 to 18. 
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Churches, social centers, groups from the 
Y. M. C. A., will have father and son ban- 
quets during the week, according to plans 
being laid by Mr. Tegtmeyer’s committee. 

Considerable interest is displayed by 
jewelers of Milwaukee in the activities of 
the Better Business Bureau, which has saved 
approximately $800,000 to local citizens in 
the past 18 months, according to Senator 
Oscar Morris, managing director of the bu- 
reau. Its effectiveness will increase in the 
course of time, according to Senator Morris, 
who looks forward to an era of ethical busi- 
ness operations. 

J. T. Montgomery, sales representative of 
the Reliance Silver Co., of Milwaukee, better 
known to the jewelry retailers of the terri- 
tory as “Jack,” has returned from an ex- 
tended sales trip through northern Wiscon- 
sin and northeastern Minnesota. He reports 
good conditions existing in those parts of both 
States where dairying is prevalent in agricul- 
tural regions, while business conditions even 
in other districts are satisfactory. 

Advertising managers of the larger Mil- 
waukee jewelry stores are taking an active 
interest in the organization of an advertis- 
ing club here to be affiliated with the Asso- 
ciated Advertising Clubs of the World. The 
work of forming the club is in the hands 
of a committee, consisting of Phil Grau, 
Vinton M. Pace, Ralph Turnquist and 
Charles Lamb. At a preliminary luncheon- 
meeting, the same by-laws that regulated the 
activities of the old advertising club of Mil- 
waukee some years ago were adopted for the 
new organization. 

John R. Montgomery, sales manager of 
the Reliance Silver Co., Milwaukee, made 
a hurried trip from Michigan, where he had 
been called on business, in order to return 
to this city in time to attend the wedding of 
his daughter, Miss Alice Montgomery, who 
was married to Byron Stoddard, salesman 
of Milwaukee. More than 40 guests en- 
joyed the old-fashioned wedding festivities 
that followed the nuptial ceremony at the 
home of the bride’s parents. Miss Lucille 
Stoddard, nationally known dancer and sis- 
ter of the groom, entertained the guests with 
a number of her latest dance creations. 

O. L. Glahn, manager of the National 
Jewelers’ Supply Co., Milwaukee, has re- 
turned to his office after a two weeks’ trip 
through the northern part of the State of 
Wisconsin. The business of the company is 
rapidly growing in this territory, according 
to Mr. Glahn, who reports that the volume 
of business transacted on his last trip was 
fully three times as great in volume as any 
previous sales trip he had made. Mr. Glahn 
plans to make an extended sales trip through 
southeastern Wisconsin within the next few 
weeks. This will be the final sales promot- 
ing trip of the year to be made by a repre- 
sentative of the National Jewelers’ Supply Co. 

More than 30 jewelers attended the quar- 
terly meeting of the Fox River Valley 
Jewelers’ Club, held at Appleton, Wis. The 
attendance was very gratifying to the pro- 
moters of the organization, who have been 
active for some time in arousing an active 
spirit of co-operation of the retail jewelers 
of this territory. Lively discussion of many 
subjects pertaining to the jewelry business 
marked the meeting as a distinct success. 
The principal topic of the program was the 
elimination of the luxury tax on jewelrv. 
Expressions from the floor of the meeting 
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indicated a unanimous opinion that the com- 
ing holiday season would be particularly fa- 
vorable to the jewelers in this vicinity. 
George N. Paetschow is conducting a re- 
moval sale at his downtown jewelry shop in 
the second floor of the Iron block, prior to 
reopening at 35th and Center Sts., one of the 
choice locations of the rapidly developing 
northwest side of Milwaukee. Mr. Paet- 
schow has for the past six years conducted 
a trade shop in the building at 79 Wisconsin 
St., prior to which he was connected with 
the establishment of Bunde & Upmeyer, in 
the capacity of expert in the watch depart- 
ment, for a period of 12 years. During the 
past year he has been handling a general 
jewelry stock in connection with his down- 
town shop. The new store on Center St. 
will be the only jewelry establishment in a 
considerable radius, and is in a district of 
rapidly rising land values, due to the ever 
increasing population of that section of the 
city. The new store will be formally opened 


on Nov. 15. 
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H. H. Kiger, of the C. A. Kiger Co., in 
speaking of the outlook for Christmas trade, 
said that all jewelers in the middle west will 
enjoy an unusually fine Christmas trade. He 
points out that statistics show that there are 
very few people out of employment at the 
present time, that cotton is bringing an un- 
usualy high price, the price of wheat is ris- 
ing, while corn also is bringing a good price. 
The only dark spot at the present time is 
the oil situation. 

Among the out-of-town jewelers who visit- 
ed Kansas City last week were: Mr. Busch, 
with the Mitchell Jewelry & Music Co, 
Carrollton, Mo.; Henry Storms, Laredo, 
Mo.; Mr. Porter, of the Porter Drug (Co, 
Hugoton, Kans.; J. R. Scott, Paola, Kans.; 
D. E. Sieg, Greensburg, Kans.; Gene 
Weber, Lexington, Mo.; H. J. Heinrichs, 
Jefferson City, Mo.; W. E. Crellin, Chilli- 
cothe, Mo.; L. G. Meyerding, Hutchinson, 
Kans.; S. D. Silverwood, Oakley, Kans.; 
Mr. and Mrs. S. P. Shipley, Neodesha, 
Kans.; Mr. and Mrs. F. R. Smith, Emporia, 
Kans.; Mr. and Mrs. Al William, Pittsburg, 
Kans.; W. T. Brown, Sterling, Kans.; 0. 
P. Templeton, Fairfax, Mo.; E. R. Spang- 
ler, Wichita, Kans.; Earl Maltbie, La Plata, 
Mo.; H. J. McCracken, Bolivar, Mo.; L. D. 


Williams, Liberty, Mo.; C. A. Mauch, 
Marshall, Mo.; C. A. Leibrandt, St. 
Cameron, Mo.; C. Grayson  Reisch, 


Braymer, Mo.; Mr. and Mrs. R. L. Searfoss, 
Odessa, Mo.; J. E. Waugh, Edmond, Okla.; 
Clifford Porth, Jefferson City; Lloyd War- 
din, Topeka, Kans.; A. C. Hailey, Berryville, 
Ark.; A. G. Norris, Florence, Kans.; A. & 
Madtson, Ottawa, Kans.; Frank Winkler, 
Parsons, Kans.; Frank Pfeiffer, Parsons. 
Kans.; Cory E. Conklin, Chanute, Kans.; 
A. Marks, Lawrence, Kans.; Harry Lander, 
Lawrence, Kans.; J. T. Morrison, Hays 
City, Kans.; M. B. Gordon, Braymer, Mo.: 
G. W. Britton, Hartford, Kans.; Harty 
Blaufort, Leavenworth, Kans.; James Stott 
Paola, Kans.; Mr. and Mrs. F. L. Rankin 
Marlow, Okla.; M. A. Lewis, Bonnet 
Springs, Kans., and S. P. Campbell, Bevier, 
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Ber bas paris Sa iMicoee 
For 
Woodward Ave. jewelers, have had dis- 
played a series of wedding rings dating back 
to the time of Mary, Queen of Scots. ‘Some 
were made of bone and even one was of 
leather. The display attracted as much at- 
tention as any that has been made in a 
Woodward Ave. window for a long time. 

Detroit jewelers are making a strong 
campaign for early Christmas shopping. 
Much direct mail is being sent out urging 
old customers to do their buying early. 
Window and interior store cards also are 
displayed urging early shopping. The De- 
troit Retail Merchants’ Association, of which 
most downtown jewelers are members, also 
has instituted a similar campaign. Effects 
of the campaign already are being felt. 
Stores are filled with buyers and trade is 
reported unusually brisk for this early 
season, 

The Retail Merchants’ Association, of 
which many Detroit jewelers are members, 
are planning to organize a bureau for pro- 
tection against frauds, shoplifters and thieves 
in general. One of the plans is to place 
the store protection in hands of the bureau, 
which will employ detectives, push prosecu- 
tions and otherwise give all necessary store 
protection. This plan seems to meet with 
general favor and it is believed the new 
bureau will be a great success. Each store 
will be assessed a certain amount for the 
services rendered. 

Participation by more than 100 Detroit 
concerns, many of whom are jewelers, in 
the Better Business Bureau movement, 
which is promoting constructive advertis- 
ing and investment standards as an impor- 
tant department of the Associated Advertis- 
ing Clubs of the World, has been signalized 
by appropriate certificates issued by the local 
headquarters in the Board of Commerce 
building. The Detroit orgainzation, which 
is affliated with the Adcraft Club, is work- 
ing in co-operation with similar associations 
in 40 other cities. 

At a meeting of Detroit Jewelers the fol- 
lowing organization was perfected to make 
arrangements for the convention of the 
Michigan Retail Jewelers’ Association which 
will open here May 12, 1924. Mr. Kay, 
Wright Kay & Co., chairman; Roy Con- 
nolly, vice chairman; Clarence Enggass, 
secretary. The foregoing officers, with 
James Garlick, Myer Friedberg, Hubert 
Miller, and William Fenske, constitute the 
executive committee. These appointments 
were all made by M. D. Ellis, of Kalamazoo, 
president of the Michigan Retail Jewelers’ 
Association. 

According to a Detroit daily newspaper, 
aman who keeps a jewelry store on Wood- 
ward Ave., Detroit, was arrested Tuesday 
by Postoffice Inspector Robert R. Cellar, of 
Los Angeles, and Deputy Marshal Richard 
LaBelle, on a charge of receiving stolen 
bonds. The bonds in question are said to 
be a part of the loot when a hold-up gang 
robbed a mail truck in Los Angeles, on 
Nov. 19, 1921, and got away, it is claimed, 
with about $1,000,000 worth of property. 
Cellar asked Commissioner J. Stanley Hurd 
to place the bail bond high enough to keep 
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the man here while he went to Battle Creek 
to make another arrest. The bortd was 
placed at $10,000. 

For a considerable time Detroit jewelers 
and other retailers have been handicapped 
by poor postal and parcel post facilities. 
This was due principally to the city’s rapid 
growth and for a long time the postal au- 
thorities have endeavored to make improve- 
ments. Within the last week 100 or more 
new postmen have been added to the local 
service. Now the Government has begun 
the erection of a new parcel post building 
to cost several hundred thousand dollars. 
When completed this will greatly facilitate 
handling of parcel post matter among De- 
troit jewelers. 

F. L. Stone, Caro, Mich., near Detroit, 
has sold his interests in the jewelry and 
optical firm of F. L. Stone & Son, to an- 
other son, Harold Stone, and retired. The 
new firm will be known as Stone Bros. 
When Mr. Stone first located in Caro he 
opened a jewelry and watch repairing busi- 
ness in the drug store of D. A. Horner, 
He remained in this location 12 years and 
then moved to a frame building on the site 
of his present fine store. He occupied the 
old building for about 15 years until burned 
out seven years ago. He then erected his 
present store and opened a modern jewelry 
establishment. 











Max Kanen, a New York diamond im- 
porter, was in this city during the past week 
calling on the local establishments. 


Samuel Deutch, for many years located 
at 111 S. 8th St., will move into his new 
headquarters at 726 Sansom St. the first of 
the year. 


John J. Brennan, formerly with Alexander 
R. Harper and of late with the Bailey, Banks 
& Biddle Co., is now employed by Charles 
Muth & Sons at their branch store, 35%4 S. 
8th St. 


Commuters on the W. J. & Seashore R.R. 
will miss the company of Winfield McHenry, 
of Carrol & McHenry, who has returned to 
his home in this city, after spending the 
Summer in Clementon, N. J. 

News of the illness-of Jack Beecham, of 
Newark, N. J., was received with sorrow 
by his many Philadelphia friends. Mr. 
Beecham is associated with Mandeville, 
Horton & Tibbals, of Newark. 


Joseph B. Simon has moved into his new 
headquarters in the Harrison building. Ow- 
ing to the central location of his shop and 
the many out-of-town visitors who are at- 
tracted by the large variety the window dis- 
plays will be changed daily. 


A hunting expedition featured the week- 
end outing held by the members of the Phila- 
delphia Jewelers’ Club, Nov. 3 and 4, at the 
Wellwood Club, Charlestown, Md. While 
members were reticent in statements concern- 
ing what they “bagged,” they admitted hav- 
ing a lot of fun. 

I. Press & Sons are conducting a huge rv 
organization sale upon the completion ot 
which they will again resume business at 
8th and Chestnut Sts. According to I. 
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Press, an overstocked condition forced them 
to resort to the sale, which will do away 
with one of the largest jewelry displays in 
this city. Several stores in the central sec- 
tion oi the city have been: rented by- the 
firm for the purpose of selling the jewelry 
more rapidly. 

Local jewelers state that the demand for 
diamonds is steadily increasing, but emeralds 
remain the most precious and rarest stones, 
costing considerably more today than do dia- 
monds of the same quality. The supply of 
emeralds is said to have fallen below the 
demand and comparatively few fine stones 
are procurable. No stocks in any quantity 
or variety seem to exist, they say, and the 
actual rarity of the gems seems to imply 
that they will be worth even more in the 
near future. 

Recent jewelry store robberies in this city 
have caused many jewelers to cease putting 
articles of high value in their display win- 
dow. Jewelry prices will necessarily be in- 
flated, they stated, by the robberies, which 
cause an increase in the amount of burglary 
insurance written on jewelry store stocks. 
The cost of this is added to the prices, thus 
becoming an incirect tax on the buying pub- 
lic. A condition of semi-anarchy exists in 
Philadelphia, according to members of the 
local jewelry concerns, who suggest a larger 
number of policemen be secured to cope with 
the situation. An enterprising firearms sales- 
man made a canvass of a number of down- 
town jewelry stores and succeeded in dispos- 
ing of a number of quick-action revolvers. 
He stated that his recent sales had been par- 
ticularly good because of recent robberies. 

A novel jeweled hand ornament, an Ori- 
ental device to add to the adornment of the 
fashionable women of today, has been intro- 
duced by society women attending the recent 
social functions. This Oriental ornament, 
which is fastened with four rings and a 
bracelet, covers the entire back of the wear- 
er’s hand. Its makeup is composed of pre- 
cious stones, including rubies, opals, pearls, 
sapphires and diamonds. It is of frosted 
gold and its openwork is thoroughly Ori- 
ental in design, encrusted with the precious 
stones of many descriptions. The largest 
stones in the center of the ornament are 
rubies and are surrounded by alternate rows 
of small diamonds and pearls. Each ring 
contains an opal, which is surrounded by 
diamonds, while the bracelet consists of dia- 
monds and sapphires alternating. The jewel- 
bedecked women who looks forward to the 
introduction of something new and original 
will find in this hand-covering elaborate and 
expensive gems. Owing to the rarity of the 
adornment, Philadelphia jewelers are of the 
opinion that it will probably gain popularity 
among the social set. 








At about 9 o’clock on the night of Oct. 
31 two young men entered the jewelry store 
of Wesley Purser, 848 College St., Toronto, 
Can.; and asked to be shown some rings. 
While one of them was inspecting a diamond 
ring valued at $130 the other pointed to a 
ring in a tray in the window and asked to 
look at it. While the jeweler was reaching 
into the window for the ring, the men ran 
off with the other ring and were joined by a 
third, who was posted outside. The three 
jumped into a waiting automobile and 
escaped. 









Co., Chicago, has been here recently on a 
business trip. 

Joseph R. Brilliant, of the Joseph R. Bril- 
liant Jewelry Co., is in the Imperial Valley 
on a business trip. 

Marion Hirschman, of Hirschman & Co., 
San Francisco, has been here, accompanied 
by Mrs. Hirschman, for a short visit. 

E. E. Tompkins, formerly with H. E. 
Wellman, Alhambra, has opened a new store 
at 2635 Dayton Ave., Los Angeles. 

W. B. Seyfriedt, formerly in the jewelry 
business here, has again taken it up and has 
opened a store at 2078 W. Jefferson St. 

G. K. Kassabian & Sons have just started 
a shop at 6412 S. Vermont Ave., for the 
manufacture of high grade platinum jewelry 
for the trade. 

E. F. Whittemore, whose store and stock, 
both jewelry and optical, were destroyed by 
fire recently, has opened temporary quarters 
at 1029 S. Main St. 

H. C. Jacques, who has been in business 
for the last 12 years at Vulcan, Alberta, 
Canada, has taken a position as salesman in 
the jewelry department of the E. W. 
Reynolds Co. 

Fred Anthony, engraver, 609 Jewelers 
building, is back in his shop after a week’s 
vacation in the Sierra Madre mountains. 
Mr. Anthony has secured the services of 
A. F. Weitschat, formerly with S. Nord- 
linger & Sons. 

Robert H. Gilmore has returned from a 
business trip “around the Kite,” visiting San 
Bernardino, Riverside, Redlands and Colton, 
for C. F. Sischo & Sons. He reports that 
E. Scheer has opened a new store at 630 E. 
3rd St., San Bernardino. 

Lonnie Feagans, of Feagans & Co., went 
to Big Bear Valley for a week-end duck- 
hunting trip. L. T. Cadwalader and L. S. 
McClanahan, of the sales force of the same 
house, went to Buena Vista Lake, Kern 
County, for similar sport. 

Charles Schwenck, of the Armer & Brown 
Co., has returned from £an Francisco, where 
he had a highly enjoyable visit at the annual 
reunion of the American Legion with some 
of his former comrades in arms whom he 
had not seen for some time past. 

Ray Vercler; 610 Jewelers’ building, has 
installed new wall cases in his front office, 
where he has placed on display a collection 
of minerals, rare coins and curios which he 
has had on hand for some time without hav- 
ing any place where he could exhibit them. 

Durward Howes, of B. D. Howes & Son, 
exclusive pear] dealers, 501 Brack Shops 
building, motored with a friend to Stanford 
University to witness the football game be- 
tween Stanford and the University of 
Southern California, Oct. 27. He is a 
graduate of Stanford. 

Miss T. Copas, who has been for some 
ime past one of the sales force in the jewelry 
lepartment of Hamburger’s, has been made 
1ead of that department, taking the place of 
Miss Adele Hendrickson, who is secretary 
and assistant to O. S. Balzer, manager of six 
of the iarge departments in the big store. 

A. M. Bacon, head of the watch depart- 
ment of Brock & Co., is back after a vaca- 
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tion of two weeks during which he attended 
the annual meeting of the Eastern tar at 
San Francisco. Mrs, Bacon is a prominent 
member of this order. Mr. Bacon has re- 
cently acquired a fine new home in Los 
Angeles. 

C, R. Churchill, who has been in the repair 


‘ department of Brock & Co. for about four 


years, was married Oct. 25 to a popular 
young lady of this city and has gone on a 
honeymoon trip. He has recently built a 
new home in Huntington Park, a few miles 
from Los Angeles, where he and his wife 
will reside. 

Wm. Suppe, head of the repair department 
of Montgomery Bros., has returned to his 
place in the store after about three weeks 
absence on account of serious illness result- 
ing from arsenical poisoning. He had taken 
medicine which contained a small amount of 
arsenic until its cumulative effect overcame 
his vitality. 

P. J. Koke, of Keke, Slaudt & Livermore, 
manufacturers’ agents, who, following a long 
trip, has been home only two weeks, is pre- 
paring to start on Nov. 4 on another trip, 
intending to cover Salt Lake and Denver 
and then the States of Montana, Washing- 
ton, Oregon and California. He expects to 
be gone five weeks. 

Joseph Korsen has taken the place of 
Elmer Zimmer on a trip through Arizoya for 
the E. Bastheim Co. Mr. Zimmer is detained 
at home by illness in his family. Miss 
Celia Meyerstein, of the office force of the 
same company, is again at her place after 
being kept at home for some time by a 
broken leg. Henry Hilf is a new addition 
to the company’s office force. 

30th Mr. Kinsey and Mr. Elliott, of the 
firm of Kinsey & Elliott, manufacturing 
jewelers, 303 Jewelers’ building, went to San 
Diego for a week-end outing. This firm is 
now selling the Longines watch line and re- 
port very satisfactory business, not only with 
this line but with diamond and platinum 
goods, sales of the latter having increased 
greatly during the last two months. 

Roessel & Clark, 901 Brack Shops build- 
ing, report that they are doing better busi- 
ness than they expected so soon after their 
opening. Both were formerly in the diamond 
department of Feagans & Co. and both have 
many friends in the city. They are laboring 
under the disadvantage of not yet having all 
their fixtures installed on account of delay 
on the part of those who are furnishing them. 

Arthur Sinclair of the sales force of the 


‘ James A. Apffel Co. has started on an ex- 


tended trip through the north, east and south, 
intending to cover California, Oregon, 
Washington, Montana, Colorado, Texas, 
New Mexico and Arizona before he re- 
turns, about Dec. 20. He has been out about 
two weeks and reports excellent business. 
He is selling diamond mountings for the 
company. 

The Donavan & Seaman Co. has been 
making changes in the interior arrangements 
of its store which will virtually increase its 
counter space 50 per cent. By reducing the 
width of the aisles and the space inside the 
old counters space was made for a third row 
of counters the entire length of the store. 
An innovation in the arrangement of mer- 
chandise is the segregation of goods espe- 
cially for men from those especially for 
women. The new arrangement will add 
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much to the convenience of customers as 
well as to that of the selling force. 

The rearrangement of counters and instal- 
lation of new counters having been prac- 
tically completed in the jewelry department 
of Hamburger’s store the stock was trans- 
ferred Saturday night, Oct. 27, and work 
under. the new arrangement was begun on 
the following Monday morning. The change 
gives the department about 550 linear feet 
of counter space besides that given to bargain 
tables. The new counters are of rosewood 
with mahogany finish and are especially 
handsome, 

The following visitors have been in Los 
Angeles recently: W. C. Guerth, Redlands; 
E. M. Wilkinson, Pomona; Mrs. M. A, 
Stalmer, Fullerton; E. T. Stoddard, Whit- 
tier; J. D. Lipton, Long Beach; H. C, 
Bilger, Venice; J. Posner and R. H. Wilson, 
Ocean Park; O. G. Tullis and Frank 
Fraiberg, anta Monica; G. W. Burzell, 
Sawtelle; W. E. Lawrence, Chris Johnson, 
Burbank; C. E. Miller, Van Nuys; L. J. 
Tindall, Owensmouth; J. B. Rodgers, Pasa- 
dena; L. E. Hendrickson, Huntington Beach; 
D. Van Wart, Huntington Park. 

George L. Kronmiller of the diamond de- 
partment of Brock & Cc. was especially in- 
terested in the observance of Navy Day. He 
served for eight years in the U. S. Navy and 
participated in the battle of Manila Bay and 
the capture of the city of Manila as well 
as in many minor engagements during the 
war in the Philippines. Few of his friends 
are aware that he is the possessor of three 
Congressional medals. Admiral S. S. Robin- 
son, now Commander of the Pacific Fleet, 
was his division officer, while he himself 
was quartermaster in the Philippine waters, 
After the war he became an opera singer 
and toured the country with a leading com- 


pany. 








Pacific Coast Notes 


R. E. Church, formerly located at Canon 
City, Colo., has opened a store at 5072 
Hollywood Boulevard, Los Angeles, Cal. 

H. S. Tower is moving to a new location 
in Marshfield, Ore., which, however, is only 
temporary until he can get a permanent place 
that will suit his needs better. 

Harry Winters has purchased the Diamond 
Palace at 1412 Second Ave., Seattle, Wash. 
He was formerly located in that city, but 
more recently in Los Angeles, 

E, W. Linderoth & Co. have moved to 503 
Century building, Seattle, Wash., where they 
have more room and better facilities for 
handling their increasing business. 

E. M. Brindle has opened a _ modern 
jewelry shop in Snoqualmie, Wash. He has 
had 28 years’ experience as a watchmaker 
and for over three years was watch in- 
spector for the Northern Pacific, Southern 
Pacific and other railways. 

Ben Tipp, proprietor of the Ben Tipp 
Jewelry Co., 1408 Second Ave., Seattle, 
Wash., has leased quarters in the new S. H. 
Kress building under construction at the 
corner of Pike St., and Third Ave., which 
will be ready for occupancy about March 1. 








Peters & Merklein, jewelers and opticians, 
have moved from their location on Jefferson 
St., Wausau, Wis., to 308 Scott St. 
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S. Kierski, of Lee & Kierski, 704 Market 
St., has been calling on the trade in southern 
California. 

Alfred Nathan, representing Henry Basch- 
kopf, Inc., New York, will call on the Facific 
Coast trade during November. 

Alfred Nathan, western representative of 
Katz & Ogush, Inc., is due to call on the 
Coast trade during November. 

Julius Wise, 704 Market St., western 
representative of the Baer & Wilde Co., is 
making a special trip over his territory. 

H. C. Van Ness, 140 Geary St., has tickets 
to the Southern California Jewelers’ Golf 
Tournament at Pasadena, but he has not 
stated whether he plans to be among those 
present. 

Johnsen & Rodriques have increased their 
space on the eighth floor of the Phelan 
building in order to provide the necessary 
room for their increasing manufacturing 
business, 

E. V. Saunders, manager of the Pacific 
Division of the International Silver Co., 
plans to be in Los Angeles, Cal., for the 
opening of the new Feagan’s store about the 
middle of November. 

Mrs. Roy Fitzgerald, who is associated 
with her husband in the ring manufacturing 
business at 830 Market St., is calling on 
the California trade. She plans a trip to 
southern California early in November. 

Harry Henshel, of the Henshel Co., New 
York, is expected in San Francisco shortly 
from Los Angeles, the first stop in a con- 
templated extensive tour of the Pacific Coast. 
J. B. Resch, western representative of the 
company, will accompany Mr, Henshel in 
part of his travels. 

Gordon H. Otto, manufacturers repre- 
sentative, 140 Geary St., is leaving for a 
southern trip. About the first of the year 
he plans to go east to visit the factories 
which he represents in this territory, includ- 
ing Joseph Daving, Alberts & Kautzman, 
Henry I. Schneider, etc. 

On a recent trip to San Jose, Palo Alto 
and other towns south of San Francisco, 
E. C. Marliave, assistant secretary of the 
California Gold and Silversmiths’ Associa- 
tion increased the membership of the organi- 
zation by sixteen new members as follows: 
A. Hirsch & Son, San Jose; Dan Levin, 
£an Jose; George Peterson, Redwood City; 
Melville H. Radke, Palo Alto; L. A. Mead, 
Santa Clara; E. E. Barnard, Los Gatos; H. 
Britzius, Gilroy; J. C. McAlpine, Gilroy; P. 
H. Tremaine, Gilroy; George V. Heimbach; 
Hollister; Herbert Rappe, Watsonville; J. 
B. Joseph, Salinas; Ed. A. Taylor, Salinas; 
L. L. Trumbly, Santa Cruz; Cummings’ 
Sons, Monterey; Charles E. Roberts, 
Monterey. 

The Pacific Horological Society held an 
enthusiastic meeting on the evening of Oct. 
15, which was attended by 60 or more watch- 
makers. President N. A. Pedersen presided. 
Bert N. Nordman, of Nordman & Aurich, 
one of the leading material houses of the 
Pacific Coast, was the principal speaker. He 
fave a very interesting and’ instructive talk 
from the view point of the branch of the 
business supplying the material and equip- 
ment for the watchmaker. Mr. Pedersen 
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then led a discussion of problems confronting 
the trade at present and answered questions 
concerning the work and aims of the society. 
He announced that aside from the regular 
monthly meetings plans were under way for 
the holding of a convention in the Spring 
of the year as a sort of get-to-gether for 
all the watchmakers of northern California. 
At the November meeting the subject of 
“Certification” will be taken up at length. 
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Frank S. Amend has established the Class 
Shop at 459 Blake St. 

Herman W. Schaeffer has opened a 
jewelry store at 2871 Clifton St. 

Announcement has been made in Indian- 
apolis of the marriage recently of Leo S. 
Ganter, Jr., associated with his father, who 
is president and general manager of the 
Ontario Silver Co., and Miss Hylma Eliza- 
beth Harrold, Muncie, Ind, 

Police in New Castle, Ind., and surround- 
ing cities are looking for a man who passed 
a worthless check on the Coffin Jewelry 
store for $235 and one on the Buhrman 
jewelry store for $75. The first purchase 
was for a diamond ring and the last for a 
watch. The man left the city in a stolen 
automobile. 

Suit for an injunction to restrain the 
Board of Public Safety and Police Chief 
Herman Rikhoff from enforcing provisions 
of an ordinance regulating auctioneering 
has been filed in Superior Court by Isador 
Secttor, proprietor of a jewelry store at 103 
S. Illinois St. Secttor was arrested recently 
while auctioning the stock in his store, 

Phil Spohn and C. B. James, jewelers of 
Greenburg, Ind., recently provided the 
jewelry for a co-operative style show given 
by many of the merchants of that city. A 
theater was rented for the two days of the 
show and the jewelers found this particular 
method of advertising very profitable. The 
jewelry, with a proper setting of furniture, 
clothing, flowers and the like, showed up 
weil. 

Oscar N. Allen, who for the last two 
years, has conducted a diamond business at 
523 Occidental building, on or about Nov. 
15 will open The Diamond Shoppe at 202 
Kresge building, and will specialize in dia- 
monds, watches, platinum and white gold 
jewelry. J. V. Rollins, salesman, and H. S. 
Allen, manufacturing jeweler formerly with 
J. C. Sipe, are to be associated in the new 
establishment. The Diamond Shoppe has a 
temporary location at 706 State Life build- 
ing until possession can be obtained of the 
new quarters. 

Tentative plans are being made by the 
trade in Kokomo, Ind., for participation in 
the next “Dollar Day” celebration, a co- 
operative selling campaign to be put on 
again by the retail merchants of that city. 
The first “Dollar Day” was staged last July 
19 and merchants who had charge of the 
affair declared it was one of the most suc- 
cessful schemes ever tried in that city. Cir- 
cular letters now are being sent out to all 
retail merchants of the city, asking them if 
they are not about ready to participate 
again. The date will be set sometime in 
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January, it is believed, and many new ideas 
will be used. 

Fred J. Feiner, jeweler and watchmaker 
of Indianapolis, who has a store on Vir- 
ginia Ave., is one of the trade who believes 
in utilizing to the fullest the literature sent 
by manufacturers and jobbers to aid in ex- 
ploiting their various wares. A special open 
case has been installed in a handy place in 
the store from which customers may take 
pamphlets and other advertising parapher- 
nalia. Asked why this was done when so 
few jewelers make the fullest use of this 
literature, Mr. Feiner said: “Manufacturers 
and jobbers spend a lot of money each year 
on direct by mail and other forms of adver- 
tising and most of this time that money is 
a waste purely. The dealer generally throws 
this matter away under the counter and 
finally it finds its way to the paper baler. 
Most of us smaller dealers do not have a 
mailing list sufficiently large to take care 
of all the matter that is sent us. The rest 
of us don’t bother to send it out with state- 
ments or any direct mailing campaigns at 
all. We, at least, could send out this matter 
with the statements. The surplus is carried 
away by those who come into the store. If 
it does no good, at least it is not a waste 
due directly to the retailer.” 








Cleveland 


A 39-carat pear-shaped diamond on dis- 
play in the show window of the Webb C. 
Ball Co. attracted the attention of thousands 
of shoppers and business people in the busy 
district of Euclid Ave. during the past few 
days. The novel exhibition will be used 
later in a setting, and is valued at $40,000, 
wholesale price, according to a statement of 
an official of this concern. 

An exhibition of unusual interest, particu- 
larly to women, was on display during the 
past week at the Gage Gallery in Cleveland. 
A crested silver table service and other arti- 
cles from the Marlborough collection, used 
by the Duchess of Marlborough; rare 
and historic pieces from the royal households 
during the reign of the Georges appeared as 
a part of the Lemon collection. Among the 
other interesting objects on display were: 
loving cups, candlesticks from a Spanish 
cathedral, plate from the Lady Carberry col- 
lection and those of the Dukes of Hamilton, 
Leeds, Cambridge and Winchelsea, a five- 
piece fruit set in English filigree and frosted 
glass, an unusual collection of goblets and 
complete sets of flatware in “fiddle and 
thread” feather edge and other historic pat- 
terns. A miniature set of Queen Anne on 
vellum, a pendant set in rose diamonds, ruby 
and seed pearl earrings, necklaces and other 
jewelry in quaint designs, are also shown. 











A modification of the jewelers’ auction 
ordinance will be submitted to the City 
Commissioner by Rhodes S. Baker and other 
attorneys representing advocates of the pro- 
posed city statute, according to an announce- 
ment made by Mayor Louis Blaylock, 
Dallas, Tex. The change, if the proposed 
modification becomes effective, will also 
lower the daily fee of auctioneers from $10 
to $5. The change was offered at a meeting 
of the City Commissioners recently when a 
hearing was he d. 
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D3070—3 Lt. BASE—17¥% inch EXETER SHADE No. 472 


OLD BRASS EGYPTIAN BRASS 
FLEMISH, ANTIQUE, and BRONZE FINISH 


METAL ELECTROLIERS 
HAND DECORATED SHADES 


Also CUT GLASS, ENGRAVED GLASS 
COLORED BLOWN GLASS 
SILVER PLATED WARE 


The Pairpoint Corporation 


Factories: New Bedford, Mass. 


Branches: 
NEW YORK MONTREAL SAN FRANCISCO 
43-47 W. 23rd St. Coristine Bldg., St. Nicholas St. Hammond Bldg. 
278 Post St. 
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Do Not Permit Others to Forestall 
You 


THE Novelty News recently published a 
very good article entitled “A Gift De- 

partment Means More Sales,” but it 1s 

directed at the druggist not the jeweler. 

It will pay a jeweler well to consider 
this article first from the point of view as 
pointed out by its author, only applying it 
to his own business and not the drug trade. 
Second and much more important it should 
be considered from the angle of opportunity. 
The jeweler should not permit the drug 





IFTS 


source of profit and a remarkable attraction 
for the entire store. Of course, it cannot be 
inaugurated in’ a slipshod, careless manner. 
A store gift department requires careful 
study and considerable attention by the pro- 
prietor if it is to be successful. 


“Unusual care must be taken in selecting ‘ 


the merchandise to be put on sale. First 
of all, the articles should be new—the 
original novelties that come on the market 
from time to time. But, above all, they 
must be practical, Every item on display 
should be a work of beauty and utility. 
Most of all for familiar use—recognized at 
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Group No. 370—ArRTISTIC CLOCKS FOR THE GIFT STOCK 
(See text on page 125) 


store in his town to get the better of him 
and start a gift department first. 

It is in this direction that the jeweler 
is slow for had he grasped his opportunities 
earlier there would not have sprung up a 
chain of gift stores all over the country 
which have encroached most seriously upon 
the jewelry trade. Still it is not too late 
to rescue some of the trade that has drifted 
to the gift store. If it is to be done, how- 
ever, it must be done thoroughly and only 
in a high class and careful manner. The 
article from Novelty News is as follows: 

“The big problem for the retailer today 
is how to make more sales and easier sales 
of goods that carry profits above the 
average—small investments that “turn” 
rapidly. Changed business conditions have 
made it necessary for the retailer to change 
his selling policy in many ways. He has to 
broaden out, take on new linet and be ad- 
vancing all the time—he can’t stand still, for 
if he does he will be lost in the shuffle for 
business. Especially is this true of the 
druggist and this article is intended to con- 
vey a suggestion that will be well for the 
druggist to consider. 

“A gift department can be installed in 
practically every store. It will be a sure 





sight—so fascinatingly new in treatment as 
to evoke exclamations of delight and make 
unlooked-for sales. The buyer must exercise 
the most careful judgment in selecting the 
merchandise. He must choose discrimi- 
nately, omitting the supposedly clever but 
impractical articles that are so often placed 
on the market. In a gift department, more 
so than in any other department, it is neces- 
sary to display as many goods as possible. 
The primary function of the gift department 
is to suggest, its after duty is to sell. Your 
customers should never be at want for a gift 
suggestion no matter what the purpose or 
persons they have in mind. 

“The display is virtually the whole thing 
in a gift department. An attractive display 
will be a magnet to the eye of every one 
entering the store. No matter on what 
errand they may be in your store, they can- 
not resist shopping. Of course, there are 
many ways to conduct a gift department. 
The facilities of some stores will more 
readily lend themselves for this purpose than 
will others. The proper way is to have a 
booth entirely devoted to this department. It 
should be appropriately decorated. If this is 
not possible a good plan is to apportion a 
section of shelving and a showcase in a 


prominent part of the store. It is very im- 
portant that this department be conducted as 
a gift department. Each article sold should 
be neatly wrapped in white tissue paper and 
tied with colored string, in addition to the 
outside store wrapping paper. Blank cards 


» should be kept handy on which the customers 


may inscribe names and sentiments, to be 
enclosed with gifts. 

“Finally, it is important that the gift de- 
partment be properly advertised. The show 
windows can be used to splendid advantage 
from time to time to boost the sales in the 
gift department. Letters. and handbills 
should be used occasionally to exploit it. 
Special classified gift lists should be printed 
and distributed in the community. Buyers 
appreciate these helps and are more than 
likely to act on some of the suggestions. 

“Of course, there are many particularly 
appropriate gift periods during the year, such 
as Christmas, birthdays, commencement 
days, June weddings, etc. The proprietor 
should take full advantage of these occa- 
sions to exploit the gift department. Show 
cards can be used to good advantage in the 
store and newspaper space can be profitably 
used on special occasions.” 





Take a Trip Around the Trade 


L JE many another dealer, I have been 

burying myself in my shop, my only con- 
tact with the external world being through 
customers and the various salesmen and 
saleswomen who came to my shop from 
time to time with goods. 

This Summer, however, when my “dull 
season” arrived—two weeks in the middle of 
July—I departed from my usual practice of 
staying around the shop and tidying up. I 
packed a bag, went down to the station and 
took a flying trip through the big cities of 
the east. 

It was not so much a buying trip as it was 
a seeing trip. I hastened from one big 
wholesale supply center to another; ran in 
and out of various shops in my line; in- 
spected the gift departments of the various 
department stores; looked in on a few manu- 
facturers of goods that I sell, and in other 
ways saw as much as I could, in the time at 
my disposal, of conditions in the trade. 

I had two fat note books with me, and 
you can believe that they were full of scrib- 
bles when I returned. A perfect wealth of 
new ideas is within the homely brown cov- 
ers of those books ready to come to my 
assistance during the approaching season.— 
L. S. in the Gift and Art Shop. 











One thousand different articles are dis- 
played in the “Gift Box” at the Hess & 
Slager jewelry store on W. Forsyth St., 
Jacksonville, Fla., which has recently been 
opened to the public. The “Gift Box” is a 
real step into the Orient. 
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Leading Stores are Featuring 


Bakelite Jewelry 


L. Bamberger & Co. of Newark, N. J., one of America’s most 

progressive Department Stores, arranged the above window 

display of Bakelite necklaces. 

The unusual colors, with their delicate hues and striking 

resemblance to the actual jems themselves, result in an ever 

increasing demand for Bakelite jewelry. This means quick 

turnover and added profits. 

Leading dealers are realizing the possibilities of Bakelite BAKELITE 
jewelry. Are you a leader? Condensite 


JREDMANOL 
BAKELITE CORPORATION are the registered 
Address the Divisions “Paenat Reske 

Prod 
GENERAL BAKELITE COMPANY . 8 WEST 40th STREET, NEW YORK dialer uals 
patents owned by 


CONDENSITE COMPANY OF AMERICA . BLOOMFIELD, NEW JERSEY See eee 
REDMANOL CHEMICAL PRODUCTS CO., 636 WEST 22nd ST., CHICAGO 














THE MATERIAL OF A THOUSAND USES 




















November 7, 1923. 





THE JEWELERS’ 














Hints for the Dealer Conducting a Gift Department 














Epitor’s Note:—Jewelers who are interested in special lines for their Gift Departments are invited 


to suggest articles which they desire to see illustrated. 


Whenever pessible, illustrations and descriptions 


of such articles will be published in this department and additional information given upon request when- 


ever the data is available. 


LOCKS of “different” mechanism, incor- 

porating some new ideas in clock crafts- 
manship, are shown in Group No. 370. The 
gravity clock of bronze requires no key, 
mainspring or pendulum, for it winds by 
pushing the clock upward between the up- 
right bars—and gravity brings it down again, 
keeping the clock in operation. It will run 
for 36 hours before it is necessary to raise 
the clock again. The other two clocks, one 
with square base and the other octagon, are 
about 22 inches in height and 6 and 7 inches 
in width. They are called “swinging 
clocks.” The pedestals and swinging parts 
are of dull finished solid mahogany and they 
are equipped with a good eight-day move- 
ment and silver dials. The smaller illustra- 


illustrates a wide range of china both in-de- 
sign, style and quality, as well as tea and 
coffee sets, all of which are seasonal. The 
English sets, always so substantial and dura- 
ble looking, are most satisfactory. The 
Allerton pattern of Chinese Cope blue is a 
charming underglazed blue print in Chinese 
design with decorations faithfully copied 
from the old Chinese classics. Then the 
Willow pattern with decorations from the 
Orient in black and embellishments in jade 
green with touches of gold is attractive. 
The octagon shape with sprays in bright 
enamel colors and green edge lines are de- 
cidedly quaint. From American factories 
comes china of sufficient beauty to grace any 
dining-room table, with patterns of richly 
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tled with gold. The lacquered boxes which 
are for all purposes such as sewing, sta- 
tionery, candy, etc., are in black, brown or 
red, with inlaid silver or raised gold decora- 
tions and bright colors. Among the useful 
wood novelties are the crumbtrays and 
scraper sets. Those illustrated are in dull 
black finish, one with mother-of-pearl inlay 
and the other decorated with hand-painted 
conventional design. This Japanese mer- 
chandise is always popular with the buying 
public, not only because it savors of the 
beauty and charm of the Oriental, but be- 
cause it is really lovely. No gift department 
is complete without this kind of merchan- 
dise. 
x * x 


A few examples of exquisitely designed 
crystalware for table use of unusual artistic 
and decorative value are those shown in 
Group No. 373 for the approaching holiday 
season and the attending festivities. The 
acme of all that is attractive and desirable 
is the bridal center set for flowers with its 
charmingly engraved design and sterling sil- 

















Group No. 371—CAREFULLY SELECTED CHINA WARE ADDS TO THE ATTRACTIVENESS OF THE GIFT DEPARTMENT 


tions in this group show the side view of the 
clock and also show it in motion. These 
clocks should be included in the jewelers’ 
clock section, thus presenting a wider range 
in models and indicating an alertness to the 
new and interesting developments in a line 
which is important to the jewelry industry. 
A splendid holiday gift, for they are mod- 
erately priced, which places them well within 
the reach of a large portion of the trade. 
* * * 

Of course, many of the smaller jewelers 
and those maintaining modest sized gift de- 
partments are unable to carry complete sets 
of dinner ware and many who could by rea- 
son of sufficient space and a large and di- 
versified gift department, do not. Some 
dealers believe that dinner ware is not suit- 
able for the gift shop, but belongs rather to 
the china and crystal shops. This is some- 
what of a fallacy, for there is no reason in 
the world why dinner sets will not sell as 
quickly as odd pieces of china and the small- 
er services if the gift shop were to carry 
them. It means a large reserve stock you 
say, but the manufacturer or importer might 
be reasonable in helping to obviate this diffi- 
culty if that is the only thing that stands in 
the way of handling dinner ware. For the 
dealer interested in this stock, Group No. 371 


colored birds and flowers in soft delicate 
tints of smart and brilliant colors. The Ori- 
ent also presents much that is attractive in 
lovely soft luster sets in all the delicate 
colors in gold medallion or blue and white 
Canton, aways delicate in its fragility. Then 
from Europe, we have the Italian Majolica 
and Spanish coffee sets, both brilliant in 
color and attractive in shape. 
x *k * 


In a recent issue some attractive and color- 
ful metal trays and boxes were illustrated— 
and by way of variation this issue shows in 
Group No. 372 some equally interesting ones 
in lacquered ware. The oblong trays with 
or without open handles come in sets of two 
and in various sizes, as do also the round 
trays. The upper set has a purple border 
with panel of putty color outlined with a 
gold stripe. The center is decorated with a 
hanging basket filled with flowers of bright 
colors. The rail edge is of a conventional 
inlaid silver pattern. The one decorated 
with raised gold cherry blossoms and flying 
birds has a silver hair-lined background with 
French blue lacquer with a rail covered with 
burnished gold. The round trays are of 
black lacquer decorated with raised gold and 
inlaid silver butterflies, embellished in 


natural colors, with the top of the rail mot- 


ver mountings and connecting chains. It is 
almost beyond comparison as an artistic cen- 
terpiece for banquet or special occasions. 
The candelabra and the candlestick at the 
ends are of the same artistic workmanship 
with sterling silver cross bars and trimmings, 
splendid accompaniments to the center group. 
The other candlesticks are of blue translu- 
cent glass with silver bobaches and crystal 
prisms, and with pale blue, pale yellow or 
cream colored candles, these present a very 
lovely picture indeed. For the jeweler seek- 
ing better grade merchandise in crystal these 
items are but a few which he will find to 
attract him and appeal to the prospective 
buyer visiting his store. 
oo ss 

Items purely ornamental in their claim 
are necessary as merchandise for the gift 
dealers to carry. A few such pieces are 
illustrated in Group No. 374. The exqui- 
sitely modeled statuettes, of which three are 
pictured, “the Ostrich Ride,” “Pierette” and 
“Korean Dancer,” are charming examples of 
this artistic merchandise which is eminently 
suitable for high class gift and art shops. 
The silver novelty parrots, of which one is 
shown, is 11%4 inches in height, copper base, 
heavily silver plated and lacquered. They are 
guaranteed not to tarnish or lose their luster. 
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HAWKES * GLASS 

















HAWKES 


You need not buy heavily! 


asi a tryout order just a few of these vases and 
put them in your window. You will find they attract Cut Crystal 


—" Engraved Glass 
new customers to your store gift buyers who want Rock Crystal 


something a little out of the ordinary, yet not too high Glass 

. Sterling Silver- 
priced. Mounted Glass 
Decorated Gold 
The Hawkes line offers you many other items of spar- ee q 
kling crystal, artistic in design and decoration. It ties ag Glass 
. uto ases 
up very little money because you can reorder as fast _ Desk Sets 
as you sell. And the profit is higher than you make pene See 


Monograms 

“ Engraved and 
on most silverware. Gall Geneenal 
Colored Glass 
Old English and 


T. G. HAWKES & CO., Corning, N. Y. Irish Glass 


adi Pacific Coast Office: 140 Geary St, San Francisco, Calif nee: Some 
No. . Vase Caprice, decorated — post ’ ran , ° m 
with copper wheel engraving. Two Canadian Representative: R. G. How, 118 Coristine Bldg., yi mtg | _ 
heights: 6 inches, $1.35 each, net; Montreal, Canada. 


Famous French 
10 inches, $2.00 each, net. Dressing Mixing 


Bottle. 
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They are also finished in various bronze ef- 
fects. They are sold in pairs and are quite 
popular as table decorations. The incense 
burners are of Oriental importation, repre- 
sentative of the better grade in this class of 
merchandise. 

K * * 

Wall sconces and wall burners are novel- 
ties both attractive and a little different from 
the usual run of decorative candlestick and 
incense burner, as illustrated in Group No. 
375. This merchandise is made of a compo- 
sition, with polychrome, antique, or the vari- 
ous bronze finishes. The wall burners, pure- 
ly American in design, depict the Indian in 
an interesting posture, while the other is of 
a little pickaninny. With the thought of 
incense burners our minds revert to the Ori- 
ental; so it is with pleasure that we receive 
this innovation of the Old World idea. These 
come attractively boxed with incense, The 
wall sconces for a single or two candles may 
be used either in pairs or separately, de- 
pending entirely upon where they are to be 
placed, though usually a pair will create a 
more artistic effect. Sets of 12 little brass 
candlesticks with pink and yellow wax tapers 
are splendid merchandise for birthdays or 
other parties inasmuch as they illuminate 
and decorate the table and at the same time 
are very acceptable favors. The subjects of 
these are also modern, though refreshing in 
their simplicity, design and decoration. 
These items are especially adaptable for the 
gift shop trade, being well made, attractive 
and consistently priced. 

x * * 


The subjects of lamps is again considered, 
but this time more specifically, treating of 
such unique and odd lighting appurtenances 
as those illustrated in Group No. 376. The 
boudoir lamp is finished in old silver with 
an attractive silk shade; the “Sculptured” 
parrot bases of the lamps at the top are odd 
indeed and effective in their bright and natu- 
ral colorings. They are suitably equipped 
with parchment shades which blend har- 
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ture for the wall, combining beauty with 
utility. It will fit into most any room and 
create a very pleasing effect. Last, is the 
silken lamp in the shape of a basket in a 
very attractive setting—charming for mi- 
lady’s boudoir. All these are good sugges- 
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Group No. 372—METAL TRAYS AND BOXES 
(See text on page 125) 


tions for the maintenance of a varied assort- 
ment in the lamp department. 
oes 

A variety of small items useful as prizes 
or inexpensive gifts or favors are illustrated 
in Group No. 377. Such merchandise is al- 
ways good and especially now at this sea- 
son of card parties and approaching holiday 
festivities. The better variety the dealer has 
the larger his sales. The little celluloid 
boxes with their dash of exotic coloring 

















Group No. 373—CRYSTALWARE OF UNUSUAL ARTISTIC MERIT 
(See text on page 125) 


moniously with the style of the base. The 
lamp at the right consists of an ivory base 
of quiet simplicity topped with a truly ar- 
tistic shade with application of the iridescent 
wings of a tropical butterfly. At the bottom 
is the exquisite French porcelain boudoir 
lamp with its dainty figures forming the 
base and an equally dainty and appropriate 
shade. Next is an interesting lighting fix- 


which are just large enough to be useful to 
hold trinkets, make excellent favors. The 


pottery flower holder comes in jade, rose, 
gray, yellow or ivory with green or blue 
drip, inexpensive but attractive merchandise. 
The cigarette automat is made in three dif- 
ferent finishes: walnut, cherry and Swedish 
birch, highly polished, holding from 25 to 
35 cigarettes. 


The pressure on the button 
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brings the cigarette to the top. The cigarette 
cases are unbreakable, and are made in ma- 
hogany, inlaid or plain, holding from eight 
to 10 cigarettes. The “Powderette” is an 
attractive little article combining a compart- 
ment for powder at one end and a lipstick 
at the other. The hand painted trays of 
woven bamboo are of black enamel back- 
ground with designs in birds and flowers: 
These are strong and durable and extremely 
attractive. The sets of oval trays of the 
same material are quite unique in appearance, 
making an interesting item for the gift shop. 
The beauty box of lacquered metal skillfully 
compartmented and snugly packed with the 
various lotions and beautifiers for milady’s 
toilet, is a splendid item for the itinerant lady 
who does not relax her vigilance in caring 
for and preserving her charms at all times. 
Fully equipped for traveling, it fits conveni- 
ently in suitcase or motor box. 





Thanksgiving Suggestions 





(THANKSGIVING suggests many interest- 

ing features which the jeweler and gift 
shop dealer can incorporate to his advantage 
in window display and decorations within 
his shop. To display merchandise advan- 
tageously is the dealer’s great aim and desire, 
for he knows full well the importance of it, 
as a business getter. If in the large cities 
the big department stores find it a good 
policy to change their window and interior 
displays every week where they are not 
usually viewed by the same people each day, 
how much more advisable for the jewelers 
and gift shop dealers in the smaller cities 
and towns where the “Main Street” is trav- 
ersed day in and day out by the same folks. 
Stimulate their interest in your shop by fre- 
quent new displays. They will come to look 
forward to these changes, anticipating with 
pleasure your newly arranged merchandise. 
Thus it is profitable to link up your display 
with various holidays and special occasions 
showing goods which bear a significance or 
are more or less appropriate and in keeping 
with the occasion depicted. 

Thanksgiving suggests so much of interest 
and diversity that if a little thought is ex- 
pended, an excellent and attractive display 
is inevitable. Thanksgiving with some people 
seems to have developed more into a day of 
“stuffing” than in giving thanks for our past 
blessing. 

Suggestions for table decorations and 
service gives the jeweler a wide scope to 
display his silver, china and crystalware, 
either grouping them attractively or by set- 
ting a table appropriately for the occasion. 
There is an opportunity, too, for the display 
of vases or fruit bowl and candlesticks of all 
kinds together with favors, place cards and 
a multitudinous variety of little inexpensive 
things suitable to the occasion. Make the 
most of these opportunities, for they help 
materially in showing your merchandise to 
advantage. Of course, it is necessary to be 
governed by the amount of space you have, 
but no matter how small the space may be, 
you can evolve some attractive way of pre- 
senting the “Thanksgiving” idea to your 
community. 








William Steel, formerly of Seattle, Wash., 


‘has opened a watch and jewelry establish- 


ment at 2184 Meeker St., Kent, Wash. 
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NEW ARTISTIC OBJECTS FROM, PESARO 


Among hundreds of recent Italian Artistic 
Majolica Imports we offer you a wonderful 


specialty in TEA SETS FOR TWO. The 
large oval tray alone is worth the $13.75. 











Set for Two in a Peacock 
Decoration. 10 pieces with 
Oval Tray 
$13.75 





Le 
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Pesaro Majolica Corporation 
BUFFALO, N. Y. 
Complete display with 

E. R. THIELER, 35 & 37 W. 23rd St.,. NEW YORK CITY 


MR. MICHAEL HESSE, St. Louis, Mo. 
Exclusive Agent from Chicago West. 








MR. H. F. BEVERLY, Cleveland, O. Tea Set for SIX in a White on Blue Enamel, 
Representative for Ohio, Indiana and Michigan 17 Pieces $24.75 
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Theresienthal Fine Crystal 


(The Ideal Stemware for Jewelers) 
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An Extremely Rich Gold Encrustation in 
Exquisite Decoration 


Assortments for Immediate Shipment 
from $12.50 (7 pieces) to $100.00 (larger quantity) 
Originators of White Gold Encrustation 
Our Gold Will Take the Acid Test 





.Palmero Shape—Patented Shape 
Plain Crystal Twisted Optic Bowl and Stem and 


No Cheap Substitutes Used three balls of solid blue glass. 
Largest line of fine Decorated Glass and China in the United Its elegance of shape surpasses any other line, has 
States. Encrusted imported Dinner Sets or open stock. We a ring as clear as a bell and its price is very reasonable. 
a eee” ene egetetin. Be de Also made in beautiful two-tone color effects in 
Amber, Blue, Green, Turquoise, Iridescent, Bernstein, 


Bonita Art Glass Co. Ruby, Amethyst, Coral, Canary, Aurora. 


° W 7 e 
Wheeling, W. Va. . for a — 
SAMPLE ROOMS: mport and Stoc 


Mu irvieg, ‘Byuitebe Bode” St. Louis, ‘Mo. 7” FRED hax REIM ER CO., Inc. 
Triangle Sales Co., 722 Pacific Bldg., San Francisco, Calif. 141 Fifth Avenue New York 


EB. B. Hill, Chicago and West. 
Cobel & West, South. (at 21st St.) (Phone, Ashland 7032) 
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Eternal Vigilance the Price of 
Success 





6¢\\JOT ease, but work is the fundamental 
law of life. Beware of the poison of 
things too easy.” 

This is a statement made by the Supreme 
President of a large American Secret Order. 
He also states that new conditions are not 
“concessions to weakness but a challenge to 
strength.” 

When reading the above it occurred that 
jewelers who have to combat the gift shop 
and the department store should take these 
precepts to their hearts. Competition calls 
for renewed effort. To sit complacently by 
and see one’s customers gradually drift to 
other stores for their merchandise will not 
bring them back. 

“Eternal vigilance is the price of suc- 
cess,” to paraphrase a well known axiom, 
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antique brass goods, the reproductions of 
antiques in polychrome, China in all its 
artistic and utilitarian forms, made specially 
for the jewelry trade, crystal glassware for 
the table and ornamentation, all are par- 
ticularly applicable to the jewelers’ stock. 
But all this means extra work, “eternal 
vigilance” as stated above, and the bearing 
in mind of the maxim with which this 
article is headed: “Not ease, but work is 
the fundamental law of life. Beware of 
the poison of things too easy.” 





Blue the Prevailing Color in Decora- 


tive Schemes 





[XN choosing colors in vases which a jeweler 

should stock, he must be familiar with 
the prevailing floor covering colors. There- 
fore to be acquainted with the coming 
offerings of the carpet manufacturers is a 

















Group No. 374—pECORATIVE NOVELTIES FOR THE GIFT COUNTER 
(See text on page 125) 


and a jeweler must keep eternally seeking 
new goods and new methods if he is to 
retain his jewelry business. 

Gift shops carry a certain amount of 
jewelry in the line of earrings, necklaces 
and bizarre rings and even silver and 
electroplated tableware all of which is 
“SJewelers’” stock. So that when a customer 
drifts to a novelty gift shop he may be 
iempted to also buy jewelry and his visits 
to the jewelry store will become less and 
less frequent as the gift shop proprietor 
discovers that jewelry stock sells and he 
puts in a greater and more varied stock. 

The department store already carries all 
kinds of jewelry and unless a jeweler is 
constantly alert, displaying a stock of all 
attractive things which he feels are adap- 
table to his merchandise, he will be left 
far in the rear in the competitive race for 
supremacy in the gift shop world. 

Artistic metal wares, reproductions of 





most important matter in deciding his choice 
of stock. In the Journal of Commerce, 
New York, Sept. 27, 1923, appears the 
following : 

“Blue, taupe and tan predominate in the 
color line which is strikingly devoid of the 
former harsh reds and greens, The latter 
only occur in a limited way in the cheapest 
grades. Blue is represented in every rug 
shown, while taupe also occurs in practically 
every one. Only one red rug is included 
in the showing, although it predominates in 
some of the cheap floral patterns. 

“The better grade rugs, such as Kirman, 
Yonkers, Wilton and Colonials, feature 
plain designs. These include Oriental and 
so-called all-over patterns, being small de- 
throughout the 


signs scattered uniformly 
center. Neutral colors predominate in this 
series, 


“In the cheaper rugs, such as Ardsley, 
Alpine, Palisade, Manor and Hudson, some 


CIRCULAR 





129 


of the better grade designs are used, but 
large floral patterns in harsh red, green, 
brown and blue predominate. This is ex- 
plained by the company in that the class 
of people buying a cheap rug demand 
color. 

It would almost seem that the carpet 
manufacturers were aware of the colors 
being used so prevalently by potters, glass 
men and decorators, because all of these 
are offering for sale, china and glass articles 
of utility and ornamentation in many shades 
of blue, blues of exquisite richness and 
subdued in their tones. These articles are 
most attractive and will readily arrest the 
attention of matrons and maidens who are 
always looking for pretty additions to their 
decorative scheme in household matters. 





Suggestions for Making the Gift Stock 
More Attractive 





ANY materials which are virtually new 

in the market are being used for the 
manufacture of ornamental and useful ar- 
ticles. Zylanite, celluloid, imitation ivory or 
tortoise shell are well known, and now two 
or three other commodities, such as Bakelite, 
(Galaleith and Redmanol, lend themselves 
to a far wider range of articles, as none 
of these are inflammable. None of these 
newer inventions, however, lend themselves 
to the manufacture of goods requiring a cer- 
tain amount of ductility which is possessed 
by the older materials. 

Owing to their non-inflammability, smok- 
ing articles in great variety are possible and 
many manufacturers are turning out ciga- 
rette holders in an almost endless array, long 
ones, short ones, plain and ornamental ones, 
some whose delicate shape and _ brilliantly 
contrasting colors plainly indicate that mi- 
lady is to be the buyer. 

A great advantage of these new materials 
is that they are produced in any color desir- 
able and are made in imitation of semi-pre- 
cious and even precious stones. Jade and 
carnelian, amber and topaz, ruby, amethyst, 
these and many other effects are made into 
jewelry for women. Such things as neck- 
laces, pendants, earrings, etc., with tasteful 
designs embedded in the material, equipped 
with ribbon and guards. Besides cigarette 
holders for men and women, pipes for men 
in numerous variety, briars with transparent 
bits, meerschaums with cloudy amber sock- 
ets, fancy white and gold effects, singly and 
in sets, provide gifts which appeal to a man. 

The clockmakers’ art has fallen in line 
and many clocks of various makes are being 
offered in their attractive settings. Gift de- 
partments are not complete without an as- 
sortment of some of these goods. 




















Group No. 375—cCANDLESTICKS AND INCENSE BURNERS THAT INVITE THE ATTENTION OF DISCRIMINATING PURCHASERS 


(See text on page 125) 
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23-Piece Tea Set No. 113 Decoration 


Hand Painted in Bright Colors 
and Black Outline. 


$12.50 per set 


George R. West & Sor- 
JEANNETTE, PA. 


i) 
Betty Bead S Decorated Glass or China on display at 


. 122 We patinere Bt, 161146 Comments 8t., 17 tease Beet, 
Catch Chr, istmas Cr owds Baltimore, Md. Dallas, Texas. Boston, Mass. 


T. Downs, Jr., 
OU who know the sales value of Betty im Resseer, Herbert. & Neswirth, Co., 
. . Z . Wabash 5 25 West 23r ‘ 
Beads need only this reminder that a Chicago, 11. New York City, New York. Philadelphia, Pa. 


colorful display at this season of these much 
desired necklaces and bracelets will bring 
you many quick cash sales and draw the 
holiday shopper into your store for larger 
purchases, 

New offerings in Betty Bead necklaces for 
grown-ups and a special set of necklace and 
bracelet for school girl and little tot (a 
brand new item) make the already popular Wes 

Betty Bead line still more attractive from r wa 
a sales standpoint at this important rush ; Pu 
season. 
































Retail Prices: 


Necklaces $1.00 the strand FOREIGN WARES 


Bracelets $1.00 the pair 
Betty Beals for ie. “Just Like Especially chosen for the clientele of 
still einai Jewelers. Italian and Spanish Art 


BETTY PRODUCTS CoO. Pottery Novelties in Glass—Russian 
37 EdwardsSt. Hartford, Conn. Hand Carved Wood. 
- New York Office: Borghese Productions 
CORE: Se Sey, 6 aeisen: Lene Haeger Pottery—Hall Shop 
Lk. eB. Elliot, 519 E Lemon “Ave. Products and Hall Brass. 


Monrovia. Cal. 








CHARLES HALL. Inc. 
18 West 23” Street, New i 


aio - Wonss-Springficld, Mace 


All Betty Products are Betty Bead This tag identifies the 
Nationally Advertised. ‘Necklaces genuine. Always look 
for it. 
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East-German Art in Amber 





N article under the above caption was 
contributed by Wolgang Greiser in a 
recent issue of Deutsche Schmuckwaren- 
Zeitung. We append a translation in part: 
“The gold of the German Ocean, amber, 
has been a precious stone for ages. As it 
is found in the region of ‘Samland,’ that is 
in East Prussia, and generally along the 
coast from Danzig to Memel, it has natural- 
ly created a handicraft especially of East 
Germany. Trojan women wore it as 
jewelry in their black hair and Tacitus and 
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in every applicable manner: hammered, 
chased, rolled, stamped. Amber mounted 
in gold mutually degrades both materials. 
To mount amber in platinum is unprofitable. 
Dark amber in brass, lighter-colored in 
copper framework are, in themselves, vul- 
gar. There remains, therefore, in the sense 
of jewelry art, nothing but silver for 
mounting in the way of metals harmonizing 
with amber. For amber work it answers 
every purpose in efficaciousness. Two points 
of view are herewith determinative. In the 
first the amber in the silver piece takes ‘its 
place as assisting the decoration, in the 

















Group No, 376—LAMPS FOR THE HOME 
(See text on page 127) 


Pliny inform us about it. It was especially 
treasured at all times.” 

The writer here affords a view of the 
methods and locations of the raw material’s 
extraction, then a description of the 
qualities and properties of amber, which 
have appeared so often in these columns. 
How the golden tree gum of early geologi- 
cal period is used to form: beads, facetted 
jewels of all sorts in the smaller pieces, the 
larger being turned into bowls, basins, cane 
and umbrella handles, etc.; how the cutter 
and polisher accords his art to the color 
of the piece and how some natural forms 
are best just polished unchanged to be 
worked into brooches, bangles, hat-pin 
heads, buckles, pendants, etc. 

“How the color of the gum can be 
altered for effect in amber jewelry must 
not be forgotten,” the article continues. 
“Expert amber workers stain the gum and 
obtain shades to which many effects are 
due. Others boil it in turpentine, oils, acids 
and alkalies to bring about changes in color 
with surprising effects. Perhaps, in the art 
of altering the color so far we have been 
too fearful, timid and inexperienced in ob- 
taining the widest field of usefulness of 
amber in jewelry. Here we should allow 
experimentation to advance beyond study. 
All mentioned about amber above con- 
cerned, almost without exception, the 
effectiveness of it as jewelry in its purest 
usage, that is to say without any assistance 
of other details in the form ‘of metallic 
settings and other blendings and additions. 

“Now a few words about amber jewelry 
in so far as it is concerned with some kind 
of additional detail. Here, naturally, only 
a metal that in its light-effect in no way 
disturbs the reflection value of the polished 
amber can be used. For such a metal 
nothing is more advantageous than silver 


other it is in itself the jewel and in this 
character is decorated like a valuable 
picture. 

“As an independent decorative object it 
takes on, in form and aspect hundredfold 
variations: round, oval, elliptic, channelled, 
concave, convex, flattened, etc. All in all 
the metal value appears only as a frame 
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weight and value of an exceptional piece 
of the mentioned art see the great amber 
bowl with its silver-gilt mounting in the 
Green Vaults at Dresden.” 





Building Telephone Trade 





I HAVE built up a telephone business that 

is the envy of neighboring merchants in 
other and similar lines, and all of them seem 
to think that I have some sort of secret to 
which my success is due. 

The only secret I have is the perfectly 
innocent one of treating telephone inquiries 
with common sense and courtesy. Usually 
in a small shop when the telephone rings a 
certain amount of confusion results. The 
proprietor is perhaps busy with a customer 
and her assistant may be busy somewhere 
else. As a result the ’phone rings unan- 
swered for several moments. 

The most kindly persons on earth, if they 
are anchored to the other end of an unre- 
sponding ’phone, cannot help getting a bit 
peevish. . There they are, all ready to give 
you some business, and you do not think it 
worth while to go promptly to take it. 

When the ’phone rings at my shop it is 
answered at once. This is something that I 
insist upon. The girl who helps me has in- 
structions to drop what she is doing the 
minute the bell rings. If she is talking to 
a customer she excuses herself courteously 
for a moment, and if the conversation over 
the wire seems likely to be long she turns 
over the customer to me. If she is not 
around when the ’phone rings I answer it- 
myself, making the same apologies to my 
customer, if there is one. Nobody objects 
to standing a moment or two at a counter 
while the woman behind it answers what 
seems to be an urgent ’phone call. 
































Group No. 377—USEFUL AND INEXPENSIVE PRIZES OR FAVORS ARE ALWAYS IN DEMAND 
(See text on page 127) 


for the stony material with which in the 
most modern sense it creates a decorative 
value which for the wearer not infrequently 
can be taken as a note of expression of 
refinement in personal taste. Relief work 
in amber is rare. The technique of polish- 
ing makes pictorial representation difficult. 
Nevertheless it is worth while in walking 
through the salons of the Hochmeister- 
schloss of Marienburg, in West Prussia to 
take a casual glimpse at an exceptionally 
valuable work of art of the first rank in 
miniature displayed in the amber crucifix 
at the left; and to be convinced of the 


Pay more attention to your telephone and 
your telephone will surely pay you.—E. T. C. 
in the Gift and Art Shop. 








Where a negotiable promissory note, pay- 
able on its face at a bank, is endorsed by 
the payee, whether for value or as an ac- 
commodation, he is entitled to notice of non- 
payment and of protest, and such a notice 
is a condition precedent to his liability, and 
must be averred and proved. American 
Bank & Trust Co., Supreme Court of 
Georgia. 118 S. E. Rep. 582. 
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Useful Decorative Novelties 


Exclusive Designs 


Door KNOCKERS Door Stops 
Book Enps TEA BELLS 
AND NOVELTIES 


All Designs Protected by Copyright 


If you carry 

our line you 

will be assured gam 
of quick, profit- ¢ oe 
able Sales. 


Write for 
Assortments, 


$35 to $100. 


No. 337— Clock (as- 

sorted designs and 

colorings, Waterbury No. 228 — Height, 6% in. 
Movements). $39.00 Weight, 5 lbs. pair, $16.50 
per doz. per doz, 


The Bronze Products Society, Inc. 
Address all communications to 


841 Union St. Brooklyn, N. Y. 


NEW YORK SHOW x00M: CHICAGO SHOW ROOM: 
225 Fifth Ave., 5&8 E. Washington St., 
The Butterworth Co. Drummond-Seeley, 





No. 2300 Bamboo Fountain Pens, 
Glass Nibs, 6% long, very light 
and easy to write. $6.00 per doz., 
the same with compass $6.50 per 
doz. 


No. 4000/5 


No. 4000/5 Luster Incense 
Burners, Blue and Gold $5.50 per 
doz. The same in Awaji rose 
and Yellow $3.75 per doz. 
No. 2300 
Write for our circular of 


Attractive Christmas Gifts 


T. D. GO) 


3 East 17th St. New York 
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“HERALD” 
Traveling Watches 


bape is No. 7008/7126—Square-curved, eight 
day, 24 line, 15 jewels, 3 adjustments. 
Direct imported Swiss movements, gold or 
white enamel dials, radium hands and numerals. 
Cases—beautiful Ecrase Calf in rose, blue, 
heliotrope. 
Backed by our eighteen year guarantee. 


Write for Prices 


The Herald Novelty Co., Inc. 
50 West 17th Street New York City 


NOW IS THE TIME 


to make your selections for holiday trade in Gifts, 
Art Wares and Novelties. 

If you cannot visit our display room, let us 
send you our catalogue and assist you through 
correspondence. 


W. C. OWEN 


Direct Factory Representative 
17 N. Wabash Ave. CHICAGO 


Principal Gifts, Artwares and Novelties Supply House in 
the Middle West 























Light Cut Belmont Tumblers 


Also 
Enameled, 
.white or 
colored 
designs. 


oe 
LM +5 LB 
ee 


Only expert 
work on good 
crystal glass 
for ordinary 
priced Gifts 
that all want at 
times. 


The Belmont Tumbler Co. Bellaire, Ohio 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CrrcuLar regarding any advantageous 
device or plan which they are utilizing in con- 























nection with their business, 














Selling Jewelry on the Deferred Payment Plan 





Written Expressly for The Jewelers’ Circular 

















(Continued from issue of Oct. 31) 
How to Organize a Retail Mer- 
chants’ Credit Rating Bureau 

HE success of any business where a 

large amount of credit is extended to 
its customers lies in the elimination of loss 
through a wise selection of credit risks. 
The jeweler who sells on credit should 
make use of every avenue of information 
available in judging the ability and willing- 
ness to pay of the applicant for credit. 
One of these avenues of information should 
be a credit rating bureau of the local Retail 
Merchants’ Association. 

Probably one of the reasons why so many 
Retail Merchants’ Associations do not func- 
tion properly is because there is no common 
point of contact of sufficient importance to 
hold the membership together, unless there 
is a credit rating bureau in connection with 
its other activities. 

Ralph T. Fiske, secretary of the Buffalo 
Retail Merchants’ Association, declares that, 
“The privately owned agency cannot secure 
the same degree of co-operation which is 
given the merchant-owned bureau.” It is 
through merchant co-operation that the mer- 
chants of any locality can safeguard them- 
selves against loss through unwise exten- 
sions of credit. 

The next decade is going to be dis- 
tinguished by many changes in retail selling 
methods, and credit is going to be a greater 
factor than ever before. The merchant who 
expects to compete with his neighbors on a 
similar basis must secure volume to get as 
many stock turns as possible, and credit ex- 
tensions on a safe and sane basis of settle- 
ment is going to facilitate the matter. 
Therefore, the merchant should provide for 
himself the best possible credit information 
obtainable, which is to be had in the com- 
bined experience and knowledge of the 
merchants of the community. 

The success of a credit rating bureau is 
measured by the amount of information it 
can secure about applicants for credit. It 
is only through the co-operation of fellow 
merchants that the record of any customer 
can be obtained. If each merchant locks up 
his experience with a customer in his own 


VII. 





heart there will be no such thing as a valu- 
able rating statement of any man or woman. 
If the merchants co-operate and freely give 
the information each has in his possession 
the combined information on every risk wiil 
be of value to everyone. 

The credit bureau of the Retail Mer- 
chants’ Associations do not usuaily stop with 
giving rating information, but acts as 4 


such a bureau should be to decide what 
functions it will assume and how far the 
member-merchants should be compelled to 
go in co-operation with it. 

The member should obligate himself to 
complete co-operation with the bureau and 
agree specifically to give the following in- 
tormation: 

1. To supply the bureau with a complete 








Demand for Non-Payment of Debt 





AGAINST 





Dated this 





| Court 


WHEREAS: Default in payment has been made of $ and 
cents, being the amount of a Claim held against you by the above mentioned party, you are 
hereby notified that unless this account is satisfactorily settled within Ten Days we are 
authorized to immediately begin legal proceedings to collect same. 





of 





RETAIL CREDIT MEN’S ASSOCIATION 





Original Debt, 
Interest, $—— 


Te ital, $———— 








P. S.--If you prefer a settlement with 








take this notice with you and we will advise to cease action. 


(L. S&S) 

















Fic. 1 


collection agency as well. The credit 
bureau can collect where the merchant could 
not, because of the weight of pressure the 
combined membership may bring to bear on 
the delinquent debtor. 

If a Retail Merchants’ Association as a 
whole does not desire to function as a credit 
bureau a few of its members may form such 
a bureau and extend its membership as its 
growth compels the attention of the other 
merchants. There should be no difficulty in 
securing the sanction of the association to 
the subsidiary bureau’s use of the associa- 
tion’s name in its work, 

The first act of the merchants forming 





list of his credit customers, together with 
their addresses and credit standing. 

2. To supply the names and addresses of 
all new customers granted credit. A daily 
report should be made if the list is a large 
one, and a weekly report should be made in 
any event. 

3. To report immediately every account 
closed for cause. 

4. To report immediately (daily) the 
name of every applicant who has been re- 
fused credit, and the reason. 

5. To report every case where a check 
is returned from the bank marked N. S. F. 
(not sufficient funds), also all bad checks. 
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260,000 MERCHANTS ARE WINNING. 


THE PUBLIC'S CONFIDENCE 
THROUGH 


SOLID COPPER 


STORE FRONTS 


Your patronage grows as people 
come to have confidence in your mer- 
chandise and in your sales organiza- 
tion. Thousands of successful mer- 
chants have learned from experience 
that trim and attractive Kawneer 
Show Windows, in which to display 
their merchandise, offers the most 
profitable way to invite the confi- 
dence of new customers. 

You will find Kawneer Resilient 


Store Fronts on most business 
streets, more than 260,000 of them. 


Kawneer 


Just ask the man behind one about 
Kawneer show windows as sales 
builders. Many are now paying their 
rent from the extra customers 
brought in through their Kawneer 
fronts. 


Kawneer makes it possible to have a 
trim and attractive store front evenin 
an old building. If you plan to build 
or remodel, why not investigate this 
profit and business building factor. 
Our new BOOK€6f DESIGNS will be 
mailed upon request without obliga- 
tion. Write for it today. 


The excellent Record of More Than 260,000 Kawneer Resilient 
Store Fronts is Offered as Our Bid for Your Confidence. 


THE KAWNEER COMPANY, 3108 Front St., NILES, MICH. 
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6. To furnish any information asked for 
by the bureau pertaining to credit customers. 

The bureau should undertake to furnish 
the following to the membership: 

1. To notify the members daily of the 
reports of credit applications refused and 
ihe reasons therefor. . 

2. To notify the members daily of the 
short and bad checks reported by the 
members. 

3. To furnish in bulletin form the above 
information weekly or monthly, with addi- 
tional information as to the delinquent 
accounts reported by the members at the end 
of each month, and any other information 
of value that may come into possession of 
the bureau. 

4. To keep a card index of all ratings 
procurable and to supply to members any 
information contained on these cards. 

5. To procure all possible information 
about applicants for credit where a rating 
is not already listed. 

6. To co-operate in every way with the 
members to prevent loss through credit 
extensions, shop-lifting, pilfering by em- 
ployes and in any other functions decided 
upon by the directorate. 

7. To make a concerted effort to secure 
payments of all accounts placed in its hands 
for collection. 

8. To co-operate with other credit 
bureaus as far as practicable by making an 
interchange of information. 

There should be some one person ap- 
pointed as secretary, either on part time or 
full time, according to the needs of the 
bureau. A capable stenographer can do this 
work very well. 

The larger the number of members the 
bureau can secure to co-operate in this 
manner the better the organization will be 
for all concerned. It is advisable, therefore, 
to secure as members all merchants, dentists, 
physicians, and any other class granting 
credit to its customers. 

The first thing to be done in tabulating 
information is to start a card index credit 
rating for such names as are listed by the 
members as having accounts on their books. 
It may be said here that every applicant 
for credit should be looked upon as a good 
risk until proven otherwise. This does not 
mean, however, that the merchant should 
grant an unknown applicant credit without 
first investigating every claim he makes in 
his application. 

The name of every credit customer re- 
turned by the member should be rated ac- 
cording to some stated schedule. That used 
by a credit bureau in Iowa is reproduced 
herewith : 

KEY OF RATING 


P—Prompt Pay. G—Good Pay. 
S—Slow Pay. R—Require Cash. 

PROMPT PAY “P”—Parties who pay their ac- 
counts when due or when they agree to, who may 
or may not own property, but are honest and a 
high moral risk, should be rated as Phompt Pay 
or a!) Pad 

GOOD PAY ‘“G”—Parties who are rather slow 
or negligent in paying accounts, always pay a 
few days or weeks after due, considered reliable 
and likely to pay for what they buy, who, while 
not prompt in paying accounts, own property and 
are a good moral risk should be rated as Good 
Pay or “G.” J 
SLOW PAY “S”—Parties who are very slow in 
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paying their accounts, who never pay when due, 
will let an account run one, two or three months 
past due, need urging to secure payment, moral 
risk is good but not the best, these parties should 
be rated at Slow Pay or “S.” 

REQUIRE CASH “R”—Party whom you would 
require cash from as a customer of yours who 
has a badly delinquent account, who never does 
any worrying, who never pays an account in full, 
always leaves a balance, who always has a handy 
excuse for not paying, frequently disputes the bill, 
never fulfills a promise, who is a bad moral risk, 
who may even own property but still does not pay, 
should be rated as an undesirable credit customer 
and Require Cash or “P.” 


It is likely that in a few cases there will 
be conflicting reports. Where this is found 
to be the case it may prove worth while to 
investigate and see which rating is the 
proper one to give the customer. In some 
bureaus the different ratings given a cus- 
tomer are recorded and when an inquiry for 
credit information is made the whole record 
is read giving every item of information, 
good, bad or indifferent, the merchant using 
his own judgment in digesting the informa- 
tion. 


The telephone facilities of the secretary’s — 


office should be kept adequate to the amount 
of business she has to transact with the 
members. As the business grows additional 
phones should be installed as the greater 
part of the work of giving information will 
be done over the telephone. 

The bureau may be successful in collect- 
ing accounts long past due if a follow-up 
system of form collection letters is adopted 
that may be used as apparently coming from 
the office of the Retail Merchants’ Associa- 
tion. Most debtors wish to keep their 
credit good, although they may not desire 
to pay all accounts promptly, and some not 
at all. Those used by the Retail Credit 
Men’s Association, Knoxville, Tenn., have 
proven very satisfactory. The first letter 
reads: 


“A long standing account against you of 


icons has been placed in our hands for 
IMMIeMIAtE CONECHION! DY .scisiecisisiciscecinawdcs 
OE kcneeccbs be ttdsncnerauetenriadsateinns 


“Our thorough knowledge and application 
of legal enactments permits us to satisfac- 
torily adjust the accounts of our clients, as 
we urge every claim to a full settlement, 
or demand from the debtor a valid reason 
why there should be default in payment. 

“Believing that you prefer an amicable 
adjustment of this account without further 
trouble or costs, we urge you to arrange a 


settlement not later than .......... a 
Respectfully, 
RetaAit CreDIT MEN’s ASSOCIATION. 
“Make all settlements with.............. 
to whom you are indebted, and....will 


advise us to cease action.” 

The above is in imitation typewriting, 
although the form is probably in some cases 
filled in with a pen. Below the letter the 
following bit of advice is printed: 


WE URGE CONFIDENTIAL SETTLEMENTS 
AS PREFERABLE TO LEGAL PUBLICITY. 


No responsible man will allow, and a poor man 
cannot afford to have judgment and cost rendered 
against him. 

The proper time to make defense or settle an 
account is before the case gets into court. When 
once judgment is entered, defenses are barred. 

Wages of employes will be garnisheed without 
delay and all other legal remedies will be ex- 
hausted in the collection of claims. 


A second letter is sent a few days later 
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if no attention is paid to the first, which 
reads: 


Some days ago we gave you notice of a claim 
against you for $...... placed in our hands by 
PC eC OCCT LIE er ee which is reported 
to us as still unpaid, thereby augmenting the risk 
of legal costs. 

While not desirous of forcing claims against 
those who will pay without resorting to extreme 
measures, yet we must insist upon a speedy settle- 
ment of this account. 

Therefore we extend the time to............ . 
when if still unpaid we can at once institute legal 
proceedings against you, after which you may be 
summoned for personal examination before the 
court. By giving this your prompt attention you 
may avoid the publicity and expense of enforcing 
payment through the courts. 


Retail Credit Men’s Association (L.S.) 

Make all settlemerits: with.....cccccccccsvccess 
to whom you are indebted and......... will advise 
us to cease action. 

If settlement is not made at the time indi-. 
cated in this letter a third form is sent, 
which is reproduced in Fig. 1. This has 
the appearance of a legal document and 
carries a great deal of weight in securing 
settlement from some classes of delinquents. 

All the forms are mailed by the mer- 
chant but they have every appearance of 
being sent from the association’s office. 

Associations may co-operate in educational 
campaigns in inducing “slow pay” accounts 
to settle. A statement in the newspaper as 
to the need of prompt settlements of ac- 
counts due and a hint that credit may be 
cut off if this is not done has had a good 
effect. 

A credit rating bureau cannot be run with- 
out cost, but merchants should be willing to 
pay for information and service that will 
save them a great deal of money. It has 
been found that a graduated fee is not al- 
ways successful, nor can it always be made 
fair and impartial. The better plan is to 
charge every member a regular fee, (whether 
this is graduated according to the size of 
the business or not does not affect the plan), 
and an additional specific charge for each 
report. In this method the merchant doing 
the largest credit business will ask for the 
largest number of reports and will pay 
according to the service received. 

The jeweler who does a credit business 
of any extent whatever should adopt a plan 
of payment and see that the customer ad- 
heres to that plan, as he should be made to 
agree to it at the time credit is extended. 
lf the credit plan of doing business is 
adopted for the purpose of securing a 
greater turnover and profit then the instal- 
ment method of making payments will prove 
of greater value than the open account 
method, although as already intimated, both 
methods can be conducted at the same time. 

As a last word of advice before closing 
this series the author wishes to emphasize 
the value of systems in handling the credit 
business, system in selecting accounts, sys- 
tem in going out after new business, system 
in handling collections and system in book- 
keeping. 

|THE END] 








Transfer of realty by a bankrupt to his 


wife for a nominal consideration, more 
than four months prior to bankruptcy 
petition, is no bar to discharge, even 


though the deed is recorded within the four 
months preceding the filing of the petition. 
In re Plank, Federal District Court, Mon- 
tana. 289 Fed. Rep. 900. 
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Says Something to Jewelers— 





If you were just an ordinary 


cuss—“ fishing for business—” 


A’ you caught so many fish that they put your 
picture in the paper—what would you do? 
Would you keep your mouth shut and let folks think 
it was “brains’—or would you tell your “fishing 
friends” the kind of “bait” you were using. 





VERY one of these well known magazines de- 

voted pages to tell their readers the “story” of 
this jewelry store—a business must possess unique 
features to make it A BUSINESS of NATIONAL 
IMPORTANCE. 


ETROIT is all the territory I’m after—if you, 

my brother jeweler, wish to use the same adver- 
tising, merchandising and store ideas that built me 
the biggest jewelry business in the Central West, ri. 
HELP YOU PUT IT OVER. 


SQUARE DEAL 





JEWELER 
OPTICIAN 


401 Grand River 
DETROIT 
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How to Display Tableware for the 
Holidays 











Written Expressly for The Jewelers’ Circular 














FOR THE THANKSGIVING DINNER WE 
CAN PROVIDE YOUR 
Dinner Service Silver 
Flower Holders 
Carving Set Table Favors 
Every Table Appointment 
Your After Dinner Music 
A resolution you’ll be glad you made: “I’ll do my 
Christmas shopping early.” 


HIS was the catchy announcement 
printed in menu form used by Chas. 
Mayer & Co., Indianapolis, Ind., to announce 
the opening of their Fall line of table spe- 
cials. Note, too, the early bid for Christ- 


Glassware 


mas trade contained in the last paragraph. - 


Another excellent ad was adorned with the 
cut of a silver service, and suggested: 


Silver for Thanksgiving 
Table 


WHAT table is so inviting as when 

laid with silver? Silver today, 
as in generations past, is a symbol of 
family pride and tradition—an incom- 
parable essential in the dining room of 
any well-appointed home. For every 
environment in the home we have silver 
of most harmonious design and endur- 
ing quality. 

For those who appreciate the impor- 
tance of correct silver for the Thanks- 
giving table and other days, we are 
showing complete tea and dinner gerv- 
ices, trays, place plates, vegetable 
dishes, meat platters, entree dishes, 
bread and butter plates—and wonder- 
ful new center pieces for fruits and 
flowers. 


In making a display of this tableware, the 
firm used the space in front of their main 
entrance, making it do duty as an extra 
window. The large double doors were of 
glass, and when the store was closed for 
the evening a large dining table was moved 
in front of these doors, and lights above the 
doors were deflected directly upon it. A 
linen cloth covered the table, and in the 
center was a big papier-mache turkey. The 
service plates were of white and gold china, 
and the silver of “Heraldic” pattern. The 
silver candlesticks held red and bronze 
tapers, the glassware was gold etched, and 
at each place was a little dancing figure 
veiled in tulle. Back of the table was a 
large triple panel leather screen, shutting 
off the rest of the store, and giving the table 
the effect of being set in a moderate size 
dining room. 

A very elaborate table, set for the Christ- 
mas feast, was installed last season by the 
John Breunner Co., Sacramento, Cal. In the 
background, against the shirred curtains of 
gray silk, were set on pedestals two small 
Christmas trees, gaily decked with tinsel, 
and many-hued ornaments, and lighted with 
myriads of red, green, blue and yellow mini- 
ature electric bulbs. Between them was a 





serving table on which several ii::;.me 
pieces of hollow ware were :iuwn. The 
table itself had a huge crystal dish, piled 
high with oranges, as a centerpiece. The 
table was completely set with all the neces- 
sary cut glass, china and silver, as well as 
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rations of each table were arranged to har- 
monize with the cloth. Yellow chrysanthe- 
mums were used with the golden cloth; arti- 
ficial apple blossoms with the green; roses 
with the rose, and white carnations with the 
turquoise. A different pattern of glass and 
silver was used with each table, while the 
candlestick holders of silver had tapers to 
match the colorings of the spreads. 

Barker Bros., Los Angeles, Cal., famed 
all over the west as caterers to better homes, 
attracted hundreds of people to the table- 
furnishing department on the main floor. 
During the entire month of December they 
had a huge Christmas tree, which was a 
mass of silver tinsel, elaborate decorations 
and hundreds of colored lights, set up in the 





THANKSGIVING DISPLAY BY CHAS, 


the place-cards, nut bowl and little individual 
souvenirs. Masses of gray silk billowed the 
floor, and among the folds were many indi- 
vidual pieces of silver and cut glass, a silver 
chocolate service, and a china breakfast set. 
Inside the store a new idea, originated by 


MAYER & CO., INDIANAPOLIS, IND. 


center of the main aisle. This was illumined 
at night from top to bottom, and could be 
plainly seen through the double doors of the 
main entrance. Two of their windows were 
used for an elaborate Christmas table. De- 
pending from the dome lights above the 





THE FESTIVE THANKSGIVING TABLE, A DISPLAY BY JOHN BREUNNER CO., SACRAMENTO, CAL. 


their display manager, was carried out. The 
formal tables were each covered with a silk 
cloth, laid over the white spread. Each cloth 
was of a different color—rose, turquoise, 
emerald and gold—and the china and deco- 


table were hundreds of streamers of silver 
tinsel that looked like silver rain. The cen- 
terpiece, which was nearly four feet long, 
showed a board covered with simulated 
snow, and on this was a red sleigh filled 
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SOha 
Art and Service _s- Clocho 3 


Herschede Chime Hall Clocks are an attractive 
asset in the salesroom and a continuous reminder 
in the home, of beauty and service linked with 
the name of the jeweler on the dial. 


Melodious chimes in solid mahogany cases of 
very excellent quality list as low as $175.00, with 
an interesting margin of profit. 


Catalog and pricelist on request 


Our new designs of mantel chime clocks are 
ready for shipment and should be had by every 
jeweler who caters to the best trade. 


Illustrations and pricelist ranging from 
$65.00 to $110.00 sent on request. 


THE HERSCHEDE 


HALL CLOCK COMPANY 


Cincinnati, Ohio, U. S. A. 7 
A. I. Hall & Son, Inc. 


Pacific Coast Representative 


New York Salesroom 
No. 586 Fifth Ave. 
Robt. E. Wilkes 


No. 242 


San Francisco, Calif. 




















RUECKERT MANUFACTURING CO. 


DISPLAY SERVICE 
Telescopes and Cases, Plain and Fitted Trays 


for 


Jewelry Salesmen 





















Agents for 162 CLIFFORD ST. 83 3% PROVIDENCE, R. I. 
“FABER UTICA” TRUNKS 
Endurance—Security 9-13 MAIDEN LANE, NEW YORK 220 POST ST., SAN FRANCISCO 











Play safe and 


Cut Ne. 8. F. gap °°” of the Business Men that fail come from the ranks of the Non-Advertiser. 





























Advertise. Write for our Free Cut Service. 
G 3. SOLID GOLD EMBLEM ELGIN | 2 GENUINE DIAMONDS 4/100 Each 
Diamonds |’ 25 Year Case, Green Gold Filled Movement |Solid Gold 
/4/100 ea Zo : STE, 12 size| 14kt.White 
Looks and Wears Like PLATINUM . Thin Model — Top 
20KT. White Gold Fancy sil-| >onume 
ver Dial Hope Ruby 
Hand Carved Y $: Retail 
to Retail 
$25.00 25 25.00 
Real \ $ -00 Send us the 
Platinum All name of the This <@{@ Reg. Trade Mark 
without nearest jeweler @uarantees you genuine diamo! 
This <6f® Reg. Trade Mark diamonds Emblems -seggpesend vine will All ord —— 
@uarantees you genuine diamonds. me h Insert I A mond or in- > ao neal beeen 
Buffalo Jewelry Mfg. Co. liga FRE vith “One, or More "Rings. @ 
“The Mail Order House”’ and get Watches 
Brisbane Building, Buffalo, N. Y. results. WRITE for WHOLESALE P RICE 
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with presents, drawn by six white reindeer. 
Over the entire centerpiece extended a long 
double arch of tinsel, studded with silver 
bells and tiny electric lights. In the sleigh 
sat Santa, and his sleigh was filled with lit- 
tle gifts wrapped in tissue paper and tied 
with gay-hued ribbons, one of the gifts was 
to be given to each of the guests at the con- 
clusion of the dinner as a souvenir. 

The table was fully set for a formal 
Christmas dinner for twelve people, and on 
the wall were hung Christmas greens, holly 
and poinsettia. The effect at night was par- 
ticularly striking, as part of the window 
room was left in semi-darkness, the light 
being concentrated on the elaborate center- 
piece, and on the gleaming silver and glass 
with which the table was spread. 

During the month of November, prior to 
setting up their tree and window decora- 
tions, they issued a little folder, which was 
given to all who entered the store. Stamped 
on the outside, in gold letters, was, “Prepare 
for the Holidays,” and each of the inside 
pages was devoted to a single article of mer- 
chandise, with an illustration and a short 
paragraph of interesting description, such as : 


The Heroic Feat of Carving 


will not be so heroic after all if one 
has a trusty carving set from our cut- 
lery department. Bird and game sets 
that will insure the most successful 
results. 


Nut Bowls 


It is also appropriate that a bowl of 
nuts should find a place if it is to be a 
good old-fashioned Thanksgiving or 
Christmas. 


Y our China 
may be pleasingly selected of either im- 
ported or domestic wares. Gold bands 
and gold handles enhance the charms of 
several patterns. 


Sparkling Cut Glass 


plays no small part in your table ap- 
pointments for the feast. 


Thanksgiving and Yuletide Candles 


with their mellow glow, add the final 
touch of good cheer and festivity to the 
holiday merrymakings. 


On the page opposite each cut was listed 
talf a dozen designs of the silver, china, 
tt, with a short description and price of 
tach pattern. Such a method of approach 
S more personal than a newspaper adver- 
‘sement, and by restricting the patron’s at- 
‘tion to a few lines a sale is more apt to 
’emade than where so many are presented 
that the mind becomes confused and the cus- 
‘omer is unable to decide which she prefers. 

Herpolsheimer’s, Lincoln, Nebr., employed 
‘very striking trim in the Fall which called 
mmediate attention to their silver. Long 
‘urtains of simulated cloth of silver hung 
n heavy folds in the background, and upon 
‘ise were large plaques of dark blue velvet 
which were fastened sprays of blue and 
‘ver foliage with blue and silver tassels. 





n pedestals at either end, draped with blue 
relvet, were silver-coated griffins. A plat- 
‘rm covered with blue velvet held a walnut 
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table upon which were boxes of flat silver, 
while smaller tables held smaller chests. 
Down front were displayed individual spoons 
in blue satin-lined cases. 

A distinctive ad, used to introduce this 
silver, said: 


Silverware on the Table 


symbolizes the desire to make one’s 
home attractive and honor the guest. 
You see it at afternoon tea in London; 
dinner in New York; dejeuner in Paris; 
tiffin in Bombay—and wherever home 
life is lived, or hospitality extended to 
the visitor. 

You are cordially invited to examine 
our new, complete line of SILVER- 
WARE, both services and individual 
pieces. 


A decidedly trade-pulling ad was used by 
them immediately after Thanksgiving, its 
timeliness giving it added force: 


You Were Short of Dishes, Glassware 
and Lamps at Thanksgiving, So 
Prepare Now for a Better 
Christmas 


They then went on to illustrate, describe 
and price a dozen patterns of silver, glass- 
ware, china and flatware. Many house- 
wives are acutely conscious of several things 
that were lacking when serving the holiday 
feast, and when they see these things de- 
scribed and priced they proceed to take time 
by the forelock and remedy the shortage 
before time for the Christmas merrymaking. 


—W. B. S. 





New Book on Advertising 





ADVERTISING FOR THE RETAILER— 
Prepared in the Extension Division of the 
University of Wisconsin by LLOYD D. 
HERROLD, Assistant Professor of Advertis- 
ing, Washington University, formerly in 
charge of the Instruction in Advertising in 
the University Extension Division, University 
of Wisconsin. Published by D. Appleton & 
Co., New York and London. 


THS book aims to make the plan of ad- 
vertising easy for the retailer. In it 
are discussed the different kinds of adver- 
tising which have proved effective for re- 
tailers. All the various types of advertising 
are considered, including newspaper adver- 
tising, which receives paramount importance, 
outdoor advertising, street-car advertising, 
direct-by-mail advertising, and window dis- 
plays. 

The author very correctly says that most 
advertisers are not conscious of the steps by 
which they develop advertisements. The 
four steps enumerated are as follows: First, 
the selection of the goods to be featured; 
second, the analysis of the goods to find the 
selling points; that is, specific information 
about the goods in order to create desire; 
third, making the layout; fourth, writing the 
copy. 

Finding the selling points is a very im- 
portant side of advertising, and one to which 
insufficient thought is frequently given. 
Therefore, chapter six in the book, on this 
subject, ought to prove especially valuable. 
The chapter setting forth some principles 
on window trimming should also prove of 
special interest to jewelers.—R. F. N. 
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Scientific Selling of Watches and 
Watch Repairing 





A jeweler sent out a card 3% x 5% 
inches, headed 


How is Your Watch? 


The text that followed read somewhat like 
this: 

People say, “my watch has kept time 
for years without cleaning and as long 
as it runs I'll let it go.” If they could 
see what’s going on under the case 
they’d have it down to the watchmaker 
in a jiffy. The oil is dried up, the 
works clogged with dust, the pivots 
worn thin and rough, the gearirig often 
out of place. Friction everywhere—and 
where there’s friction there is wear. 
Bound to be a collapse soon and the 
watch will never be the same again. 
Cleaning and oiling’ once a year pre- 
vents all this and costs little. Pity to 
spoil a good watch through neglect. 


Better let us see it. 


Watch Advertising on a Blotter 


A page of advertising used on a blotter 
by an enterprising retailer might be re- 
peated by others with profit. 


The copy read: 
Accuracy and Reliability 


are absolutely essential in a jewelry 
and watch repairing business. A 
jeweler cannot be reliable unless he is 
accurate. 

A reliable jeweler not only carries 
high quality goods but he is able to buy 
at figures that enable him to fix retail 
prices within the reach of your pocket- 
book. There are a good many people 
in town who can testify to the relia- 
bility of this store. 

If we are not serving you, come in 
and let us tell you about those we do 
serve. You'll be interested in what we 
can do for you. 

* * * 


The public knows little about watches or 
the trouble which the watchmaker experi- 
ences in order to put a watch in order. One 
jeweler had large cards printed 10 inches 
wide and 20 inches high which he placed in 
his show window bearing this inscription: 


Watch Your Watch 


(THESE worn parts were taken from a 
watch that ran for three years, or two 
years longer than it should have. 


The oil becomes dry and gummy in 12 to 
18 months, leaving the pivots dry, and as 
the watch runs they are bound to wear. 

Let us look over your watch. 

We guarantee our work. 

Then were shown on the card diagrams 
illustrating the worn pivots with adjoining 
diagrams illustrating new pivots. The 
graphic description and the terse wording 
proved very resultful. 








J. H. McQuown, formerly of Johnson 
City, Tenn., has opened a jewelry store and 
repair shop at 30 E. 5th St., Charlotte, N. C., 
formerly occupied by C. F. Lemmond. 
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REPAIRING 


of a case repaired by our e 


accurately, and especiall 
firms because of 





AS IT REACHED US 
gorse tl oeee that Se the golden ie expect you to come back, and so treat you eS 


'W —for free circu 





INCOMPARABLE WATCH CASE 


Such as is here depict- 
edin genuine photo- 
graphic reproductions 
rt mechanics stands out 
as a beacon light in forceful blazonry in attestation of 
the high-grade work turned out by this house. For 
over 30 years we have specialized upon the complete 
restoration to original shape of seemingly worthless 
cases and have builded a reputation for superior work 
surpassed by no other watch case re 
country. Irregardless of how badl 
may be, we restore it to its original shape speedily and . 
i solicit work refused by other 
ificulties incident to successful 


WATCH CASE REPAIRING 


Work by mail or express receives the same painstaking 
care as work brought in, and you can safely expect to 
receive the same courteous treatment which has for so 
long a time characterized our house. 
right. We add only a fair and legitimate profit to the 
actual cost of the job. We don’t believe in killing the 


and price list, or, better still, favor us with a trial order. 


>> BECKER-HECKMAN CO, (crsc0.: 





air house in the 
attered up a case 






AS IT LEFT US 


OURS IS THE HOUSE THAT 
“DELIVERS THE GOODS” 
piece of workis absolutely guaranteed tobe right. Send 
on'll be @lad to know us. Send for prices on special work. 
CHICAGO 
808 Heyworth Bldg 





Our prices are 
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7 Send your special orders to 


NEWARK EMBLEM CO. Newark, New Jersey 
Manufacturers of Emblem Jewelry Exclusively 


DIAMONDS CUT, RECUT AND REPAIRED 


Our specialty is the sc and efficient cutting of your difficult 

and ordinary gems in our own factory under the care and supervision 

of none but experts. Write Us for References and Prices. 
Emerald Cuts, Marquise Shapes, Pear Shapes, etc. 


1.R.PEREIRA «= «+ © (Formerly With Eduard Van Dam) 
Cutters of Diamonds Exclusively 
| 64 Fulton Street New York City 








ee tl 


Send es 
Samples. 
28 School St. 
Boston, Mass. 





* Engraved Reproductions 9 Actual Hand Work ” 


The Protection Ring Guard 


Has No Points to Catch or Scratch 


EASY TO PUT ON 


Made in 14K Yellow and White 
Gold 


The Lion Safety Pin Clutch Co, 


Pat. Feb. 20, 1917 160 W. 2ist St., Room 411, New York 





Pat. May 25, 19% 








MILLER & RICK 
Electro-Plating and Coloring 


Mesh Bags and Refinished 
lomieg a and Silverware Repairing 











; Ca HERMAN KOHLBUSCH, Sr., In Established 
ro rcne 43 John Street, New York City co cctest_ _Ollest & Union Squen, Now Yoo: 1899 
Factory: 149 New York Ave., Jersey City, N. J. 


BUSCH 
Oe cALES 


FINE BALANCES AND WEIGHTS 








Fourteen Karat Gold ONYX JEWELRY 


SAMUEL 
LAWSON 


oy | and 
Orders 

















New York 


71-73 nsec St. 





PEARL AND BEAD STRINGING 


Pearls and Beads Matched for Lengthening. 


Restringing—on Silk, .25 and .35—on Wire, .35 and .50 
Knot Between Pearls, $1.50 per string 


Special Prices to Jobbers and Importers 
Work called for and delivered. Mail orders returned in 24 hours. 


© New St LA VIE PEARL CO. Techm 


New York Cortlandt 0 
The Genuine 














Genuine 








Importer, 





ELK TEETH 


(now 
high), Deer Teeth (small), 
Imitation Elk Teeth. Each la- 
beled correctly, on Memo. 

Novel, unique Rings, Brooches, etc. 
14 K. solid gold, grapevine design, 
beautifully made and 
Made in the great “Gold Belt’ of 
the Black Hills, So. Dakota. Sell 


well everywhere. 


Synthetic Rubies and Sapphires, ms 
Aquamarines, Garnets, Tourma- Saves time and trouble. 
lines, Topazes, Amethysts, etc., Sample and instruction sheet mailed pos 


all faceted; all the leading Cabo- 
chon cut semi-precious Stones. 
Whol 


L. W. Stilwell 


Deadwood, So. Dakota 


Butterfly Pendants 
\, assorted sizes, this week 
% only, will be $8. 25 a half 
%a dozen. Money refunded 
if not satisfactory. 
7 Butterfly Novelties 
Jewelry Imp. Corp. 
33 Bromfield St., Boston, Mas 


New Way to String Pearl Beads 






scarce and 





very taking. 


without charge. Send name and address 


Geo. Phillips & Company, Scranton, Pa. 


THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St., New York 





and 





to Jewelers 
free. 
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The Horological Questionnaire 





Written Expressly for The Jewelers’ Circular by Lester B. Pratt 














AvuTHor’s Note—Realizing that there is a scar- 
city of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of 
accurate time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, ‘“watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are ‘‘old 
stuff” to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 





(Continued from Technical Issue of Oct. 3) 


Question.—I/n the repair of fine clocks 
and various instruments, it is sometimes re- 
quired to pivot the end of a long, slender 
staff or pinion. Quite often such a staff or 
pinion will have a wheel staked close to one 
end, and it is a dificult matter to remove 
the wheel for pivoting and replace it in its 
original position. This also applies to cams 
and pins which are placed on staffs and 
which must be positioned correctly in order 
to function properly. What kind of an at- 
tachment is most suitable to use for pivot- 
ing such staffs without the necessity of re- 
moving any parts from the staff? 

Answer.—The back rest, which is an 
adaptation of the machinist’s follow rest, is 
an excellent attachment to use for perform- 
ing such operations. A pinion staff, with 
an escape wheel or train wheel staked close 
to one end or any staff, or a pinion with 
cams, which must be in a certain fixed posi- 
tion in relation to the staff, can readily be 
pivoted with the aid of the back rest. This 
applies to any work in which one end of the 


staff may be held in a wire or wheel chuck. 
If the opposite end of the staff is held in 
the back rest, we may drill a hole, insert a 
plug and turn a new pivot very easily, 
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watchmaker. The frame may be made of 
brass, five-sixteenths of an inch in thickness, 
If such a piece of brass is held in a heavy 
bench vise, it may be bent over at right 
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Question.—What type of back rest ts 
most suitable for such work? 

ANsSwer.—Referring to Fig. 81, which 
shows respectively a front and side eleva- 
tion of a back rest, which is very simple in 
construction and may be easily made by the 














81 


angles to form the projection for the tie- 
bolt. The projection should be about one 
inch in length, which will provide ample 
space for securing the attachment to the 
lathe bed. In making the bend for the pro- 
jection, the piece should be compared with 













THE JEWELERS’ CIRCULAR November 7, 








GREATER ACCURACY 


METRIC GAUGING 


nWatch Glasses 


The Metric Graduations being so much finer than 
the divisions of the 16th gauge, the glasses run closer 
to size and are more accurate and uniform than is 
the case with the old 16th glasses. 


The Metric Gauging of Watch Glasses 
by 10th Millimeters 
is RECOMMENDED by the rae ea tf ug 


Bureau of Standards | 


in Circular No. 43, dated Washington, 
January 24, 1921 


CROWN WATCH GLASSES 


are labeled strictly in accordance with the 


BONnvs 18238 


Crown Metric 


Watch Glass Gauge BUREAU OF STANDARDS 


Note the TABLE OF EQUIVALENTS 


CORRECT As Shown on Page 37 of Circular No. 43 viz: Note the 
bey oo a sae on uaa itanniadionel CORRECT 


[1 ligne= 2.2559 mm] Metric 


ival 
Equivalents and 16th 





olij2/s3]/4/5 
16 | 16 16 | 16 | 16 


3 [4/5 |6/7/| 8/9 | 10/41 | 12/13/14 | 15 : 
16 | 16 | 16 | i6 | 16 | 16 16 | 16 Equivalents 











1135 | 137 140 | 141 | 142 | 144 145 | 147 148 | 149 | 151 155 | 157 
| 158 | 159 162 | 164 | 165 | 166 | 168 | 169 | 171 | 172 | 173 178| 179 
| 180 | 182 185 | 186 | 188 | 189 190 | 192 193 | 195 | 196 200 | 202 
| 203 | 204 207 | 209 | 210 | 214 | 213 | 214 | 216 | 217 | 219 223 | 224 
| 226 | 227 230 | 231 | 233 | 234 | 235 | 237 | 238 | 240 | 241 245 | 247 
| 248 | 250 252 | 254 | 255 | 257 | 258 | 259 | 261 | 262 | 264 268 | 269 
271 | 272 275 | 276 | 278 | 279 | 281 | 282 283 | 285 | 286 290 | 292 
293 | 295 297 | 299 | 300 | 302 | 303 | 305 | 306 | 307 | 309 313 | 314 
316 | 317 320 | 321 | 323 | 324 | 326 | 327 | 329 |.330 | 331 336 | 337 
| 338 | 340 343 | 344 | 345 | 347 | 348 | 350 | 351 | 352 | 354 358 | 360 
361 | 362 | 364 | 365 | 367 | 368 | 369 | 371 | 372 | 374 | 375 | 376 | 378 382 
385 | 386 | 388 | 389 | 391 | 392 | 393 | 395 | 396 | 398 | 399 | 400 403 | 405 
407 | 409 | 410 | 412 | 413 | 415 | 416 | 417 | 419 | 420 | 422 427 
| 430 433 | 434 | 436 | 437 | 438 | 440 | 441 | 443 | 444 | 446 448 | 450 
453 | 454 | 455 | 457 | 458 | 460 | 461 | 462 | 464 | 465 | 467 | 468 472 
475 | 477 | 478 481 | 482 | 484 | 485 | 486 | 488 | 489 | 491 493 | | 495 
498 | 499 | 501 | 502 | 503 | 505 | 506 | 508 | 509 | 510 | 512 | 513 517 





















































Write for SPECIAL OFFER Prospectus 


Crown Metric Watch Glasses, Metric Gauge, Metric Cabinets (10-drawer 
2-drawer) and Metric Watch Glass Combinations 


Sussfeld, Lorsch & Schimmel 


153 West 23rd St. Importers New York 
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a try-square to determine if it is a good 
right-angled bend. 

The bottom of the projection may be 
planed by a machinist to fit the lathe bed; 
the sides may also be planed smooth and 
reduced to a thickness of one-quarter of an 
inch. This will clean the frame square and 
we can finish all other parts with suitable 
small tools. The bottom of the projection 
may require a slight amount of scraping to 
fit it properly to the lathe bed. 

We shall require a center point that is in 
line with the lathe centers, in order to lay 
off the hole and the outline of the frame. 
This may be easily found by placing the 
frame on the lathe bed and while holding it 
securely against the lathe bed we press it 
against a true center, which is held in the 
lathe head. With this center point we may 
set the dividers to the proper opening to 
scribe a five-eighths hole, then set the di- 
viders to scribe a two-inch circle and scribe 
the outline of the frame, The part of the 
frame from ‘the two-inch circle to the base 
projection may be outlined by making two 
smaller circles to produce the required form. 

We may drill a small hole near the edge 
of the five-eighths circle and with a jewel- 
er’s coarse saw we may saw out the circle. 
The outline of the frame may be also sawed 
to the proper dimensions. If we use a No. 4 
saw, very little time will be required to saw 
out the frame close to the outline. Then it 
may be dressed smooth with a file. A quar- 
ter-inch hole should be drilled in the pro- 
jection to take the tie-bolt. 

Question.—What type of tie-bolt is most 
suitable for securing the back rest to the 
bed of the lathe? 

Answer.—In the illustration is shown a 
tie-bolt and nut which is excellent for this 
purpose, as it will allow the back rest to be 
set at the extreme end of the lathe bed, if 
necessary. The tie-bolt should be made of 
soft steel, turned to fit in the T-slot of the 
lathe bed, then turned to quarter-inch di- 
ameter to fit the hole in the projection. The 
upper part of the tie-bolt may then be turned 
to the proper diameter for threading 3/16 
by 24 threads. This may be done with a 
hand die; then a nut may be made and 
threaded for a close fit. The nut should 
have about four holes drilled part way in 
the edge to provide a means of tightening 
with a small rod. If the end of the tie- 
bolt and the nut are hardened and drawn to 
a full blue, they will be much more durable. 

QuestTion.—What type of jaws are most 
suitable for the back rest? 

ANSWER.—The usual type of jaws which 
are used on back rests are flat strips of 
brass, or nickel, which are slotted and held 
in place with small screws. To be efficient, 
jaws of this type should have ways milled 
out in the frame to hold them in proper 
alignment. This is rather a troublesome 
job and may be eliminated. The screws, 
which are shown in Fig. 81, may be made of 
Stub’s steel rod, three-sixteenths of an inch 
in diameter and threaded 24 threads, The 
threaded holes in the frame to take the 
screws, may be accurately located by laying 
off, with the dividers, six holes, which 
should be punched as for drilling. Then we 
may select the proper tap drill and drill the 
three holes for the screws, using the tail- 
stock against the opposite side to insure 
drilling the hole in proper alignment. These 
holes should be threaded to take the screws 
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and a close fit is desired, so there will be 
no side shake. After the proper fitting of 
the screws is obtained, the ends of the 
screws should be hardened and drawn to a 
dark straw color. Then they should be held 
in a chuck and the ends ground to a blunt 
60° angle. The extreme end of the screws 
should be faced off flat with a diamond- 
charged copper lap and highly polished. 
Flat jaws in back rests are. usually made 
of brass or nickel to avoid cutting the work. 
For our purposes we may make the screws 
of hardened steel, highly polished; place some 
oil on the ends of the screws when in use 
and there will be no risk of cutting the 
work, 

After we have polished the ends of the 
screws, then we may square the opposite 
ends and fit knurled heads to facilitate turn- 
ing the screws. The heads may be about 
three-eighths of an inch in diameter by one- 
eighth of an inch in thickness, They may 
be secured to the screws by riveting over 
the ends, then they may be turned true and 
knurled. 

QuestTion.—How may the back rest be 
finished to present a pleasing appearance? 

ANSWER.—It may be nicely polished and 
lacquered to prevent tarnishing, but the most 
durable finish will be to nickel plate it, and 
this finish will also match other attachments 
for the lathe. The edges of the back rest 
may be easily finished smooth by using the 
regular emery shells on the polishing lathe. 
The flat surfaces may be worked smooth 
with fine emery paper placed ofa flat block, 
although an emery lap held in the lathe 
head will do the work much quicker and 
better providing it is large enough. All 
sharp edges should be rounded, as nickelplat- 
ing is liable to peel from very sharp edges 
on any work, All flat surfaces should be 
made as smooth as possible with the emery, 
then they may be polished with the regular 
felt buffs. To produce a good nickel-plate 
finish, we must have a fine finish before plat- 
ing and this also applies to lacquering. 

A two-quart nickel solution may be easily 
prepared by dissolving six ounces of double 
sulphate of nickel and ammonium in two 
quarts of soft water. The article should be 
dipped in a hot potash solution, then rinsed 
well, dipped in a weak cyanide solution, 
rinsed and placed in the nickel solution. It 
may be plated with the same current as for 
gilding, but should be run longer than for 
gold-plating. Usually about a half-hour 
will give a good nickel deposit. Just before 
placing the work in the solution, all holes 
should be plugged with small corks to pre- 
vent nickel deposition in the holes. After 
plating, the work should be scoured with 
fine pumice-stone powder, then polished to 
a bright finish. 

QuestTion.—Assuming that the back rest 
is completed and we have at hand a clock 
in which the pivot is broken on the escape 
pinion, how shall we proceed to pivot this 
job with the aid of the back rest? 

Answer.—We will assume that in this 
case the escape wheel is staked close to one 
end of the pinion staff and the opposite pivot 
is broken. Our first consideration will be 
to determine if the staff is round at the 
point where it is to be held in the jaws of 
the back rest. Quite often such pinions are 
made from rough stock and the body of the 
staff is not turned true, In such cases, if 
the part of the staff which is held in the 
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back rest jaws is not true, this error will be 
reproduced in the pivot we wish to turn. 
In order to correct this error, we may in- 
sert a small female center in the tailstock 
spindle, then grip the good pivot in a wire 
chuck and with the opposite end of the staff 
in the female center, we may turn the end 
true and polish it at the point where it is 
to be held in the back rest jaws. -Then we 
may remove the tailstock and place the back 
rest in position with the jaws close to the 
end of the staff. Then we may place the 
tailstock in position again, with the female 
center against the end of the staff. As the 
staff is now centered, we may adjust the 
jaws carefully until they all have contact 
with the staff. A small amount of oil may 
be applied to the staff to prevent cutting it. 
Then we may remove the tailstock, and after 
making sure that the jaws are adjusted to 
take up all side shake in the staff, we may 
place the T-rest in position and proceed to 
center the end of the staff with a fine- 
pointed graver. Then we may drill a hole, 
using a drill slightly larger than the fin- 
ished pivot will be. A hole about one-eighth 
of an inch in depth will usually hold the 
plug securely, but the plug must be care- 
fully dressed to the proper size, with only 
a very slight taper. If the diameter of the 
staff is small as compared with the pivot, 
great care must be observed in fitting the 
plug, as it is a very easy matter to split the 
staff in such cases. If the plug has a slight 
taper and fits about half way into the hole, 
a slight tap or two will seat it securely. 
Then we may turn the plug to the required 
size for the pivot and polish it. 
(To be continued) 





Many New Applicants for Certifica- 
tion by the H. I. A. 


EVERAL hundred watchmakers have al- 

ready been certified by the Horological 
Institute of America, and nearly 100 new ap- 
plications were received by the Certification 
Committee at its recent meeting in Wash- 
ington. Watchmakers and jewelers through- 
out the country are gradually realizing the 
significance of this great movement which 
many declare is the most beneficial and most 
constructive of any that have been started 
in behalf of the industry in many years. 

All the worthy horological schools urge 
certification of students who are capable of 
taking the examination. Every effort is 
made to make them capable. With the lec- 
tures given during the first year’s course at 
one horological school, the student is quali- 
fied to take the examinations given by the 
Institute for its certificate as “junior watch- 
maker.” This is the lowest grade, but is 
the first step in the student’s progress to- 
wards higher aims. The purpose of this 
low grade is to get the watchmaker or stu- 
dent started along the line of progress in 
theoretical and practical horology. Theo- 
retical horology does not mean something 
undertaken only by the dreamer, but it is 
a subject which, when mastered, makes the 
man all the more practical, because it en- 
ables him to know why a certain operation 
is necessary in repairing a watch. Unfor- 
tunately too many men in too many indus- 
tries have been working in the dark, doing 
things without knowing why, the reason be- 
ing—inadequate scientific knowledge. 
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Satisfying ! 
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WATCH GLASSES 
None Better! 


FOUR FUNDAMENTALS: 
GAUGE, FLEXIBILITY, QUALITY AND FORM 
TELL THE STORY 


BEWARE OF SUBSTITUTES 


W. B. & CIEIS THE WATCH GLASS THAT 
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Sidereal and Solar Mean Time 
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By Samuel W. Balch, in the London Horological Journal 














THE process of determining the exact 
length of the day and when it should be- 
gin is by no means a simple one. For the 
revolution of the earth on its axis is com- 
pounded with its revolution around the sun, 
and variation arises from the fact that the 
earth’s axis does not point to a fixed point 
in the celestial sphere near the North star, 
but is gradually tracing a large circle among 
the stars in approximately 25,000 years. 
This change of direction of the axis is 
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known as precession. In fact, the earth has 
some 24 different kinds of motion which in- 
fluence the units of time. 

Progression of the earth along its orbit 
is at variable speed. The interval of time 
between which a given point on the earth 
is turned toward the sun is not constant, 
but exceeds the average in December and 
June, and is less than the average in Sep- 
tember, March and April. It is 24 hours 
and 30 seconds at Christmas time. The av- 
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erage as near as astronomers can work it 
out through the complicated resultant of the 
revolutions of the earth on its axis and 
around the sun is the mean solar day. This 
day and its sub-divisions into hours, minutes 
and seconds are the units of solar mean time. 

€ true positions of the sun with respect 
to the earth are calculated in these units 
for the purposes of navigation. 

As a step towards establishing the -length 
of the mean solar day, another unit is 


needed—the sidereal day. Approximately, it 
is the time of revolution of the earth with 
respect to the stars. But here again the 
complicated system of superimposed revolu- 
tions of the earth causes the period as deter- 
mined with respect to one star to differ from 
the period as determined with respect to 
another star. Hence, in practice, the side- 
real day is measured directly from no star, 
but from a traveling point in the celestial 
sphere, where the line of intersection of the 
plane of the earth’s orbit and the plane of 
the earth’s equator vanishes in _ infinity. 
This point is known as the vernal equinox. 
It has a progression which is synchronous 
with that of the axis of the earth. In this 
way the disturbing effect of precession is 
most simply taken into account. The actual 
positions of the important stars are calcu- 
lated and given with respect to this sidereal 
time for the purposes of navigation. 

It will be plain from the foregoing that 
neither the sidereal nor the mean solar day 
is the precise measure of any movement 
terrestrial or celestial. 

The period between successive returns of 
the earth to the point in its orbit which 
marks the vernal equinox is defined as the 
tropical year. This year, in sidereal days, 
is at present very closely 366.242197, and it 
very slowly diminishing. In mean solar 
days it is exactly one less day, because of 
the revolution of the earth around the sun. 

Timepieces which show both sidereal time 
and solar mean time are needed in the ob- 
servatory and on shipboard. Attempts have 
heretofore been made to combine the two 
in one instrument, which would show the 
two kinds of time by different sets of hands 
driven from a common mechanism. To do 
this requires a gear train which will closely 
represent the fraction 

365.242197 





366.242197 


The problem of finding a gear train to 
represent a given ratio is discussed in “A 
Treatise on Clock and Watch Making,” by 
Thomas Reid, 1832. It is also discussed 
with reference to this particular problem in 
“Principles of Mechanism,” by Robert Wil- 
lis, 1875, and a direct train is given which 
was proposed by Louis B. Francceur, a 
French mathematician of a hundred years 


ago. His solution is as follows: 
1096 8 137 
1099 7X 157 


This differs from the exact ratio enough 
to cause an error of 21 seconds a year. 

To apply any solution, two additional trains 
are provided, one to relate the hands which 
show sidereal time, and the other to relate 
the hands which show solar mean time. 
Then any corresponding spindles of these 
two trains are connected by a train of gears 
in which the numbers of the teeth are the 
above factors. Only one of the trains, either 
the one for the sidereal time or for the mean 
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time, has driving power and escapement 
mechanism. 

Prof. N. F. Dupuis, Dean of Science, 
Queen’s University, Kingston, Ontario, de- 
scribed in Transactions of the Royal Society 
of Canada for 1882 two astronomical clocks 
of his own building in which the two kinds 
of time are quite accurately combined. He 
uses a mechanism which corrects intermit- 
tently; and keeps the two kinds of time 
correctly related to each other to within 
five seconds, | 

More recently, Prof. Elis Stromgren, of 
the Royal Observatory, Copenhagen, con- 
structed a watch to show both kinds of time, 


30 
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which is described in patents in 1916. He 
uses a direct gear train which is based on 
the factors of the following ratio: 


365 30 73 
3066 36 X 61 

This has an error of 57 seconds a year. 
He has a compact and well-arranged dial. 
The minute hands of the two kinds of time 
use the same dial, which occupies the full 
face of the watch. Within this dial are 
three separate small dials, one for each of 
the two hour hands and one for the mean 
time seconds hand. Sidereal seconds are 
not indicated. 

The method of attack for a thorough so- 
lution of the problem is to convert the re- 
quired ratio into a continued fraction, and 
then, stopping at successive terms, convert 
back to a common fraction. This gives the 
following successive approximations: 


365 1461 46751 


366 1465 46879 


On attempting to factor these fractions, 
the two latter are found to contain high 
primes, and consequently cannot be repre- 
sented by gear trains. The first is not close. 
A large number of close ratios can be found 
by combining the terms of these fractions in 
a ratio expressed as follows: 


46751a + 1461b + 365c 


46879a + 1465b +- 366c 


By assigning different small whole number 
values to a, b and c, the values for b and ¢ 
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being either positive or negative, it is pos- 
sible to form a large number of close ratios 
if the last two terms of both numerator and 
denominator are kept small with respect to 
the first. In this manner I have formed 
over five hundred close expressions for the 
ratio and tested them to find whether or not 
they can be factored without leaving large 
prime numbers. In the above expression, 
making a equal 2, b equal minus 4 and c 
equal 1, gives the best factorable ratio, as 
follows: 


46751 *K 2—1461 KX 4+ 365 88023 





46879 X 21465 X4-+4.366 88264 
61 X 37X13 3 





59x 17K 11*8 

For the purpose of forming a suitable 
direct gear train it is expedient to increase 
the factor 3 in the numerator by 20 times 
and to increase denominator factors 17 by 
four times and 11 by five times. The fore- 
going, with rearrangement, gives the fol- 
lowing suitable train: 


60 61 37 13 
ane HE cme SE ace PE wan 
8 55 59 68 

This requires a train of eight gears, 
whereas each of the two previous examples 
accomplished the result with a connecting 
train of four gears, but less accurately. 
However, the mechanism as a whole re- 
quires no more spindles. Besides, two of 
the gears are also used in the connecting 
train between the minute and hour hands 
for mean time, and two other of the gears 
are also used in the connecting train be- 
tween the minute and hour hands for side- 
real time. 

The foregoing solution is shown in Fig. 
1, It has a yearly error of one-third of 
a second, which is entirely negligible in the 
application shown, since it is used to relate 
the minute and hour hands only and not 
for seconds indications. 

It is possible to use the connecting train 
above described to connect the spindles of 
the two seconds hands instead of the spindles 
of the minute hands, and extend trains from 
each seconds spindle to the corresponding 
spindles for the minute and hour hands. 
But this will speed up sixty times the wheel- 
work of the connecting mechanism and un- 
duly load the train for good timekeeping. 

There is, however, another way by which 
the seconds of both kinds of time can be 
indicated without adding any fast-moving 
wheels, and which is far more accurate. In 
the foregoing search for close ratios for di- 
rect trains, each had to be rejected if either 
term was found to contain a prime factor 
which was too large for a suitable gear. 
But if either term can be suitably factored, 
and the difference between the terms can 
also be factored, then it can be made the 
basis of a differential train. 

In the above general expression make a 
equal 3, b equal 2, and c equal zero, and 
reduce as follows: 


46751 X3-+1461 %2 143175 





46879 X3-+1465%2 143567 


In this ratio the numerator and also the 
difference can be factored, and there is no 
large prime factor. If a hand is driven 
according to mean time and the dial under 
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the hand is caused to revolve by a train 
from the hand spindle, which is based on 
these factors, then the hand will indicate 
sidereal time on the revolving dial. 

It is of advantage to use this differential 
train in showing both mean time and si- 
dereal seconds. It will be convenient to 
drive the sidereal seconds dial from the 
mean time minute spindle instead of from 
the mean time seconds spindle. A factor of 
60 is therefore introduced, making the ratio 
as follows: 


392X060 8xX49xX00 8 49 48 





143175 23% 75X83 6 23 83 


This particular ratio was chosen from a 
number equally good because it was possible 
to use in it two gears, 8 and 60, which were 
also called for in the direct train, and use 
these same gears in both trains. The appli- 
cation is shown in Fig. 2. The gears not 
numbered are the usual connecting gears 
between .the minute and seconds hand spin- 
dles. As time mechanism goes by jumps, 
and in this application is according to mean 
time, the seconds hand will pause at the 
graduations only in the indication of this 
kind of time. The indication of sidereal 
time will only be to the nearest beat with 
the mechanism correctly running on mean 
time. The theoretical cumulative error of 
this train is only 0.035 second a year. 

Figs. 1 and 2 are for simplified illustra- 
tion. Their combination in one mechanism 
is shown in Fig. 3. In this figure the two 
minute hands are brought to the same center 
and the sidereal minute hand is carried by 
a sleeve with the 13-tooth gear. The face 
has minute graduations around its rim, on 
which the two hands indicate the minutes 
of the two kinds of time. Inside is a dial 
of 12 graduations for mean time hours, a 
dial of 24 graduations for sidereal hours, 
and a dial for mean time seconds. A cir- 
cular opening is cut through the face within 
the latter dial and a revolving dial is set 
therein. This dial is attached to the 83- 
toothed gear, and this makes a little less 
than four revolutions a day. The seconds 
hand indicates sidereal seconds on this dial 
and at the same time indicates mean time 
seconds on the concentric outside fixed dial. 

Astronomical observatories maintain in- 
dependent clocks for sidereal and solar mean 
time. Such clocks can be kept in proper 
time relation by electrically coupling them 
through a contact which is intermittently 
closed by a suitable differential train. The 
sidereal clock is used as the master clock, 
and requires no modification except that a 
circuit should be so branched from the 
chronograph circuit so that it will not be 
interrupted in the customary way to indi- 
cate the commencement of the minutes and 
half-minutes. The mean time clock is pro- 
vided with a device which will bring it into 
synchronism with the beats of a master clock 
and a differential train such as shown in 
Fig. 2, or preferably a train which has been 
found by making a equal 6, b equal minus 
9, and c¢ equal to minus 1 in the above gen- 
eral expression for the ratio. This ratio, 
which has a present error of 0.035 second a 
year, and is diminishing, is as follows: 


46751 K 6—1461 * 9—365 266992 





46879 X 6—1465 X 9-366 267723 
As it will be more accurate to synchronize 
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the double beats, and the train is to be driven 
from a spindle which makes a revolution in 
a-mean time minute, the inclusion of 30 as 
a factor is required, and the ratio is: 


731X30 15 43 17 


———$_— = — X— 
266992 44 41 74 
The 15-toothed gear is carried by the sec- 
onds spindle of the mean time clock, and 
the 74-toothed gear carries means for clos- 
ing the chronograph circuit of the sidereal 
clock for a period of about one second at 
each revolution. Sidereal and mean time 
clocks beat in synchronism for a few beats 
at intervals of a trifle over six minutes, 
and the pendulums swing the same way at 
intervals of a trifle over 12 minutes, which 
is the period in which the contact-carrying 
wheel will make a revolution. The circuit 
is used to correct the beats of the mean 
time clock if they do not coincide perfectly 
with the beats of the sidereal clock at the 
moment when the circuit is closed. 





Book to Facilitate Estimates on 
Engraving ate! 
| 
“Engraving Designs—Artistic and Prac- 
tical” is the title of a very attractive book- 
let issued by Nonken & Yocum, Portland, 
Ore. All the designs are by the firm itself. 
The purpose of the book, as announced in 
a separate circular, is to enable the 
jeweler to estimate quickly and accurately 
on work. “The general trend of the en- 
graving business is to discontinue the old 
custom of free engraving,” says the preface, 
“and the majority of retailers realize that 
free engraving is not a modern method of 
doing business. To give away free an art 
that requires the finest talent and years of 
experience, is wrong as well as unprofitable. 
Free work usually calls for the cheapest 
work and for dis-satisfied customers.” The 
contents include the different types of letter- 
ing, such as plain script, old English and 
Roman block, etc., contour monograms, 
script monograms, methods of engraving 
silverware, the different styles of engraving 
for wrist watches, pocket watches, novelties, 
etc. Styles suitable for ivory engraving 
are also shown. 
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“Will you please examine this diamond?” 
said a man who had stepped into a jeweler’s 
shop, “and tell me what you think of it? If 
it is a good stone I think I will buy it.” 

The jeweler took the gem, which was un- 
set, and looked at it critically for a moment. 
Then, in confidential tones, he said: 

“Well, to tell you the truth, that isn’t a 
very good stone. It hasn’t much fire, it is 
badly cut, and there is something here very 
much like a flaw.” Then he held the 
diamond under a microscope and examined 
it carefully, finally observing: “No, it isn’t 
exactly a flaw, but I shouldn’t call it a per- 
fect stone. Now, if you want something 
really fine, I have here—” 

“Excuse me,” the other man interrupted, 
“T don’t think I’ll buy a diamond today. 
This is a diamond that one of your as- 
sistants let me take on Saturday on ap- 
proval. I deposited ten on it. Please let 
me have my money, and we will declare the 
deal off.”—Pottery, Glass and Brass Sales- 
man. 
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for a thorough course in the 
Horological Department of Bradley Institute 


MAKE YOUR ARRANGEMENTS AT ONCE with the Horological 
Department of Bradley Polytechnic Institute for a course in Watch- 
work, Jewelry or Engraving, to begin as soon as possible, as every 
day that you are not attending Bradley will be money lost, if you 
really anticipate taking this course. 


jradley has thousands of students scattered all over the country and 

many working in foreign countries. We have thousands of the very 
highest class recommendations and a few. of them are contained in 
the catalogue which we furnish free of charge. 





A thorough organization ; a system that has been worked out by years 
of experience in handling thousands of students, adopting some special 
line of work, eliminating things that were not of the utmost impor- 
— ee, ae tance. Doing things finally adopted and doing them well has been the 


clusively by the Horological De- means of putting Bradley in the very forefield of Horological Insti- 
partment of Bradley Institute. } tutions 


At yo nee there a 245 anes | ‘ 
in attendance, about evenly : | < = eee ee iat ° ° iia 
2 ee, ee sradley Horological with its increased facilities is bigger and better 
Federal. Several of these are than ever. In its thirty-six years of existence this great school has 
ey ae See ee , turned out scores of the best workmen of which the country can boast. 
One of our latest catalogues wi . cole . é . ; e x 

saaee uk mack >. Sun. Figure your affairs so that you can be with us this year, if not im- 

= J mediately just as soon as possible. 
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: . . The American Platinum Works of Newark, N. J., have used one of 
For More Details, Ask for New Interesting Folder A-A. cuss gain ler He ae aa, aes ae i dr es 
and works absolutely satisfactory. They have since bought more. 


e . like them and strongly recommend them to prospective users. You 
American Platinum Works can have one and will consider it the most valuable part of your equip 
ment. 
N. J. R. R. Ave. at Oliver Street 
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[Answers are also solicited from our readers to the questions published on this page.] 
No attention paid to communications unless accompanied by full name and address of the writer. 


Question No. 3931.—Swiss Screw Plate. 
—I have a Swiss screw plate, and am at a 
loss to know which side of the plate is for 
cutting the tap, and which for cutting the 
screw thread. The plate is stamped “Mar- 
tin Fils—Swiss,” and just below the largest 
opening in the upper row ts the letter “B.” 
The lower row of openings in the plate are 
numbered, 7-6-5-4-3-2-I-0-0-I-2-3-21, making 
a total of thirty openings on each side of the 
plate. Please tell me which side of the plate 
should be used for cutting the tap threads, 
and which side should be used for cutting 
the screw threads—P. V. S. 

ANSWER.—The screw plate which you 
have described is the regular thirty-hole 
Swiss screw plate. The writer has used this 
style screw plate for a number of years and 
has also examined many plates of the same 
style. In all cases we have found that the 
two rows of openings are identical. The 
object in having two rows of holes com- 
bined on one plate is simply a “safety first” 
rule; in case a certain hole is damaged in 
any way, we simply shift to the required 
hole in the other row. 

In nearly all cases where such screw 
plates have been damaged, the fault was in 
trying to thread steel stock that was too 
hard. It is a wise idea to test every piece 
of steel we wish to thread, and if it seems 
too hard, it should be annealed as soft as 
possible. Then, if possible, hold the stock 
in the lathe head while threading, or at least 
start it in this manner. If the thread is 
started straight, a cleaner thread may be 
obtained and there is much less strain on the 
hole in the plate. 


Question No. 3932.—To Stiffen Bead 
Cord.—J would appreciate it if you will tell 
me, through the Work Shop Notes, how I 
can stiffen the ends of silk bead cord which 
is used in stringing pearls. The bead cord 
I refer to is chemically stiffened at each 
end, so that a needle is not required.—J. B. 

Answer.—Select a silk cord that is the 
proper size for the beads or pearls you wish 
to string, then trim the ends to a sharp 
point with a very sharp blade. Apply some 
library paste and work it well into the silk, 
then wipe off all surplus and allow the cord 
to dry for a few moments. The stiffening 
may have to be renewed in stringing a long 
strand, but it is easily done and will save 
much time in stringing beads or pearls. 


Question No. 3933.—Jewelry Cleaning 
Solution and Suitable Container.—We 
are using for the cleaning of our silver and 
jewelry a mixture of one pound of salts of 
tartar, and one pound of cyanide chloride, 
73-76 per cent., to each two gallons of dis- 
tilled water. Is there, in your opinion, any 





better solution for cleaning a general stock? 
We have made for the purpose a large 
cypress wooden tank, but the solution eats 
through this badly. Can you advise any 
method of lining the tank to prevent this 
leakage? Any information you may be able 
to give us on this matter will be thoroughly 
appreciated —W. C. B. 


Answer.—As your cleaning solution con- 
tains a large amount of cyanide, we assume 
that the principal function is for removing 
tarnish from silver and gold articles, and, 
in this case, the salts of tartar, which, by 
the way, is simply another name for sal 
soda, is not essential in this particular so- 
lution. A plain sal soda solution is excel- 
lent as a cleanser, but it should be used 
boiling hot to obtain the best results. It is 
also useful to assist in removing the cyanide 
solution. Cyanide is not readily removed by 
simple rinsing in water; it is rather slimy 
and clings to the work, even after consid- 
erable rinsing has been done. 


We cannot recommend the cyanide-chlo- 
ride mixture, as considerable inert material 
is introduced into the solution, which is very 
undesirable. Sodium cyanide, 98-99 per 
cent., is much better; it is more soluble in 
water and less of the salt is required to ob- 
tain results. You are using too strong a 
solution in any case. The active principle in 
all of the cyanide salts is cyanogen; potas- 
sium, sodium or a mixture is simply used 
as a convenient method of absorbing a cer- 
tain amount of cyanogen and handling it 
safely, as cyanogen is a very poisonous gas 
and is very dangerous to use in the gaseous 
state. 

We would suggest that you use two solu- 
tions. Make up a sodium cyanide solution 
in the proportion of one-quarter of a pound 
of the salt to each gallon of soft water. It 
is unnecessary that you use distilled water. 
Use this solution simply for removing the 
tarnish. Then make up a separate solution 
of sal soda in the proportion of one-half 
pound of sal soda to each gallon of water. 
Use this solution boiling hot simply as a 
cleanser. Then have plenty of clean, run- 
ning water at hand, 


In cleaning your silver and jewelry pro- 
ceed as follows: ‘Dip the articles in the 
cyanide solution, then rinse in clean water 
to remove as much of the cyanide as pos- 
sible, then rinse thoroughly in the hot sal soda 
solution, then rinse in cold, running water, 
and this last is important, as a hot water 
rinse has a tendency to stain the work. 

Referring to method of lining your cypress 
tank, we do not believe this can be done 
successfully with a tank that has been used, 
as the cyanide is probably soaked into the 
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wood and a lining would not adhere well 
when the tank is in such condition. But 
with a new tank, you can easily line it and 
make it water-proof by applying a heavy 
coat of asphaltum. This asphaltum is the 
same material that is used for street paving. 
It should be melted and applied hot. Large 
plating tanks are lined in this manner and 
give excellent service. 

We would also suggest, as a suitable con- 
tainer for such solutions, earthenware jars, 
which may be obtained in any desired size. 
They should also cost much less than a prop- 
erly made wooden tank. They may be lined 
in the same manner as the wooden tanks. 
As to their durability, we have three jars 
that have been lined with asphaltum and 
they have been in use for about ten years. 
In lining the above jars, we simply carried 
them to a friendly paving boss, who poured 
them level full with hot asphaltum; then 
they were emptied and allowed to dry while 
upside down. The result was a clean, 
smooth surface that is satisfactory in every 
way. 

Question No. 3934.—Sizing Enameled 
Rings.—/n sizing heavy enameled emblem 
rings, I have considerable trouble with the 
enamel breaking out. It is not so bad where 
one-half to one size is removed, but in cases 
where I have to reduce two or three sizes, 
the enamel will nearly always break, which 
usually means sending to the factory for re- 
enameling. Occasionally I lose a sale be- 
cause I cannot deliver the ring at once. Is 
there any way that I can avoid such break- 
age?—J. M. P. 

ANSWER.—Sizing heavy enamel rings is 
always a tough proposition and there is al- 
ways a risk of breaking out some enamel. 
However, by using certain precautions, much 
of the risk may be eliminated. We will take 
a recent job of this kind for example, and 
describe a good method of handling such 
work, .The ring was a 32° Masonic, with 
emblems enameled half around the shank, 
and the shank was very heavy. This ring 
had to be made three sizes smaller, and as 
the sale involved a half-carat diamond and 
had to be delivered the same day, it was a 
case of size it or lose the business. The 
ring was cut on the under side as usual and 
three sizes removed. Then we made small 
brass blocks that fitted over each side of the 
shank, but which did not touch the enamel 
at any place. The brass blocks were also 
grooved on the outside to take binding wire, 
and the grooves were deep enough so that 
the wire would be below the surface of the 
blocks. We used No. 18 iron wire, which 
was fitted around the ring, with the blocks 
in position. As we could not draw the ring 
together with the wire, it was placed be- 
tween the jaws of a vise and drawn together, 
and as the wire was free between the sur- 
face of the brass blocks and the vise jaws, 
we could draw the wire tight and twist it. 
This was the risky part of the job and we 
could not draw it entirely together at once, 
but did draw it about one size, then annealed 
it red. This caused the enamel to flow and 
also set the ring at this size. This opera- 
tion was repeated four times, which brought 
the ring fully together ready for soldering. 
At each operation the enamel was flowed 
and the ring set. The ring, when drawn 
together in this manner, was practically 
round, and the job was a success in every 
way. 
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The Application of Decoration to 
Art Metal Ware 





By A. F. Saunovers in Metal Industry 


OUGHLY speaking the art of metal cast- 

ing is divided into three distinct 
methods: sand casting, mold casting and die 
casting. The first applies in a general way 
to castings of the harder metals such as 
silver and bronze when made in sand molds. 
The second method known to the trade as 
“slush casting,” applies to the use of the 
softer metals such as white or britannia 
metal, zinc, antimony and lead, when cast in 
a mold of bronze or brass without the use of 
cores. The third method, a purely me- 
chanical operation, is confined to the casting 
of the softer metals in steel dies, the metal 
being forced into the dies or molds by the 
aid of compressed air. All three methods of 














CLOCK CASE CAST IN SLUSH MOLD 


casting provide means of producing orna- 
mental effects applicable to the decorating 
of art metal ware. 

The art of casting is of great antiquity, 
dating as far back as the Neolithic Age, and 
the history of its development in its various 
phases is a most interesting one. 


The earliest known method of casting 
was accomplished by primitive man pouring 
molten metal into an open mold, which con- 
sisted merely of a cavity of the necessary 
size and form, hollowed out of a flat stone. 
The metal he used was either gold or cop- 
per, as it is a well-established fact that 
these were the first metals discovered by 
man. The next step was a crude mold of 
clay made in two closely fitting sections 
and baked hard enough to withstand the 
necessary handling. Fragile as such a mold 
would be it was an improvement over the 
open stone mold, inasmuch as it produced a 
casting both sides of which were alike. By 
using a core of the same material from which 
the mold was made a hollow casting was 
secured. As man became more familiar with 
the nature of metals generally learning how, 
by mixing them in various ways, they would 
better serve the particular purposes he de- 
sired to attain, it was but natural that the 
next step resulted in making the mold of 
metal. This assured quantity-production as 
the metal mold did not have to be renewed 
after each casting as the clay mold did. 

The origin of sand casting is difficult to 
determine. We know that this was the 
method used by the Egyptians, and many 
excellent examples in gold, silver and 
bronze have been dug out of the ruins of 
the buried cities of ancient Greece. The art 
of casting in sand was practiced during the 
middle ages and it reached its highest state 
of development during the sixteenth and 
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seventeenth centuries. Much of the beauti- 
ful gold and silver work of that period de- 
pended upon the art of casting for its 
elaborate embellishment, though the process 
of casting in itself formed but the ground- 
work, so to speak, for the finished work. As 
a sand casting but serves as a means to pre- 
pare or facilitate further work, at best such 
a casting is nothing more than an unfinished 
reproduction in metal of the original model 
or pattern. It requires the artistic skill of 
the chaser to bring it up to that degree of 
finished perfection necessary to make it a 
work of decorative value. 

Good castings depend first upon a good 
model, that is a practical model, that facili- 
tates, rather than retards the work of the 
molder. It should be free from undercuts 
and modelled in a broad manner leaving the 
finer details to be worked out in the final 
chasing. 

Cire-Perdue Process 


From the standpoint of art, the so-called 
lost wax or Cire-Perdue process is the finest 
form of casting. It differs from sand casting 
in both method and results. This was the 
precess of casting followed in the time of 
the celebrated Cellini, and one has but to 
read the story of his life to realize the diffi- 
culties he encountered and surmounted in 
order to produce some of his masterpieces 
of cast work done by this exacting method. 
In Cellini’s time the casting required the de- 
struction of the model with one casting only. 
If for any reason the casting failed, all was 
lost. This element of chance of course added 
greatly to the expense of the process, but 
also added much to the intrinsic value of the 
finished work, as no duplicates could be 
made. Another important feature of the 
Cire-Perdue method is the fact that the cast- 
ing comes out of the mold complete, requir- 
ing but little retouching by the artist. 
Modern practice has improved upon the 
methods used in Cellini’s day, as a composi- 
tion mold of a more permanent character has 
been perfected which lessens the chances of 
loss, and cast work of this kind is produced, 
in every sense as fine as was ever made in 
past centuries. The three equestrian figures 
of Generals Grant, Sherman and Sheridan 
decorating the base of the Sterling Military 
Trophy illustrating this paper were cast by 
the lost wax-method and are fine examples 
of the art on a small scale. 


Slush Mold Casting 


As mentioned at the beginning of this 
paper slush castings are made in bronze or 
brass molds and are confined to the use of 
the softer metals. Slush casting derives its 
name from the way the metal is handled in 
the mold during the process of casting. The 
mold is poured full then quickly reversed, 
emptying out the greater part of the metal 
but leaving a thin shell or casting in the 
mold. Next to a good mold, perfect cast- 
ings depend upon the skill of the caster in 
handling his metal. As the result desired is 
a clean, sharp casting of light weight and 
free from any so-called “cold shots” (air 
spots), the castings come from the mold 
practically complete; the mold itself is 
finished up in fine detail. A good working 
mold depends upon a perfect model and the 
skill of the mold maker in fitting, chasing 
and venting the mold in the proper manner 
to permit the flow of hot metal into every 
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part. No hand work is necessary to finish 
up a good slush casting excepting a small 
amount of trimming and wiping up with a 
sand buff. Slush castings, however, are 
basicaily dependent upon the art of sand 
casting, as the bronze mold in which these 
castings are made is itself a product of the 
sand mold, and like all sand castings re- 
quires the artistic skill of the chaser. 

All slush molds are made in two or more 
pieces, the number depending upon the size 
and character of the article they are to pro- 
duce. The mold is first made in plaster of 
paris; from this is made the bronze mold. 
Complete objects, both as to form and deco- 
ration, are cast by this method, and when 





STERLING MILITARY TROPHY 


plated and colored in various finishes have 
all the appearances of solid gold, silver or 
bronze at a very low cost. Candlesticks, 
lamp bases, clock cases, jewel boxes, desk 
articles, etc., can all be cast in slush molds. 
The bronze finished clock case shown in the 
illustration is a product of the slush mold. 
It is a hollow casting measuring eleven 
inches in length by six inches in height, and 
is some three inches through from front to 
back, at its widest point. Considering the 
general size it is a very light casting at 
three pounds. 

Mold castings have a wide range of use in 


‘the decorative field as all sorts of fancy 


trimmings such as borders, handles, spouts, 
lips, tips, and ornaments are possible. A 
large proportion of the decorative orna- 
ments and trimmings used in the making of 
silver plated wares are mold castings, made 
in white or britannia metal, but most of the 
larger articles such as candlesticks, clock 
cases, etc., are made of caster’s metal, a 
composition of lead and antimony. 
Die Casting 

The process of die casting has been in- 
cluded in this article simply to call attention 
to its possibilities as a method of producing 
in a better manner many things of a decora- 
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MA DEAL as a finish for hollow 

“41 ware—Zapon Aquanite gives 

a particularly hard, durable, 

waterproof protection that prevents 
tarnish and discoloration. 


It is because Zapon Aquanite seals and 
perpetuates the beauty of design and finish 
inherent in each article — because it is 
water-white, transparent and easy to apply 
—that Zapon, the pioneer of American 
lacquer finishes, is invariably used in the 
finishing rooms. of the leading designers 
of hollow ware. 
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Pattern 
Files 
were designed for good 
workmen --- men who 
assemble and adjust 
intricate parts for 
flawless operation. 


Their 100°. uniformity, 
perfect temper, sharp- 
ness and edgeholding 
quality are appreciated 
both by workmen and 
executives alike, the 
world over. 


Be sure the name NICHOLSON 
is stamped on the file you buy 


NICHOLSON FILE Co. 
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[Patents Granted by the United States 
and the Registered Trade-Marks.] 








UNITED STATES PATENTS 





Issue of Oct. 23, 1923 


1,471,623. WATCH MECHANISM. Georce P. 
Mour, Victor, Iowa. Filed Nov. 28, 1922. 
Serial 603,759. 3 Claims. 

A watch comprising a frame, front and back 
plates spaced apart and parallel to each other, a 
shaft rotatively mounted in said plates, a spring 
barrel mounted to rotate about the axial center of 
said shaft, a watch mechanism, means for driv- 
ing the watch mechanism by the rotation of said 





barrel, a spring within said barrel having one end 
connected thereto, means for detachably connecting 
said spring in operative relation with said shaft, 
a winding mechanism detachably secured to said 
shaft, said shaft being capable of longitudinal 
movement to disconnect it from the mechanism 
operatively connected therewith, the said shaft 
also being adapted to support the spring barrel 
between said plates, and further so arranged 
that the barrel may be slidably removed from be- 
tween the said plate when the shaft has been 
moved. 

1,471,797. AUTOMOBILE CLOCK FRAME. 
Cortez Merritt and Cuartes M. WEGNER, 
Oelwein, Iowa. Filed Nov. 25, 1922. Serial 
603,321. 1 Claim. 

A device of the character described comprising 

a frame adapted to be secured to a panel or other 


, vertical surface and having a body projecting 


therefrom adapted to receive a time piece, said 
body part having an open face defined by an in- 
wardly directed flange in a plane spaced from that 
of the frame and said body interiorly threaded, 





and an adjustable back comprising an annulus 
having its outer perimeter threaded to mate with 
the threads of the body whereby said back may 
be adjusted relative the flange of the body. 
1,471,809. CUFF LINK. Georce Scumip, New 
York. Filed Feb. 25, 1922. Serial 539,225. 
1 Claim. 
A cuff fastening device of the class described 
comprising two complementary members, each of 
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said members consisting of a hollow shank and 
hollow cap secured thereto at one end, a hollow seat, 
having a transverse slot therein attached to the op- 
posite end of one of the members and a bevelled hol- 
low body attached to the opposite end of the shank 
of the second member for sliding engagement within 











the hollow seat, said hollow body having a bevelled 

edge and a depression in the bottom thereof, and 

fastening means within the shank of the first 
mentioned member adapted to ride within the de- 
pression to lock said members. 

1,471,912. MATCH CASE. Jutius OppEenHErM, 
New York, assignor to Dasco Import Co., Inc., 
New York. Filed July 20, 1922. Serial 
576,324. 2 Claims 

The combination with a match box comprising 

a back having a piece to partly overlie a package 

of matches, said holding piece having its central 

portion open to provide an aperture through which 





the matches may be ignited on the friction material 
on the package, of a hinged lid or cover for said 
box having an aperture which is adapted to register 
with the aperture of said holding piece when the lid 
or cover is closed to afford means through which 
the matches may be ignited. 


1,471,956. COMBINED CLOCK AND LETTER 
BALANCE. Gotrrrizep GuNTHER, Schwen- 
ningen-on-the-Neckar, Germany. Filed Nov. 
28, 1922. Serial 603,844. 3 Claims. 

A combined clock and letter-balance, comprising, 
in combination; a clock-casing; a weighing mechan- 
ism arranged between the clock-work and the dial, 
and having its upper end located at the top of said 








casing; a weighing pan arranged above the clock 
casing and being supported by said upper end of 
the weighing mechanism; the clock dial having a 
scale executed corresponding to the purpose of the 
said weighing mechanism, as well as a curved 
slot extending along said scale; and an indicating 
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hand projecting forth through said slot from a 
lower member of the weighing mechanism and 
being adapted to co-operate with said scale. 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 


Trade-Marks Registered Oct. 23, 1923 


Ser. 167,670. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) T. N. Bene- 
pict Mrc. Co., East Syracuse, N. Y. Filed 

Aug. 1, 1922. 


Particular description of goods.—Silver-Plated 
Table and Hollow Ware and Articles Plated with 
Precious Metal, as follows: Tea Sets, Coffee Sets, 
Trays, Cups, Plates, Casseroles, Bowls, Vegetable 
Dishes, Bonbon Dishes, Vases, Cracker and Cheese 
Dishes, Crumb Sets, Candlesticks, and Pitchers. 

Claims use since on or about July 1, 1903. 


Trade-Marks Published Oct. 23, 1923 
174,564. ARTIFICIAL PEARLS. Hyman Levi- 


TAN, Boston, Mass. 
Filed March 12, 1923. Serial 177,306. PUB- 
LISHED JULY 10, 1923. 


174,565. WATCHCASES. Joserpu Fanys & Co., 
New York. 
Filed March 17, 1923. Serial 177,597. PUB- 
LISHED JUNE 19, 1923. 


174,570. BRACELETS AND EARRINGS. Coun 
& RosENnBERGER, Inc., New York. 

Filed March 29, 1923. Serial 178,224. PUB- 

LISHED JULY 10, 1923. 

174,632. WATCHES, WATCH MOVEMENTS, 
AND PARTS THEREOF. Joszern Gorttizs, 
New York. 

Filed April 25, 1923. Serial 179,665. PUB- 

LISHED JULY 24, 1923. 


174,651. "heen A. Wittnauer Co., New 
York. 
Filed May 28, 1923. Serial 181,327. PUB- 
LISHED JULY 24, 1923. 


174,683. WATCHES AND PARTS THEREOF, 
Frep KaurMan, New York. 
Filed April 27, 1923. Serial 179,796. PUB- 
LISHED JULY 24, 1923. 


174,693. GOLD AND SILVER POLISH. Artruur 
N. Sanperson, West Springfield, Mass. 
Filed May 2, 1923. Serial 180,083. PUB- 
LISHED JULY 24, 1923. 


174,607. JEWELRY FOR PERSONAL WEAR, 
NOT INCLUDING WATCHES. Marcer 
M. Mrraseau, doing business as Lissauer & 
Co., New York. 

174,702. WATCHCASES. Dinuorer Bros. Inc., 
New York. 

Filed February 17, 1923. Serial 

PUBLISHED JUNE 26, 1923. 


174,719. RHINESTONES AND CHATONS. 

Ernst Curar, St. Georgental, Czechoslovakia. 

Filed December 4, 1922. Serial 172, 862. PUB- 
LISHED JULY 10, 1923. 


174,745. WATCH MOVEMENTS. CHas. 
Scuwartz & Son, Washington, D. C. 
Filed August 26, 1922. Serial 168,732. PUB- 
LISHED JUNE 26, 1923. 


174,749. JEWELRY FOR PERSONAL WEAR, 
NOT INCLUDING WATCHES, BOTH 
WHOLESALE AND RETAIL. Tue Sicier 
Bros. Co., Cleveland, Ohio. 

Filed August 5, 1922. Serial 167,853. PUB- 

LISHED JULY 24, 1923. 

174,777. FINGER RINGS AND NECK CHAINS. 
Leorotp Brock, doing business as Buffalo 
Jewelry Mfg. Co., Buffalo, N. Y. 

Filed November 13, 1922. Serial 171,893. PUB- 

LISHED JULY 24, 1923. 

174,824. WATCH MOVEMENTS AND WATCH- 
CASES. Meyer Goxpin, doing business as 
Continental Watch & Jewelry Co., Chicago. 

Filed December 27, 1922. Serial 173,887. PUB- 

LISHED JULY 24, 1923. 

174,882. EARRINGS. FINGER RINGS, PEND- 
ANTS, SCARF PINS, CUFF AND COLLAR 


176,168 
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LIENHARD & CO. 


La Chaux-de-Fonds. (Switzerland) 
Special Trade of the Factory 


All kinds of Brocading and Engine Turning Machines for Jewelers, 
Silversmiths, Goldsmiths and Watch Case Makers. 

Circular, Oval and Rectilinear Work. 

New Machines to cut Steel Dies, embossed or hollow work. 
Panto-Graveur to engrave letters and to divide pieces of precision. 
Automatic Lathes to cut Disks for numbering machines, etc. 





Firm known all over the world for the construction of engraving 


New straight line ving and ° : ; 
ow straig: agra and engine-turning machines. 


engine-turning machine 








Are You Experiencing Any Trouble in Fitting Watch Crystals? 


The New Improved ere 
G-S FLEXO CRYSTALS CRYSTALS YOU CANT BREAK 


Are Overcoming All the Trouble Known in the 
Fitting of Watch Crystals 


and can be adjusted to any height and size, and easily be made to also 
fit odd shapes. 


A small stock of only 4 gross G-S FLEXO CRYSTALS (% dozen per 
size) is required for a complete assortment and will fit instantly any size 
or make watch in both the open and hunting case. Registered 


G-S FLEXO CRYSTALS are made of a special new transparent ARN 
composition for watch crystals only; very clear, and will not discolor, a 7 an oe ee oa 
shrink or warp; they fit tight and are dust proof. These crystals do not pression” non-breakable crystals not bearing 
chip, break, or crack, and there is no loss whatever. patent number 14,458 is an We know 
of certain dealers who persist in infringing 
Write for full particulars and references from prominent jewelers. yn above patent and we warn them here that 
certain scypee + sc 4 ——. yo Rg as 
soon as our evidence is comple against them. 
Manufactured and Sold by Au unbreakables which are sold with, the = 
anation ‘‘no e inser y machine’”’ are 
GERMANOW-SIMON MACHINE CO, | fistsr'utlntt” s00ie'a?"cptce rate 


or sale secretly suc . ow 
547 West Avenue, Reshester, HN. ¥,.U.S.A. FOS Sl Sa we 














ASSAYERS THE RICH- ALLOY CO. SMELTERS 


Metallurgical Chemists & Manufacturers 


CLEVELAND, OHIO 


Analyses of platinum group metals reasonable, accurate and prompt. 
We offer platinum, palladium, on guaranteed analysis basis, platinum 9934 %--, palladium 991% -+- pure. 


Sweeps and Residues Solicited 


Get our quotation, it pays. We are actual refiners and specialize in platinum group metals and their alloys. 























Polishing Motors | Plating Machines | Plating Salts 


sama” : Before purchasing investigate our ma-| Before purchasing investigate the “Sal- 
Before purchasing investigate our motors. chines. P 8 & Hyde” Salts. 


The W. Green Electric Co. The W. Green Electric Co. The W. Green Electric Co. 
81 Nassau St. New York | 81 Nassau St. New York | 81 Nassau St. New York 
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BUTTONS, AND LAVALLIERES. 
BesseLt, New York. : 
Filed March 12, 1923. 
LISHED JULY 24, 1923. 


Lovis 


Serial 177,266. PUB- 


174,885. WATCHES. Barrp-NortH Company, 
Providence, R. I. 
Filed June 9, 1923. Serial 181,715. PUB- 


LISHED JULY 24, 1923. 


174,887. FINGER RINGS. Harry E. Kaptan, 
doing business as H. E. Kaplan & Co., Chicago. 
Filed May 10, 1923. Serial 180,435. PUB- 

LISHED JULY 10, 1923. 

174,888. PEARLS, REAL AND ARTIFICIAL. 
Jack J. Fetsenretp, New York. 

Filed May 8, 1923. Serial 180,332. PUBLISHED 

JULY 10, 1923. 

174,889. BRACELETS, WRISTLETS, NECK 
CHAINS, WATCH’ CHAINS, TIE CLASPS, 
COAT CHAINS, AND BELT CHAINS. 
E1senstapt Mrc. Co., St. Louis, Mo. 

Filed May 5, 1923. Serial 180,211. 

LISHED JULY 10, 1923. 


174,899. ARTIFICIAL PEARLS. D. W. Tuomas, 

Inc., Seattle, Wash. 

Filed April 30, 1923. Serial 179,975. PUB- 
LISHED JULY 10, 1923. 

174,891. SEMIPRECIOUS STONES. Morais A. 
Barr, Valley Forge, Pa. 
Filed April 28, 1923. Serial 

LISHED JULY 10, 1923. 


PUB- 


179,844. PUB- 
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tive nature that are now done by mold or 
sand casting. The greatest drawback to its 
use in the production of art metal wares has 
perhaps been due to the great expense of 
steel dies and the necessary machines for 
their use. Die castings can be produced 
cheaply only in large quantities, and the 
several concerns who make die castings have 
apparently devoted their main efforts toward 
the making of castings of a purely mechani- 
cal nature especially for the use of the auto- 


mobile industry. The volume of this class of 


work has been so great that little time has 
been given to the development of die cast 
work suitable for use in the art metal in- 
dustry. The sharpness of fine detail and the 
finished state of castings made by this 
method particularly fits it for the production 
of metal parts of a decorative and artistic 
character and advantage should be taken 
of it. 








An Annual Jewel Exposition 


Le Grand Négoce declares that the Ant- 
werp “Jewelry Parade” was such a great 
success that several French and Belgian 
jewelers have decided on having an annual 
exposition of diamonds, jewelry, goldsmith- 
ing and horology. A special part will be 
dedicated to the history of these different 
corporations. The exposition will take 
place, consecutively, at Paris, Brussels and 
London, 








The signer of a note is prima facie prin- 
cipal, and one signing on the back prima 
facie endorser, or surety, and a note so 
executed is a joint and several obligation, 
the holder of which may sue all or any one 
of the parties and an unsatisfied judgment 
against one is not a bar to suit against 
others, and judgment against one of several 
joint obligors does not terminate the suit as 


to the others. Bank of Madison v. Bell, 
Court of Appeals of Georgia. 118 S, E. 
Rep. 439. 
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Laurence Dumestre, of Vagliente & Co., is 
quite ill of pneumonia. 

W. W. Edenfield, of Perry, Fla., is in the 
city making purchases in advance of opening 
a jewelry store at Fort Pierce. 

W. T. White, president of White Bros. 
Co., who, with Mrs, White, has been Sum- 
mering in the north, is home again. 

Francis French, of the material depart- 
ment in the establishment of W. E. Taylor 
Co., Inc., was married last week to Miss 
Lillian Haskins, a young woman of Chicago, 
Ill. 

Louis Hausmann, president of Hausmann, 
Inc., is again at his place of business on 
Baronne §t., although still rather weak from 
the effects of the operation performed on him 
for hernia about three weeks ago. 

J. J. Weinfurter, the Carondelet St. 
jeweler, has announced himself as a candi- 
date for the State Legislature in the Fifth 
Ward. This, of course, he says will no 
wise interfere with the plans he is now 
arranging for his jewelry banking business, 

There is on exhibition in the show window 
of Waldhorn & Co., 343 Royal St., a very 
beautiful solid silver vase, weighing over 400 
ounces. It is of the grape and vine design, 
and of the early Victorian period. It was 
evidently the property of an English noble- 
man, being surmounted by a crown with a 
monogram executed in such an involved and 
complicated manner that it is impossible to 
make it out. There is also a motto in Latin, 
reading: Semper mota fides, the latter in- 
scribed on the base of the vase. The base 
is of exquisitely chaste silver, as is every 
part of this beautiful vase. Vines with 
clusters of grapes are in profusion all over it, 
and the handles are made in the form of 
twisted vines. It has two linings, one of red, 
and the other of white glass. The vase, in- 
cluding its base, measures 23 inches in height. 
The same firm, also, has an exquisite bronze, 
once forming part of the Thomas B. Lawson 
collection, entitled, the “Watchers,” by Anna 
V. Hyatt. The figures, a pair of lions, are 
in a crouched position upon a huge rock, 
their powerful muscles outlined beneath their 
hides. The circumstances that tends to 
render this bronze of additional value is that 
it was one of the first castings of Anna V. 
‘Hyatt’s famous “Animal Group.” 

Henry Hausmann, secretary-treasurer of 
Hausmann, Inc., was the principal speaker 
at the luncheon of the Young Men’s Business 
Club at the Chess Club last week. The 
subject of his remarks had reference to 
adulterated platinum, and a warning to the 
members of the Industrial Bureau of the 
club to beware of fraudulent transactions of 
this character. Mr. Hausmann said that 
platinum was considered principally by the 
buying public as an article pertaining to 
jewelry; that it was thought of in connec- 
tion with jewelry of the better grade and 
was an expensive meta!, Platinum is ex- 
pensive, Mr. Hausmann remarked, because 
of its rarity and fine qualities, consisting 
chiefly of its beauty and its ability to retain 
a hard finish and fine lustre, and the fact 
that it was non-tarnishable, no matter what 
the conditions under which it might be worn, 
was another feature of its popularity and 
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value. There are as many different grades 
of platinum as there are of gold, and even 
more. If one seeks to purchase gold, said 
he, he wants to know its karat, but how 
many of us have ever asked the question, 
“What karat platinum is this?” Not one, 
for the reason that platinum is not spoken 
of in terms of karats, as is gold. The pub- 
lic knows only the one term, “platinum,” 
which refers to all grades and standards of 
the metal. Mr. Hausmann went on to say 
that an article may contain inferior cheap 
alloys, and the metal will still be sold as 
platinum, the same as the metal which con- 
sists of 95 per cent. platinum and 5 per cent. 
alloy. He told of alloys, uses and platinum 
and ended by saying that if one wants to be 
sure of getting iridio-platinum metal, or 
platinum of high grade, he should always 
go to a jeweler who upholds the quality of 
merchandise he sells, and who talks quality 
before price. “After all is said on the sub- 
ject,” he concluded, “remember, we soon 
forget the price we pay for good platinum, 
but we never forget the quality of the 
platinum.” 











Jeweler S. E. Fegley and wife visited 
Philadelphia last week. 

Paul S. Wilson is off on a two weeks’ 
business trip to Delaware and New Jersey. 

S. Kurtz Zook and wife spent several days 
in New York last week, the former going 
on business. 

James D. Farrich returned home on Oct. 
31 from St. Louis, where he was laid up 
several weeks in a hospital from injuries 
received in an automobile accident. 

E. L. Carpenter, Baltimore, en route to 
Elmira, N. Y., on business, stopped over in 
Lancaster on Nov. 1 to see friends, Lancas- 
ter having been his home several years. 

Saul L. Solomon, jewelers’ supplies, spent 
several days last week in York, Pa., on busi- 
ness. Norman Bair, of the traveling sales 
force, is among their trade in western Penn- 
sylvania. William G. Martin, jeweler of 
Portsmouth, Va., last week paid a business 
visit to the Salomon establishment. 

John J. and Charles E. Bowman, of the 
Bowman Technical School, spent several 
days last week in Maryland on business. 
Bonisaw Dunoski, Erie, Pa., has entered the 
school as a student. George C. Harry, with 
Jeweler Livingood, Mount Union, Pa., a for- 
mer student of the school, paid it a visit last 
week, 

The presence of William Rineer, jeweler, 
6 E. Walnut St., in his store at a late hour 
the night of Oct. 31, where he was detained 
arranging some goods, saved the place from 
being robbed. He heard the door handle 
being tried and then the door was forced. 
When the two men who entered were con- 
fronted by the jeweler, they fled, but he gave 
chase. After a run of several squares the 
fellows were overhauled and handed over to 
two policemen. 








C. W. Ambrose, Natick, Mass., retired 
from business on Oct. 1 and has been suc- 
ceeded by Perley Herrick, 6 South Ave. 
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Cash Talks Today. Gold, Silver 


LET’S GO and 
Platinum 


Refiners and Assayers 


T. B. HAGSTOZ @® SON 
709 Sansom St., Philadelphia 








Odds and Ends American and Swiss Mainsprin 7s 
Odds and Ends American and Swiss Staffs 
Odds and Ends American and Swiss Jewels 
Broken Lots Gold Filled — a 

Ruy - Glasses. . 


Material Bort 
Fine Grade Swiss Pivot Brooches, 50c = 
2-Row Watch Brushes, Hard, Medium or 
3-Row Watch Brushes, Hard, Medium or Soft 
4-Row Watch Brushes, Hard, Medium or Soft 
Flat Emery Buffs, 160 Quality 
Fine Burnishers, Regular 60c lity Cut to 
Fine Gravers, Regular We a4 Cut to 
Fine Aluminum Eye 
Fine Imported Files, a a r 25% from any Catalogue. 
Genuine Boley ey Regular $54.00. Special 
Hercules Saw Blades 

ssorted Sixes, hemaangs Screw — 


39.00 

; " 10 

A ; 10 
Fine Swiss Tweezers, i 35 
Bracelet H. & M. fender we md $1.00, Cut to ; i 3% 
Bracelet Balance Staffs, in - dozen Lots, for 75 
Swiss Bracelet Stems, Assorted, Regular $2.00 5 
Gold Filled, Yellow, Green & White Bracelet 1.80 
Same as Above with Jewels .............sseee0- oneal - 24 
Gilt Scarf Pin Backs, ve up one dozen in box 20 
Gold Plated Scarf Pin Backs, put up one dozen in box......... 35 
Gold Filled Searf Pin Backs, put up one dozen in box........ a) 
Gold Filled Jump Rings, Regular $1.25 gross, Cut to 6 


afi va he gh med SPOT eg — nd bohge —— 7 
as receiv rst come, first serv end your orders today 
to one of the Largest Watch Material Houses in this Country. for 50 years the Standard Lubricant 


for Watches and Clocks 


— 


Besassckisenrss 




















J.H. Mednikow & Co. 


119 Monroe Ave., Memphis, Tenn. Buy of Your Jobber 











Better Assembling Blocks 


Produced by the makers of the famous REX Tools. 
Made of selected wood and high grade cast aluminum, 
they are indispensable to any watch repairer. 


Wood Blocks—Aluminum Blocks 
No. 10, per set $ rp) SIZES ; No. 10, per set $ 15 
No. 12, perce 1001 Saas me No. 12, per set 1.25 
No. 14, per set 1.75 |_“e* 10° te 1*5 | No. 14, per set 2.00 
Send for catalog of other REX tools. 


bers or direct FA, G, WILSON Eigin, 111. 


from 




















Cutters od Importers Superior Lapidary Co. eas 


of Reeutting Calibre Emeralds 4 sreciaty 
Precious Stones 62 West 45th Street, New York AUSTRALIAN SAPPHIRES 














=a 19K, Wie Gold Berg, St. Louis Watchmaking School 
Established Thirty Y 
CHARLES KOHLBUSCH RINGS : wih "14K ie Gren Emerald. tops, If you pial pater near pelt we prepare 


Manufacturer of $30.00 to $60.00 per dozen. you to fill a good position in a first class Jewelry 
FineBalances and Wei hts “ eae White Gold, $34.00 to $70.00 per —_ Store, you would come to see us at once, and 
B Memorandum packages sent on request to rated dealers learn the practical work as must be done in a 

FOR ALL first class Jewelry Store. 


120 Hotton St., Jersey City, M. J. WILLIAM M. CROSS, Manufacturing Jeweler Write for our Catalog at once. 
Phone, Webster 6654 515A Congress Street, Portland, Maine St. Louis Watchmaking School, St. Louis, Mo. 























